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According to an August Washington Post
profile, Maura Hall of Washington, D.C.,
has spent more than $25,000 (an
amount which a United Nations food pro-
gram says will feed 350 Third World chil-
dren for a year) for a kidney transplant
and post-operative care for "Lily," her
longhaired gray cat. (Among the post-op
procedures: weekly, $200 blood tests for
the rest of her life.) Hall said she encoun-
ters hostility from not only those who dis-
agree with her priorities, but also other
pet owners who feel guilty that they can't
afford such expensive care. (Also, an
August BBC News dispatch from Brazil
reported on the various cosmetic proce-
dures available for dogs and other pets,
such as wrinkle reduction, eyebrow cor-
rection and even full face-lifts, but which,
fortunately, are less expensive than a
kidney transplant, e.g., about US$75 to
make drooping ears un-droop.)

TODAY IN HISTORY

ON OCT. 26, 1881, the “Gunfight at the
0K Corral” took place in Tombstone,
Ariz., as Wyatt Earp, his two brothers
and “Doc” Holliday confronted lke
Clanton’s gang. Three members of
Clanton’s gang were killed; Earp’s
brothers were wounded.

B IN 1774, the First Continental
Congress adjourned in Philadelphia.

M IN 1972, national security adviser
Henry Kissinger declared, “Peace is at
hand” in Vietnam.
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SMC race heats up

One incumbent faces off
against six newcomers

BY JOHN WOOD
Daily Press Staff Writer

SMC — No matter how resi-
dents vote on Nov. 2, one thing is
certain: Change is in store for
Santa Monica College.

Only one incumbent is in the race
for three open seats, which means
the SMC board will add at least two
newcomers, possibly three. The last
time more than one seat changed
hands was 10 years ago.

The pending changes come at a
controversial time for SMC,
which has been busy rebuilding
since slashing several academic
programs in 2003. While faculty
and campus workers applaud the
opportunity to affect change
through the election, administra-
tors are deeply concerned.

“What the college needs really,
to be able to succeed, is stability,”
said SMC President Dr. Piedad F.
Robertson, who supports incum-
bent Margaret Quinones. “So this
will be a challenge, to have new
leadership.”

A total of seven candidates are
vying for the three open seats on the
seven-member SMC board of
trustees. They range from the
incumbent Quinones, who also
spent eight years on the local school
board, to a Malibu businesswoman,
an entertainment industry lawyer
and a retired SMC professor.

The race is expected to be a
tight one.

Candidates

“What the college
needs really, to
be able to succeed,
is stability.”

— SMC PRESIDENT
Dr. Piedad F. Robertson

Candidate Doug Willis, an
accountant and local Rent Control
Board member, said it’s time for
change on the college board.

“I'm kind of disappointed. It
looks like people really don’t trust
each other, especially faculty and
administrators,” he said. “The lack
of collaboration. The lack of cohe-
siveness. I’'m just surprised it goes
to that level, but what can you say?

“Maybe with fresh faces, a
fresh start, more communication
will take place.”

Willis, along with fellow new-
comers Susan Aminoff and Rob
Rader, have been endorsed by sev-
eral major groups, including the
powerful Santa Monicans for
Renters Rights group, and the col-
lege’s faculty and classified
employees unions. The Santa
Monica Chamber of Commerce
broke from that mold. It supports
Rader and Willis, alongside Quin-
ones. So does SMC’s Associated
Students organization, which held
a forum and mock election

See SMC RACE, page 4

‘squirming’

at final forum tonight

The Daily Press puts
candidates on the hot seat
at Wilshire Blvd. club

By Daily Press staff

WILSHIRE BLVD. — The last
chance to see City Council candi-
dates in a public forum setting
before the Nov. 2 election will be
staged tonight at a local nightclub.

Dubbed “Squirm Night,” and
presented by the Santa Monica
Daily Press, the forum will consist
of specific questions posed to each
candidate by SMDP editor Caro-
lyn Sackariason. During the sec-
ond half, candidates will field

Jacquie Banks

questions from audience members.

The public will be able to sub-
mit their questions in writing to
Daily Press staff, who will then
pose the questions to individual
candidates.

“Squirm Night” begins prompt-
ly at 6 p.m. and will finish at 9 p.m.
Attendees are encouraged to arrive
as much as a half hour early in
order to secure seats. Cocktails and
other beverages will be available.

The forum will be held at The
Space, a nightclub formerly called
Lush, at 2020 Wilshire Blvd., next
door to the Gaslite. Free parking is
available behind the building.
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Susan Aminoff
Age: 56
Profession: Community college
professor
Where do you live? North of
Montana Avenue
Educational background: M.A.,
M.S.G., Ph.D.: Gerontology/-
Sociology, USC
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Charles Donaldson
Age:
Profession: Retired Santa
Monica College professor
Where Do You Live? Southeast
Santa Monica
Educational background: A.A.:
Glendale College; B.A.: Cal
State

Dr. Margaret R. Quinones

Age: 49

Profession: Counselor/Professor
Where do you live? Sunset Park
Area

Educational background: AA:
SMC; B.A.: USC; Ph.D.:
UCLA, Fellow of Harvard

SuSanne Trimbath

Age: 49

Profession: Research economist
Where do you live? Mid-city
Educational background: Ph.D.:
Economics, New York
University; MBA: Management,
Golden Gate University; BSBA:
Marketing, California State Univ.

Rob Rader

Age: 37

Profession: Professor/Executive
Where do you live? North of
Wilshire

Educational background: B.A .:
Harvard College; M.A.: Stanford;
J.D.: Harvard Law School

Age: 49

Profession: Staff Accountant,
UCLA

Where do you live? Pico neigh-
borhood

Educational background: B/A:
Economics, UCLA

See FULL RESPONSES, pages 8-9
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Get extra sleep, Gem

JACQUELINE BIGAR’S STARS The stars show the kind of day you'll have:

*xkxk-Dynamic Kk kk-Positive *kx-Average **-So-so -Difficult

ARIES (March 21-April 19)
[] %% You smile, and others grumble.
What is wrong with this picture? Stay in touch
with your feelings concerning difficult people, yet
attempt to walk in their shoes and understand
where they are coming from. Tonight: Think care-
fully about a financial request.

g TAURUS (April 20-May 20)
4 %% % Stall a request involving work and
your funds. Unexpected news heads your way
that might encourage a change of view and/or
plans. Don’t feel cornered. Someone could
become quite demanding. Tonight: It’s your night
to howl.

@ GEMINI (May 21-June 20)

%% % Know when to back off, though you
might want to have an enlightening discussion
with a key associate or partner. Work and dealing
with those in charge prove to be stressful but
successful, if you follow your sixth sense. Tonight:
Get some extra sleep. Avoid others.

@ CANCER (June 21-July 22)

* %% The Lunar Eclipse will impact
you, as you are ruled by the Moon. A goal appears
to be in sight. Get feedback and listen to sugges-
tions. You might be where you want to be before
you know it. Avoid major actions. Tonight: Hook
up with your friends.

@ LEOQ (July 23-Aug. 22)

%% Work continues to be demanding.
You find shortcuts, but you could lose your temper
or be accident-prone. A child or new loved one
could test his or her boundaries. Hold your posi-
tion. Keep your eye on business and funds right
now. Tonight: A late night out.

F&3\ VIRGO (Aug. 23-Sept. 22)

R *kk k% Others are full of surprises.
Keep talking, even if you are overwhelmed by all
the activity around you. A trusted associate gives
you important feedback that could solidify your
work and money situation. Tonight: Go along with
another’s plans.

@ LIBRA (Sept. 23-0ct. 22)

E=2 %%k A change might have you shaking
your head. Adjust and flex. You will profit financial-
ly. Schedule a phone call instead of a meeting. You
will accomplish a lot. Verify written agreements,
especially financial ones. Better yet, postpone
signing them. Tonight: Talk to a trusted friend.

@ SCORPIO (Oct. 23-Nov. 21)

L&) * %% The Full Moon and Eclipse in your
opposite sign challenges your relationships or sim-
ply makes you more aware of them. If you are sin-
gle, your status can change in a month. Don’t try to
nail down a free spirit in your life. Tonight: The only
answer is “yes.”

@ SAGITTARIUS (Nov. 22-Dec. 21)

%7 * %% Be indulgent with friends and associ-
ates. In fact, a new attitude could help the day
work better. Others feel worn out, and you might
want to call it an early day. Deal with a change at
home or with a family member. Tonight: Take a
walk to alleviate stress.

CAPRICORN (Dec. 22-Jan. 19)
@ * % %% You might be very much in
demand. A child, loved one or associate “needs”
you. You come up with unusual ideas, but juggling
your time will take talent. The Full Moon adds to
the pressure. Make no decisions right now.
Tonight: Romp away. Take a midweek break.

‘ b AQUARIUS (Jan. 20-Feb. 18)

A k%% You are in a pressure cooker, as you
cannot be in two places at once. Demands come
from your home life or family, while work needs
your attention. Be as orderly as you can. Skip lunch
and talk to a family member instead. Tonight: Slam
the door shut.

FZ\ PISCES (Feh. 19-March 20)

%% %% You might find that you cannot
focus, as others keep flying into your office or
work, reversing plans. Events and people test your
flexibility. Confirm meetings. Talk to a boss on a
one-on-one level. Tonight: Know that the unex-
pected will happen wherever you are.
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Yoga buffs experience mind alteration

By Daily Press staff

A new kind of meditation is on the horizon and is coming to Santa Monica.

The first in a series of Mental Yoga weekend workshops entitled “Clarity” will
take place from Oct. 29 to Oct. 31 at Bergamot Station in Santa Monica. The Clarity
workshop trains participants in Mental Yoga, a new process for dissolving stress.
The practice combines the deep-mind journey of meditation with the easy-to-follow
format of an exercise program. Developed by an American for modern American
minds, it uses crafted questions and cognitive exercises to illuminate problems at
their source in the thinking process, making real transformation practical and acces-
sible.

For more information on Mental Yoga, the curriculum and other event details, or
to register online, visit www.mentalyoga.com or call (310) 398-8833.

Advance registration is required.

Reality check at SMC

By Daily Press staff

Reality television is coming to Santa Monica College.

Margie Friedman, a producer specializing in reality television, will talk about her
career and the making of reality series at a free lecture at 7 p.m. on Monday, Nov.
1 at the Santa Monica College Academy of Entertainment and Technology.

The lecture is the third in this fall’s Mary Pickford Speakers Series, which focus-
es on “the story” in all its aspects.

The talk will be held in the SMC Academy of Entertainment and Technology’s
screening room, 1660 Stewart St.

Friedman’s credits include “Popstars” (WB), “Star Search” (CBS), “Miss
Universe,” “Miss USA” and “Miss Teen” pageants (CBS), and the syndicated
“Home Show.” She also produced two successful children’s shows — “The Mickey
Mouse Club” (Disney Channel) and “Name Your Adventures” (NBC) — and is cur-
rently developing a reality series for VHI.

Seating is on a first-arrival basis. Call (310) 434-3777.

Frights and fringe at the mall

By Daily Press staff

Little monsters will roam free at Santa Monica on Halloween.

Continuing its tradition of commitment to children and community, Santa
Monica Place will host the 13th annual “Bring Us Your Little Monsters” Halloween
event on Sunday, Oct. 31 from 4 p.m. to 6 p.m. The shopping center will serve as
a safe location for kids to trick-or-treat from store to store. Parents of kids in cos-
tume receive free parking at Santa Monica Place during the event.

Santa Monica Place is located at Fourth Street and Colorado Avenue in down-
town Santa Monica.

Stay in control

By Daily Press staff

Staying in control is the theme in the upcoming weeks at UCLA Medical Center.
“Diabetes: Take Control, Stay in Control” is the title of a free health lecture series
for community residents to be hosted by Santa Monica-UCLA Medical Center ,

See BRIEFS, page 5

Jeff Wright is this week’s mystery photo winner. Wright accu-
rately described that this photo was taken at the Marion Davies
Estate on Pacific Coast Highway. Wright has a won a Santa
Monica Daily Press jersey. Check out Monday’s edition for the
next mystery photo winner.

Stormy weather and stormy surf on Wednesday with a mix
of SW wind swell in the morning being joined by a steep NW
ground swell in the afternoon. It's mainly blown out chest-shoul-
der high plus stuff with bigger waves at best combo breaks.
Steady rain and stiff 15-20kt+ SW winds in the morning, show-
ers and 10-15kt+ NW winds in the afternoon. Better weather,

dropping waves on Thursday.

Write us at wood@smdp.com and tell us what the surf is doing today

at your local break.
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With the election only days away,
most people have decided on who they
will vote for as president. Because
California has skirted most of the cam-
paign rhetoric that most states have seen
through slanted television ads, most
Santa Monicans have been spared the
spin coming from both President Bush
and Sen. Kerry.

It’s still anybody’s race. However,
with the electoral college vote system, it

appears Bush might win the election,
despite majorities for Kerry elsewhere

This week, Q-Line wants to know,
“Do you agree with the electoral col-
lege vote system? Why or why not?”

Call (310) 285-8106 before Friday at
5 p.m. and we’ll print your responses in
the weekend edition. Please limit your
comments to a minute or less. It might
be helpful to first think about the word-
ing of your response.

Throughout Santa Monica

“VYVoted Best in L.A.”

— America Online Poll
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Newcomers

dominate

SMC endorsements

SMC RACE, from page 1

Tuesday.

Quinones, who decided to run as an
independent after losing SMRR backing,
said there is a learning curve for new col-
lege trustees.

“It takes about a year for a new trustee
to come in and learn personalities, learn
the language, learn appropriate behavior
— meaning we don’t micro-manage the
college,” said Quinones, adding that some
people expected her to immediately work
to fire Robertson following her election in
2000.

“It takes about a year to really get the
culture of it, and then you get a reality
check about what are your financial
restrictions,” added Quinones, the first
Latina elected to both the local school and
college boards.

Candidate Charles Donaldson, a for-
mer newspaper reporter and retired pro-
fessor who taught at SMC for more than
30 years, agreed many candidates didn’t
understand the complex finances of
California’s community college system.
However, Donaldson feels change at
SMC is long overdue.

Southern California
Transfer Company

I MICHIGAN
-

CLOVERFIELD

10 WEST xié
310-828-6444

1908 Frank St. Santa Monica

“The classrooms have gone to hell,” he
said. “It’s an attitudinal thing and I think
you need change from the top. I think the
board should be setting the tone and giv-
ing direction to the president, not the
other way around.”

Donaldson and Willis both down-
played the issue of stability on the board,
Donaldson pointing to his long and
involved history with the school and
Willis saying he’s begun regularly attend-
ing board meetings.

Appearing on the ballot will be:
Aminoff, a community college professor;
Tonja McCoy, a Malibu businesswoman;
Rader, an entertainment lawyer; Susanne
Trimbath, an economist; along with
Donaldson, Quinones and Willis. (See
related story for the candidates’ political
views and backgrounds.)

Meanwhile, administrators have added
all seven candidates to the trustee mailing
list, so that they receive regular college
updates and other information. Don
Girard, Robertson’s executive assistant,
said the mailings were necessary so that
newly elected trustees will be at least par-
tially up to speed.

“It’s a big change,” he added.

PusBLic Dump
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STATE BRIEFS

Necrophilia said to bhe motive in murder

The Associated Press

SAN BERNARDINO — A prosecutor told jurors necrophilia inspired the killing of
a 16-year-old girl who was lured to a remote area and beaten to death before the teen
defendant and another man had sex with the corpse.

“What you will hear may seem very disturbing. There’s violence of the worst
kind,” Deputy District Attorney Lewis Cope told the jury during opening statements
Monday in Joshua Curnutte’s murder trial.

Curnutte, 17, and Jonathan Stephens, 21, formed a gang they called North Side
Necrophiliacs and on April 2, 2002, they and Luke Miller, 16, lured Christy
McKendall to Little Sand Canyon on the pretense of looking at a marijuana garden
allegedly planted by Stephens, Cope said.

At the mouth of the canyon, Curnutte and Miller held down the Highland girl’s
arms and legs while Stephens choked her into unconsciousness, the prosecutor said.

“It was not enough that Jonathan Stephens would squeeze the life out of Christy
McKendall,” said Cope, noting Stephens allegedly picked up a eucalyptus log and
struck the victim. “With that log in his hands, he brought it down on her face again,
and again, and again, and again.”

Stephens and Curnutte then had sex with her body, Cope said.

Curnutte attorney Julian Ducre told jurors his client and Miller were surprised by
Stephens’ actions and had no idea he planned to kill the girl. After Stephens had sex
with the corpse, Curnutte did the same out of fear of getting hurt, Ducre said.

Ducre said the evidence will show that Miller refused to go along with the
necrophilia.

Retired judge reaches henchmark

The Associated Press

NORWALK — A retired Orange County Superior Court judge was ordered to trial
on two felony drunken driving charges stemming from a collision that nearly killed
a motorcyclist.

Los Angeles County Superior Court Judge John Torribio ruled Monday there was
enough evidence to order trial for Theodore E. Millard, who retired from the bench
in 1999 after 20 years as a jurist. Millard, 65, will return to the Norwalk court on
Nov. 17.

Prosecutors said Millard was driving a Ford Explorer on Dec. 5, 2003, when it
collided with the motorcycle, seriously injuring the rider. Prosecutors allege that
Millard’s blood-alcohol level was over the legal limit of 0.08.

If convicted, he faces a maximum of six years in prison. He is free on his own
recognizance.

William Payne, 53, was seriously hurt when the sports utility vehicle struck his
Honda Nighthawk motorcycle in Orange. Payne, who testified during the prelimi-
nary hearing, reached an out-of-court civil settlement with Millard in May.

Millard’s civil attorney, Michael Maguire, said the case was resolved before
Payne filed his threatened lawsuit. The case settled for the policy limits of Millard’s
State Farm auto insurance, the attorney said.

State prosecutors are handling the case because Orange County District Attorney
Tony Rackauckas, a former judge, served on the bench at the same time as Millard.
The two also worked in the prosecutor’s office as deputy district attorneys.

County watches investment go up in smoke

The Associated Press

SAN BERNARDINO — The county lost $4 million on its wood burning venture.

The county invested about $1 million in the Burnt Flats Wood Waste Processing
Facility last year after the Heaps Peak Transfer Station, a dump site near Running
Springs, filled up with trees that had been infested with bark beetles.

“At the time, it seemed like a no-brainer because of the overwhelming amount of
wood and associated debris. At this point, it’s costing the county more money to
keep and maintain the facility than is called for,” said Brad Mitzelfelt, spokesman
for Supervisor Bill Postmus.

The San Bernardino National Forest incineration facility opened last year and
burned about 500 tons of wood daily at no cost to the haulers. It cost the county
about $4 million before the county decided to start charging to dump or burn wood.

Incinerator business began to drop off sharply, due to the fees and private indus-
try solutions to deal with the deluge of wood. They turned it into pallets, railroad
ties, colored chips for landscaping and other products.

The Solid Waste Management Division closed the burn facility in September.

Fox trot could prove lethal

The Associated Press

VENTURA — Twenty-three endangered island foxes will be released in coming
weeks at San Miguel and Santa Rosa islands, part of the protected Channel Islands
National Park.

The foxes have been raised at captive-rearing facilities on the islands. They will
be released over the next three weeks — 10 on San Miguel and 13 on Santa Rosa,
the U.S. Fish and Wildlife Service and National Park Service said Monday.

If three or more of the foxes on San Miguel or five or more on Santa Rosa are
killed or injured by golden eagles, the survivors will be returned to captivity.

There will be no releases from captivity on Santa Cruz Island this year.

Since 1999, 35 golden eagles have been removed from Santa Cruz and two from
Santa Rosa.
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With Props on the ropes,
governor goes stumping

BY BETH FOUHY
AP Political Writer

MENLO PARK — Venturing into the
heavily Democratic San Francisco Bay
area, Republican Gov. Arnold Schwarz-
enegger campaigned this week with GOP
Assembly candidate Steve Poizner, a
Silicon Valley billionaire whom Schwarz-
enegger called an independent outsider
immune to “special interest” pressure.

“What a terrific reception! You guys
must think I have the flu vaccine with me
or something!” Schwarzenegger said to
an enthusiastic crowd of about 200 people
near the campus of Stanford University.

The Poizner campaign rally marked the
beginning of Schwarzenegger’s final
political push before the Nov. 2 election.

For the last several weeks, he has
focused most of his energies on defeating
Propositions 68 and 70, two ballot mea-
sures that could vastly expand the scope of
casino gambling in the state. With polls
showing both measures likely to lose deci-
sively, he has begun focusing on legislative
candidates and ballot issues. After the
Poizner event he headed to San Francisco
to promote Proposition 1A, which is aimed
at limiting the times the states can borrow
tax money from local governments.

Schwarzenegger’s splashiest campaign
appearance will be in the presidential bat-
tleground of Ohio, where he is expected
to appear alongside President Bush later
in the week. Early on, Schwarzenegger
said he would not leave the state to cam-
paign for Bush but later said he would
consider limited appearances elsewhere.

But at the Proposition 1A event, he sig-
naled he could still change his mind about
campaigning for Bush, whom polls show
is all but certain to lose in California.

“I'm going out of state — maybe —
for one trip. We haven’t really made up
our mind yet,” Schwarzenegger said. “I
believe I should help the president and so
I will do my share to help the president.”

In California, he’s also made several
stops for Republican legislative candi-
dates locked in tight races and is expected
to make more in the coming days. One of
these is Poizner, who made a fortune

building and selling telecom companies
and who’s spent $5 million of his own
money  against Redwood  City
Councilman Ira Ruskin in a district with a
heavy Democratic registration advantage.

The district is also one of only a hand-
ful in the state to vote against
Schwarzenegger in last year’s recall elec-
tion, and Ruskin’s spokesman said the
governor’s visit would have little effect.

“A Republican endorsing a Republican
— it’s election season,” Ruskin
spokesman Jim Evans said. “Like Mr.
Poizner, the governor is wrong on a lot of
issues people care about in this district.”

At the rally, Schwarzenegger praised
Poizner as a like-minded political new-
comer who wants to set aside his own
financial interests for the good of the state.

“To leave all the money behind — I
can relate to that. That’s another thing we
share,” Schwarzenegger said. “I had the
choice to sign up for the next Terminator
Four movie and make $30 million or go
work for free and work for the people.
I’ve worked enough for myself. I’ve
thought about myself enough.”

And he repeated the mantra that he
invoked often about himself during the
recall election — that wealthy men “cannot
be bought” with campaign contributions.

“He’s like me, he can laugh at the spe-
cial interests who want to give him
$25,000 for your campaign and in return
you do this or that for me,”
Schwarzenegger said. “He can laugh at
them like I have laughed for the last year,
because I will never do anything in return
for money and he will never do anything
for the money.”

Since the recall election,
Schwarzenegger has raised about $25
million in three different campaign com-
mittees, much of it from companies or
donors with business before the state.

Always a joker, Schwarzenegger gen-
tly zinged Democratic presidential candi-
date John Kerry and poked fun at the
weight problem of his own uncle-by-mar-
riage, Ted Kennedy, who is Kerry’s
Senate colleague from Massachusetts.
Schwarzenegger’s wife, Maria Shriver, is
Kennedy’s niece.

BRIEFS, from page 3

beginning Friday, Oct. 22.

Deborah Norman, a certified diabetes educator at the medical center, will present
the four-part series on Fridays, from noon to 1:30 p.m., in conference room 723 at

Santa Monica-UCLA, 1250 16th St.

Topics to be covered include home monitoring of blood-glucose levels, the
importance of nutrition and exercise, and developing a game plan for insulin-resis-

tance syndrome.

For reservations or more information, call (800) 516-5323.

Celebrate Halloween with jazz barbecue

By Daily Press staff

GERMAN CAR SERVICE

Specialist in Repair of Porsche ¢ VW ¢ Audi « BMW

@~

* (310) 829-2563

* Best alternative to high dealer prices

e Complete service and repair

¢ All work guaranteed

¢ Locally owned and operated since 1965

2202 OLYMPIC BLVD., SANTA MONI

You don’t expect your guests to wait
forever for service, why should your staff?

Reiss-Woznak Medical Clinic

Fast, intimate care for work related injulires.

Office Hours 7-5:30 Monday-Friday
Available for Emergencies 24-7

1908 Santa Monica Blvd. Tel: 310-828-5571

AFLAC and New Directions will host a Halloween jazz barbecue on Friday, Oct.
29, from 11 a.m. to 3 p.m. with Latin jazz/salsa musician The Ricardo Estrada
Ensemble. It will be a culinary celebration of autumn and jazz with a homestyle bar-
beque, coleslaw, potato salad and cornbread. Priced from $4.50 to $6.50, each
entrée is served with a free Halloween dessert.

Sponsored by the Long Beach Regional Office of AFLAC, the Halloween jazz
barbeque will be held at the Veteran’s Village Diner, located on the VA campus at
11303 Wilshire Blvd., building 306. For more information contact Erin Liestico at
(310) 914-4045 ext. 125.

New Directions, Inc., recently named recipient of the 2004 Sustainable Quality
Award by the Santa Monica Chamber of Commerce and the city of Santa Monica,
is a long-term drug and alcohol treatment program providing housing, food, cloth-
ing, counseling, job training and psychiatric services for more than 800 homeless
veterans a year. The agency operates four residential rehabilitation facilities, includ-
ing the 156-bed regional opportunity center, the 43-bed New Directions North for
homeless veterans with co-occurring mental illness and substance use disorders, and
two homes in Mar Vista for homeless women veterans.

INTERESTED IN YOUR DAILY FORECAST?
CHECK OUT THE HOROSCOPES ON PAGE 2!
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LETTERS TO THE EDITOR

SMC trustee sets record straight
Editor:

Recently, like all residents, I have received an abundance of political mailers.
However, I am writing about two specific mailers to date from Margaret Quinones.
There may be more sent out.

One mailer implies my endorsement by naming me in alphabetical order under the
phrase “The entire SMC Board of Trustees agree” to her reelection. The other mailer
specifically uses the word “endorsement” by “The entire SMC Board of Trustees.” |
can only speak for myself. Margaret Quinones’ campaign either intentionally or inad-
vertently has misled the voters. I have not endorsed, nor do I intend to endorse
Margaret Quinones for reelection to the college board.

One’s name can be a powerful tool in an election and should not be used without
specific permission. I want to set the record straight because it is important to me that
the voters in Santa Monica and Malibu have complete and accurate information
regarding the candidates.

Annette Shamey
Trustee, Santa Monica College

Show your colors on election day

Editor:

As a young African American, I have a different perspective on the City Council
election and what it means to my community. My family has lived in Santa Monica’s
Pico neighborhood for more than 33 years. Slowly, but surely, African American fam-
ilies are being pushed out of Santa Monica. The African American population is a
mere 3.5 percent of Santa Monica’s total population, but our numbers are decreasing
at an increasing rate.

According to a RAND study the black population decreased 17 percent from 1990
to 2000. The numbers dropped more dramatically for young black men and women.
From 1990 to 2000, black men and women between the ages of 15 to 25 dropped 54
percent. With the loss of our ethnic and economic diversity, one can only expect that
the city of Santa Monica will become less vibrant and culturally homogenous.
Cultural celebrations, music, political movements, the arts — everything that makes
life wonderful will suffer as a result of losing our city’s diversity.

That is why this election is so important for our city’s black community. Our cul-
tural survival is at stake and we need to support candidates who will fight for social
and economic justice. Santa Monicans For Renters Rights is the only political entity
that I know that specifically states in its platform that “protecting the ethnic and eco-
nomic diversity of our city is a priority.” Also, SMRR is the only political organiza-
tion that has endorsed an African American candidate, Doug Willis, to serve on the
SMC Board of Trustees. SMRR has also endorsed Ana Jara for school board and
Maria Loya for City Council. If Loya, Willis and Jara win, it will be the first time in

history that the Pico neighborhood is represented in the halls of power within our city.

Without a doubt, the SMRR slate is the most diverse slate in the history of Santa
Monica politics. Hopefully, now the issues of community/police relations, youth vio-
lence prevention, services for older youth, affordable housing, equity in public edu-
cation and the need for good paying jobs for Pico neighborhood residents will be
addressed. Most of these issues have been ignored in the past and our youth have paid
the price with their lives. Since 1989 more than 29 youth of color have been murdered
on the streets of the Pico neighborhood. All of them have been victims of the pover-
ty that results from local inequality, social neglect, segregation and marginalization.

While some of our wealthiest residents complain about “hedges” many of our
poorest families suffer from gun violence. I have seen televised political forums focus
so much attention on the traffic that development produces but very little is said about
the need for workforce development in our working class neighborhoods. I recently
received a mailer from one SMC Board of Trustee incumbent talking about “keeping
the doors of SMC open” but she voted to eliminate many vocational training programs
that are a gateway to good paying jobs for local youth.

A lot is at stake in this election, even more so for African American residents. In
order to sustain our ethnic and economic diversity we need to support Maria Loya for
City Council, Ana Jara for school board and Doug Willis for SMC Board of Trustees.
These Pico neighborhood leaders have a proven track record of advancing the plight
of working class families in Santa Monica. By electing progressive leaders of color
we can show the country that we are truly an inclusive community that celebrates the
cultural diversity that makes us a vibrant city.

Michael Jackson
Santa Monica

‘Pet peeves’ becoming city policy?
Editor:

In his answers to Saturday’s SMDP City Council candidate questionnaire (Oct. 23-
24), Richard Bloom listed “billboard vehicles (trucks with no purpose other than tot-
ing billboards around, wasting gas and adding to congestion)” as one of his pet
peeves.

“I intend to introduce an ordinance prohibiting them in Santa Monica,” Bloom
declared.

I wish I could legislate my pet peeves away. It’s good to be Richard Bloom.

All T can do is list mine:

B City council members who pass ordinances banning ATM fees and, possibly,
billboard trucks that are destined to crash and burn in the courts. Billboard truck own-
ers have First Amendment rights, too, Richard. Please review the Bill of Rights sec-
tion in your constitutional law textbook.

See LETTERS, page 7

Campaign 2004: Ignorance is bliss,

er, Bush

=

INCITES

BY ED SILVERSTEIN

We are down to the wire. There is less
than a week to go before the presidential
election. And despite the colossal fiasco
that is the war in Iraq, record deficits, sky-
rocketing health costs, fewer jobs, less
pay, more poor, fewer insured, a tanking
stock market, a faltering economic recov-
ery, and being loathed by the rest of the
world, most polls still show President
Bush leading the race by several percent-
age points.

Who, I wondered, in their right mind,
or even out of their mind, would want this
man to continue as our leader? I wracked
my brain trying to understand this phe-
nomenon. And then I got it: Bush sup-
porters virtually fall into three categories.

Bush’s principle support, 43 percent in
fact, comes from those who have deep reli-
gious faith. Most attend Church regularly.
The core of this group is evangelical and
fundamentalist Christians, and hard-line
conservative Catholics. There are some
orthodox Jewish supporters, but they more
properly belong with the next group.

These uber-Christian Bushies believe,
with the same absolute certainty that Bush
has about the war in Iraq, that the Bible,
despite its many inconsistencies, is literal-
ly God’s word and we must adhere strictly

to its edicts. They exploit biblical verse to
condemn abortion, doctor-assisted suicide,
stem cell research, homosexuality,
divorce, contraception, sex and, to a lesser
extent, all other religions. Yet, thanks to an
open Internet letter to Dr. Laura, we know
that they inexplicably chose to ignore
God’s biblical stamp of approval on own-
ing slaves, his prohibition against those
with bad eyesight approaching the altar
and His decree that we must stone to death
any person guilty of planting two crops in
the same field or wearing clothing of two
different kinds of thread.

But even beyond the Christian right’s
absolute — albeit cherry picked — bibli-
cal dogma, what epitomizes this extremist
group is their belief that it is their divine
privilege, or rather duty, to shove their
narrow, often deadly, beliefs down the
throats of the rest of us. And in George W.
Bush the likes of Jerry Falwell and Pat
Robertson have found their willing, if
somewhat clandestine, co-conspirator in
this religious coup. Nevermind that,
should they prevail, America will become
little different from the historical Europe,
with its religious persecution, that our
forefathers fled.

Another base of Bush support comes
from people who are ignorant. This group
will rely on faulty intelligence, often their
own, to determine who to vote for. Of
course, the problem with the ignorant is
that they don’t know they’re ignorant. So
the following is a simple test to determine
if you are a member of this category.

B Do you believe that Iraq represented
an imminent threat, that Iraq had WMD’s,
that Saddam had anything to do with 9/11
or that the war has made us safer?

B Do you believe that deficits don’t
matter, that the tax cut benefited mainly
middle class families or that the economy
has recovered?

B Do you believe that “No Child Left
Behind” leaves fewer children behind?

B Do you believe that the clear skies,
healthy forests and the clean water initia-
tives are environmental policies?

B Do you believe that the Medicare
prescription drug program mainly benefits
seniors?

B Do you believe that Bush fulfilled
his National Guard service and that Kerry
did not deserve his medals?

B Do you believe that Bush is less a
flip-flopper than Kerry or has stronger
character?

B Do you watch FOX News?

If you answered yes to any question,
then you are ignorant.

Finally, there are those who support
Bush out of pure selfishness. Their only
concern is keeping their tax cuts. They are
invariablly well-to-do, because anyone in
the middle class voting for Bush because
of tax cuts belongs in the previous catego-
ry. Most have created elaborate, often
altruistic, justifications for their Bush (tax
cut) support, but in truth their philosophy
can be boiled down to: “Show me the
money.”

They have little concern over veterans
benefits being cut, education being short

changed, that 45 million people have no
health insurance, that Medicare and Social
Security are going bankrupt and that ter-
rorism isn’t being properly fought. What
is important to them is the new
Hummer/Porsche/Lexus, eight-bedroom
home/ski house/beach house/Italian villa,
their spa treatments/ hair transplants/-
breast implants/facelifts, dinners at
Bastide/Melisse/Patina/Spago, their Manolo
Blahniks/JimmyChoos/Armanis/-
Versaces/Donna Karens and all the other
essential items that make up their core
values. Until that changes, they see no
reason to change course.

Of course, selfish people are also reli-
gious. They worship money. And if they
think that runaway deficits aren’t going to
ultimately affect them, they’re ignorant as
well. And speaking of the ignorant, they
selfishly saddle us with their uninformed
vote because they prefer to maintain their
deep faith in deceptive 30-second sound
bites. And any person who believes with
absolute certainty that their religion is the
one and only religion in the universe is
ignorant. And if they deem it their right to
impose their beliefs on everyone else,
then they are profoundly selfish.

So, as you can plainly see, anyone who
plans to vote for George W. Bush is
devoutly ignorant and selfish. Or at least
that’s the way I see it.

(Comments or requests for copies of
this column may be addressed to incites-
@incites.net).
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B City council members who fritter away their time on “issues” like “toxic”
henna tattoo artists, the humane disposition of “dangerous” ground squirrels, and
now, “gas wasting” billboard trucks.

B City council members who have the outrageous hypocrisy to condemn bill-
board trucks for “wasting gas and adding to congestion” after presiding over the
construction of traffic calming medians and curb extensions specifically intended to
make driving in this city as congested and miserable as possible. Backed-up, idling
traffic wastes a lot of gas.

B City council members who remain in a willful state of denial about the havoc
their planning department bureaucrats wreak upon peoples’ lives.

In Saturday’s questionnaire, Bloom said the hedge height issue “was brought to
us at the behest of numerous members of the community.” He left out one impor-
tant detail — the whole controversy was set in motion by a fine-brandishing vendet-
ta his planning department inflicted upon hedge-growing residents. One resident
told the council he was speaking on behalf of his elderly mother who was afraid the
planning department would threaten her about her hedge if she faced the council
herself.

B City council members who use phrases like “regional solutions to homeless-
ness” as Santa Monicans For Renters Rights code for, “We’re not going to lean hard
on the homeless right now and anger my very close personal friend John Maceri,
who contributed to my campaign as payback for the $7 million city “loan” I spear-
headed to build a shelter for his Ocean Park Community Center.”

Bloom presided over a multi-month delay in the enforcement of the doorway-
sleeping ban and park-feeding ordinances so the homeless “community” could be
“educated” about them. In contrast, the residents embroiled in “The Great Hedge
Crusade” were ordered to trim them down by the end of Thanksgiving weekend or
pay up.

If he succeeds in banning his latest pet peeve, would Bloom allow environmen-
tally menacing billboard truck drivers a few months to get used to the idea? Or
would he give them a long holiday weekend to get out of town or face the conse-
quences?

I don’t want to find out. There’s one more thing I can do with my pet peeves —
vote for Bobby Shriver, Kathryn Morea, Matt Dinolfo and Herb Katz.

Bob Bowman
Santa Monica

Loya and Shriver: Two ends of the spectrum

Editor:

The enthusiasm for Maria Loya’s candidacy was high last week at a fundraiser at
Patricia Correa’s Bergamont Station gallery. Poets and performance artists made
constant reference to Loya’s agenda: working class/female/Latina representation,
the livable wage, education and youth issues, and the conservation of Santa
Monica’s character. Many of us know her for her advocacy on behalf of families
through Mothers For Justice. Crowd responses were heartfelt. The event likely drew
a few thousand dollars, and the commitment of many to get physically involved in
this year’s campaign.

Then Bobby Shriver had a photo op with his uncle Ted Kennedy and revealed
that he’s raised $162,000 for his campaign — this is $100,000 more than any other
candidate. His motive for getting into politics is the city’s control over his front
yard. His agenda is ambiguous at best. Antagonistic towards rent control, Shriver
announced to some that his politics — not Santa Monicans For Renters Rights —
are “the future of Santa Monica.”

Loya and Shriver represent the two poles of this year’s candidates. Organic lead-
ers from the Pico neighborhood will never compete financially with north of
Montana’s hedge-liberators. That’s a fact. We rely on all we can muster organiza-
tionally, and the conscience of Santa Monicans outside of the Pico corridor. Santa
Monica’s own battle ground voters need to decide if moneyed individuals with
famous relatives will represent us, or people we know. Personally, I hope voters can
make history and elect the first Latina from our varrio to the City Council.

Elias Serna
Professor, Cal-State Northridge

GUEST COMMENTARY

BY TODD FLORA

Renter-turned-owner
keeps SMRR allegiance

A funny thing happened to me this
year. | went from being a seven-year
Santa Monica renter to a new Santa
Monica homeowner. As a member of
Santa Monicans for Renters Rights
(SMRR), I was concerned. Would I
proceed to grow more conservative
about local issues and start to resent
renter activists and all of their crazy talk
about “sustainable neighborhoods,”
“preservation” and “reasonable, respon-
sible development?” Thankfully, it just
hasn’t happened.

As a homeowner, I still have the
same concerns | held as a renter — and
for renters. I want as economically and
ethnically diverse a city as we can cre-
ate. Affordable rents and — just as
important, renter protections — help us
preserve that Santa Monica. I still want
reasonably quiet neighborhoods and a
city that reduces its “environmental
footprint” on the region by “growing
smart” and “thinking green.” I want
other cities in our region to pay their fair
share of the homeless burden, not a
Rudy Guliani-esque solution that calls
for sweeping the problem under the rug
without actually solving it.

Was this “hedge issue” a mess? Yes,
and it’s an indicative sign that some
board(s), bodies, or department(s) may
be out of touch and in serious need of
decaf. Could city government perform
better? Of course, we’re a city, and
cities have problems, folks. But some-
thing you’ll never learn from letters to
the editor in this paper is that most cities
have far more problems than Santa
Monica does.

Let’s take a look at the SMRR
endorsed slate for City Council. I
believe the SMRR slate still fights for
the Santa Monica we love. These are the
good folks about which Santa Monica’s
versions of the Swift Boat Veterans
would have you believe are out to
destroy our quality of life ... and your
family dog:

B Mayor Richard Bloom: A bridge
builder with a welcome practice of civil-
ity in our political discourse. He has
proven instrumental in securing the
city’s commitment to public education
and park space.

B Councilman Ken Genser: The
“Dean” of the City Council, Genser is
always thinking three steps ahead, is
detailed focused and asks the tough
questions. I overheard someone at a
recent meeting say, “I can’t imagine a

council without Ken Genser.” Neither
can [.

B Patricia Hoffman: A former school
board president, Patricia knows this city
and its operations like the back of her
hand. I’'m amazed every time I listen to
her. She’s smart, funny and quick on her
feet. She’s principled and won’t cave to
anyone who would degrade the integrity
of our city or its charm.

B Maria Loya: This exciting policy
advocate would make history as the first
council member from the Pico neighbor-
hood, and bring the body much needed
diversity. Woman. Young. Latina. She’s
poised and personable, and she won’t
ever back down in the fight for middle
and working class families (who live
here too). She’ll keep Santa Monica pro-
gressive, and a city committed to eco-
nomic and social justice while always
looking for practical solutions.

There are other terrific people run-
ning for the City Council. Matt Dinolfo
is a stand-up guy with a genuine intel-
lectual curiosity I admire. I know and
respect local leaders who are supporting
Bobby Shriver, and they would not do
so if he were not the real deal. But I
hope he proves that there is nothing to
read into about his choice to bypass
seeking a SMRR endorsement while
happily accepting one from the
Chamber of Commerce. Mike Feinstein
genuinely loves the practice of public
policy, and is admirably “green” in his
approach to resource and sustainability
issues.

But at the end of the day, you have to
look at a reliable record of accomplish-
ment as a good thing, not the scandalous
liability it’s made out to be by SMRR’s
detractors. I’'m voting for a team of four
people I can absolutely trust to fight for
affordable rents, renter protections,
smart and sustainable growth, and a
feeling of genuine community within
our city, Bloom, Genser, Hoffman and
Loya. I’'m a homeowner now. And I still
want that Santa Monica.

(Todd Flora is a seven-year resident
of Santa Monica, and has been a mem-
ber of SMRR and active with Heal the
Bay for much of that time. Todd and his
fiancé proudly support the “Shop Santa
Monica” effort and are even getting
married at the Victorian on Main Street
next year. E-mail him at reformadvo-
cate@yahoo.com).

FED UP WITH PICO VIOLENCE?
YOUR OPINION MATTERS

PLEASE SEND LETTERS TO:

Santa Monica Daily Press: Att. Editor 1427 Third Street Promenade Suite 202 Santa Monica, CA 90401

Or email: sack@smdp.com
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SUSAN AMINOFF

Endorsed by: Santa Monica
College Faculty Association , Santa
Monica College CSEA Chapter 36,
Santa Monica-Malibu K-12 Class-
room Teachers Association, Los
Angeles College Faculty Guild,
Los Angeles College Staff Guild,
Santa Monicans for Renters Rights,
Assemblymember Fran Pavley,
Los Angeles County Democratic
Party, Los Angeles County Feder-
ation of Labor

Question #1: In 100 words or
less, what about your background
makes you a qualified Santa
Monica College Trustee? I am a
community college professor, with
an understanding of how our col-
leges are governed and financed. In
my professional career in Calif-
ornia community colleges, I have
taught classes, created curriculum,
developed certificate programs,
and created non-credit programs
for older adults. I have traveled up
and down the state as an expert on
community college employee
health benefit programs. I am a
member of the Faculty Association

of California Community Colleges,
and on the executive board of the
Los Angeles College Faculty
Guild.

Question #2: In 300 words or
less, do you agree with the way the
SMC administration dealt with last
year’s budget shortfall (i.e., the
elimination of several academic
programs)? What would you have
done differently? Is it wise for the
college and students to bring back
those programs? Community col-
leges have a dual assignment: To
transfer students to four-year insti-
tutions, and to offer vocational
training, or workforce preparation.
As a primary mission, our colleges
advance California’s economic
growth through training and ser-
vices that contribute to workforce
improvement. SMC is No. 1 in the
state in transfer rate, a fact we
should all be proud of. But not all
students have transfer as their goal.
Last year, on the recommendation
of the administration, trustees voted
to eliminate vocational programs,
including automotive, architecture,
hospitality etc. This judgment has
fostered the perception that the col-

lege decision-making processes are
not reflective of community needs.
Program elimination not only
threatens students by limiting
immediate options, it also causes
more funding problems as pro-
grams and classes are the “invento-
ry” of a college. When programs
are cut, so are the dollars Sacra-
mento allocates to the college. I
would not have voted to cut pro-
grams. Instead, I would have facil-
itated short term labor-management
bargaining solutions as a way of
avoiding further reductions in the
dollars the college receives per stu-
dent. I am certain that some voca-
tional programs will be returned,
while others will not. In deciding a
new array of vocational offerings, it
is important to establish priorities
among student interests and work-
force training needs. Once input
received from students, faculty, and
local business has been converted
to policy, we may very well see a
strong, updated vocational pro-
gram.

Question #3: In 300 words or
less, why do you think the city of
Santa Monica and SMC have had a

strained relationship for years?
How would you bridge that gap?
“Town and Gown” refers to the
relationship between members of
the city ("town”) and members of
the university (“gown”). Academic
robes, or gowns, were once worn
by all members at Oxford and
Cambridge, where the term “town
and gown” originated. Ever since
the 16th Century, colleges and the
cities in which they reside often
have a rocky relationship. Locally,
both the Sunset Park and the Pico
neighborhoods share community
space with Santa Monica College. I
am sure that these neighbors agree
that the college provides wonderful
educational and cultural opportuni-
ties. However, the college is a state
entity, and as such, it is not
accountable to the local community
in the same way as the City Council
is. One consistent point of tension
is the fact that the college does not
have to abide by Santa Monica and
Malibu general plans and zoning
regulations. Thus, the public
process for college building deci-
sions is different. The recent physi-
cal expansion of the college and

enrollment growth has caused its
neighbors to be negatively impact-
ed by parking and traffic issues.
Protecting neighborhoods from col-
lege growth is a huge challenge. I
suggest the following approach —
West LA College, our neighbor to
the east, is an underutilized campus
of the LA Community College
District. As a current faculty mem-
ber of the LA College District, if
elected to the board, I would be
able to initiate discussions on vari-
ous utilization and consortium part-
nerships between SMC and West
LA College — a solution that does
not require new building projects.
Potentially, this kind of discussion
could lead to a win-win for all.
Question #4: In 300 words or
less, there have been tensions
between faculty and college admin-
istrators in recent years. Why do
you think the faculty is upset and
what’s the first step toward
addressing their concerns? Many
of the sources of tension between
college faculty and administration
are outlined in a recent report of the
impartial accreditation team that
visited the college in March of this

year. The team encouraged the col-
lege “in the strongest terms possi-
ble to pursue strategies that will
result in a financial system that will
produce clear, reliable, timely, and
transparent reports in which all
constituents can have full faith and
confidence.” The evaluation team
went on to recommend that the col-
lege clarify the roles of the various
parts of the college community in
the governance process, so that pro-
fessional  relationships  might
improve, creating a better campus
climate. Recent failures on both
sides of the shared governance
process have led to program and
class elimination, re-igniting ten-
sions. The good news is that the
accreditation team’s recommenda-
tions have resulted in a work group
led by a mediator that is currently
addressing these issues and trying
to solve them. My hope is that
when the work group issues its
report later this year, we’ll see new
policy on governance, planning and
college resource allocation. Clearly
needed now are independent
trustees, fostering progress through
positive and thoughtful leadership.

CHARLES DONALDSON

Endorsed by: An independent
candidate

Question #1: In 100 words or
less, what about your background
makes you a qualified Santa
Monica College Trustee? 1 taught
English and journalism at SMC,
retiring last June. I worked directly
with the trustees in 1986-87 and in
1999-2001 as Academic Senate
president. Over time, I chaired each
senate committee. I advised the
campus newspaper, The Corsair,
for 19 years and always was a stu-
dent club adviser.

I was a newspaperman before
coming to SMC after 8 1/2 years with
the Los Angeles Times. I covered
local government and education.

I now chair the board of direc-
tors of the Pico Improvement
Organization, a city-created busi-
ness improvement district. I belong
to the American Institute of Parlia-
mentarians.

Question #2: In 300 words or
less, do you agree with the way the
SMC administration dealt with last

year’s budget shortfall (i.e., the
elimination of several academic
programs)? What would you have
done differently? Is it wise for the
college and students to bring back
those programs? The automotive
faculty showed how their program
could be cutback leaving just one
full-time instructor to maintain a
feasible offering until full restora-
tion was possible. That plan as
ignored. Respiratory therapy, police
and fire science, tourism, and archi-
tecture programs also were ordered
eliminated.

I believe the faculty showed
how all these programs could have
been maintained.

Oddly, for years the administra-
tion has said it needed to hire a mas-
sive number of part-time, non-
tenured faculty in case staff reduc-
tion became necessary. As for
tenured faculty, reduction in force
policies exist. But vocational classes
that gave students valuable job skills
were destroyed as a first choice.

The canceled programs should
be restored. These classes met com-
munity needs, as well provided an

inviting doorway into SMC for
many minority students.

Replacing lost equipment will
be a problem. When a program
goes, the college has not been a
good steward of equipment.

But the federal government
provided funds for automotive
equipment before. Perhaps it and
other funding agencies still will be
just as trusting in awarding more
grant money.

Question #3: In 300 words or
less, why do you think the city of
Santa Monica and SMC have had a
strained relationship for years?
How would you bridge that gap? 1
think the problem is communica-
tion and, perhaps, institutional ego.

The college, the schools, and
the city created a liaison committee
to solve the problem, but it persists.

Not long ago college trustees
voted nearly $1 million in taxpayer
dollars to build an accessway off
Bundy to the parking lot of the 10-
acre property purchased near the
airport. Trustees were told the new
access was needed because the city
had padlocked the lot’s Airport

Avenue fence gate.

Years ago the college was urged
by city officials to channel money
to the city schools by leasing an
unneeded elementary  school,
Madison, for $800,000 a year. A
good tenant, the college has put $4
million into Madison, trying to
make it usable. And SMC now
plans another $2 million in develop-
ment work plus it hopes to build a
$25 million 500-seat theater there.

When a City Council member
came to the board to suggest a joint
venture at Madison, adding under-
ground parking with a park on top,
the proposal was met with silence.
Perhaps some of the more experi-
enced board members recalled the
$1 million the college had to spend
so Madison’s asphalt parking lot
met city demands.

Newly elected trustees and
council members might help end
this costly silliness.

They must try.

Question #4: In 300 words or
less, there have been tensions
between faculty and college admin-
istrators in recent years. Why do

you think the faculty is upset and
what’s the first step toward
addressing their concerns? The
faculty sees the president acting
autocratically and the board rubber
stamping her actions. Faculty input
is ignored, and valued instructional
programs have been cut.

When the faculty overwhelm-
ingly voted no confidence in the
president, they asked the board to
speak with them before renewing
the president’s contract. The board
promptly renewed her contract and
then this year raised her pay $25,000
to $203,000 a year and extended her
contract to Dec. 31, 2008.

Title 5 California Code of
Regulation’s Section 53200 says
“Academic Senate means an organi-
zation whose primary function is to
make recommendations with respect
to academic and professional mat-
ters.” It then lists 11 areas where the
board of trustees is to “rely primari-
ly upon the advice” of the senate or
“reach mutual agreement.”

Faculty leaders believe Title 5
has been repeatedly ignored by the
administration and board.

The first step addressing faculty
concerns may have been taken by
the creation of a campus task force
designed to lessen tensions, restore
a sense of cooperation, and to pro-
vide a planning process with mean-
ingful faculty input.

Whether that is just a token step
will be up to the board.

The administration hasn’t the
expertise to see that the cafeteria
isn’t closed by the health depart-
ment or to adequately maintain
classrooms by fixing broken blinds
or replacing such exotic equipment
as pencil sharpeners. But it can
spend millions with outside firms
on registration and records comput-
er systems that don’t work. (The
system the college now has work-
ing was designed and implemented
by SMC staff.)

In community college, it is the
classroom, the counselor’s office,
and the library where the rubber
meets the road. At Santa Monica
College, the trustees at the steering
wheel seem happy to run on bald on
tires as long as the wax job shines.

DR. MARGARET R. QUINONES

Endorsed by: Malibu Democratic
Club, Santa Monica Police
Officers Assoc., Santa Monica
Chamber of Commerce , National
Women Political Caucus, Entire
Malibu City Council, Individuals
ranging from local politicians to
SMC and Santa Monica-Malibu
School Board members.

Question #1: In 100 words or
less, what about your background
makes you a qualified Santa
Monica College Trustee? I am a
product of the California communi-
ty college. I am an alumnus of
SMC and both of my children grad-
uated from SMC. My professional
career has been as a tenure faculty
member, former Dean and the cur-
rent SMC Board President. 1 also
serve as a member of the Board of
Governors for all California com-
munity colleges. As you can see, |

have an extensive background of
what it takes for a community col-
lege to be successful for all stu-
dents. Most importantly, I am the
first and only Latina member of the
SMC board.

Question #2: In 300 words or
less, do you agree with the way the
SMC administration dealt with last
year’s budget shortfall (i.e., the
elimination of several academic
programs)? What would you have
done differently? Is it wise for the
college and students to bring back
those programs? Yes, I do agree
with the way the Board and the
administration dealt with the bud-
getary shortfall. As a member of
the Board, I was forced to do the
reduction because the state of
California cut our budget by 25
percent. It was very painful to make
these cuts, however, it is my
responsibility to balance the SMC
budget. There were many, many

hard choices! We explored a vast
number of options, and I had to
think of the college as a whole and
not as small parts. However, today
is a new day.

The college has restored all the
cut courses, restored its college
reserves to 6 percent (3 percent is
required by law) and we are explor-
ing the options of restoring the
vocational programs that were cut.
It will be a long process. However,
I am committed to develop pro-
grams that are needed for students
and the workforce. Student access
to higher education, especially
through the community college, is
essential to the California economy
and our future. Therefore, we must
be committed to bring back courses
and programs that are needed for
all students’ success and access. No
one should be denied an education.

As a Board, it was our responsi-
bility to be fiscally sound and

responsible.

Question #3: In 300 words or
less, why do you think the city of
Santa Monica and SMC have had a
strained relationship for years?
How would you bridge that gap? I
believe that the strained relation-
ship is due to communication.
There is a great need for better
communication. However, there
can be common ground, the first
being that there is a need for a unit-
ed commitment to all Santa Monica
College students and the college as
a whole. Our students are a reflec-
tion of the cities of Santa Monica
and Malibu. The state and the
nation looks at the quality of our
students, and give credit to the
commitment of the residents for
contributing to the higher education
of our students. I believe this a high
honor for our cities. A strong
bridge (puente) is built on trust and
a commitment for the college and

our cities. We must put aside per-
sonal issues that don’t fulfill our
value of higher education.
However, since I have been on the
Board, I have seen the improve-
ment of communication between
the city staff and college staff and
some members of the Santa Monica
City Council and SMC Board
members (i.e. — acquiring redevel-
opment funds for the college and
communication of future partner-
ships between the city and college).

Question #4: In 300 words or
less, there have been tensions
between faculty and college admin-
istrators in recent years. Why do you
think the faculty is upset and what’s
the first step toward addressing
their concerns? What I have learned
in the past four years is that every-
one has a sense of what the “truth”
is. The SMC on-campus communi-
ty and our president, Dr. Piedad
Robertson, have a strong sense of

commitment to the college.
However, in every community,
there are always differences of
opinions of how this commitment
should be evident. I believe that
everyone has his or her own “truth,”
and based on that I have a strong
faith that our on-campus communi-
ty will reevaluate its’ commitment
to the college and work for the
greater good. The faculty, adminis-
tration, staff and students are cur-
rently developing a process to
review the shared governance of the
college and I have full trust that
they will be successful. This com-
mittee is in its beginning stages and
I hold great hope that it will be
respectful, committed and thought-
ful of the success of the college.

Our college will always be suc-
cessful as long as our number-one
priority is students.
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Rob Rader

Endorsed by: Santa Monicans for
Renters’ Rights, Santa Monica
Chamber of Commerce, California
School Employees Association,
Chapter 36 at Santa Monica
College, LA County Democratic
Party, Santa Monica Democratic
Club, Pepperdine Young Demo-
crats, Santa Monica College
Faculty Association, Santa Mon-
ica-Malibu Education Team, The
Santa Monica Mirror, More than 50
individuals ranging from local
politicians to college educators to
activists.

Question #1: In 100 words or
less, what about your background
makes you a qualified Santa
Monica College Trustee? As an
executive for MGM Studios, 1
negotiate for a living. As Chair of
the Wilshire/Montana Neighbor-
hood Coalition — Santa Monica’s
largest neighborhood group — 1
have resolved many disputes
between businesses and residents.
As Finance Committee Chair of the
Bayside District Corporation
(Third Street Promenade), I help
our businesses prosper. As a law
professor at Pepperdine, I am sensi-
tive to the needs of Malibu. I am a
member of SMC’s General
Advisory Board and SMC Assoc-
iates. I, therefore, bring a wide vari-
ety of public service and business
experience to help Santa Monica

College serve its students and our
community even better.

Question #2: In 300 words or
less, do you agree with the way the
SMC administration dealt with last
year’'s budget shortfall (i.e., the
elimination of several academic
programs)? What would you have
done differently? Is it wise for the
college and students to bring back
those programs? Criticizing prior
boards is not the way to move for-
ward productively. Let’s be tough
on the problems, not on the partici-
pants. I will not begin a working
relationship with fellow Board
members by second-guessing their
prior decisions.

The College needs to do a
needs-based study to determine
what programs can serve the com-
munity. This requires market
research to find out what jobs there
will be for graduates. All vocation-
al programs must lead to jobs for
their students. Otherwise, they are
merely vanity programs. The recent
Accreditation Study of SMC made
it clear that we must measure stu-
dent learning outcomes. The
College does a fantastic job of
transferring  students to the
University of California and Cal
State systems; we need to measure
just as rigorously what the out-
comes are for vocational programs.

The College must reach out to
local businesses. A vocational pro-
gram without business support and

involvement is always destined for
mediocrity for three reasons: (1)
local businesses can keep the cur-
riculum geared toward useful tech-
nical skills; (2) local businesses
will hire students from programs
they are involved in; (3) during
times of budget crisis, local busi-
nesses will protect those programs
from cuts.

Finally, all programs must have
understandable financial numbers.
As someone who reviews audits, I
believe SMC needs greater trans-
parency on a department-by-depart-
ment basis, so we can easily view
how much each department costs.

Thus, I believe that SMC needs
to: (1) Study what vocational pro-
grams are viable in our community,
(2) get local businesses involved in
those vocational programs, and (3)
make the operational costs of those
programs transparent to the com-
munity. I believe we can bring back
Automotive Technology using this
process. It may not look exactly like
the previous program, but it will be
even stronger and more integrated
into our community’s needs.

Question #3: In 300 words or
less, why do you think the city of
Santa Monica and SMC have had a
strained relationship for years?
How would you bridge that gap?
The College is in a difficult posi-
tion because its funding is derived
from the number of students it
serves. Thus, it is forced to con-

stantly increase its enrollment. The
City appropriately wants to protect
residents, especially in the Sunset
Park and Pico neighborhoods, from
the effects of that growth.

As Chair of the Wilshire/-
Montana Neighborhood Coalition,
I too have tried to curtail growth
and to reduce the negative effects
on our quality of life. So, I start off
with a sympathetic ear to neighbor-
hood concerns. I have effectively
conveyed to the College the con-
cerns of the Friends of Sunset Park
and the Pico Neighborhood
Association to restrict further
growth into their residential areas.
In the past, I have personally assist-
ed Sunset Park residents in obtain-
ing parking. I would set up standing
committees at the College that
would solicit neighborhood con-
cerns on an ongoing basis and I
would make sure that all develop-
ment issues get a fair public hear-
ing with neighborhood input.

I would continue the policy of
funneling growth to the satellite
campuses: Madison, the Academy
of Entertainment Technology on
Stewart, the Emeritus College, the
Airport campus and (in the near
future) the Bundy campus. If the
bond proposal passes, I would want
to break ground on a Malibu cam-
pus to further reduce strain in Santa
Monica and to share the benefits of
the College.

In the long run, I want to lobby

to change the way the state funds
community colleges so that the
pressure to grow is reduced, which
will benefit colleges like SMC that
are in built-out areas.

Finally, having been endorsed
by a majority of the Santa Monica
and Malibu City Council members,
I know I can work with them to
make the College and our cities
even better communities, for resi-
dents and for students.

Question #4: In 300 words or
less, there have been tensions
between faculty and college admin-
istrators in recent years. Why do
you think the faculty is upset and
what's the first step toward
addressing their concerns? There
are three reasons for the strained
relationship: (1) lack of agreement
on budget numbers; (2) lack of
opportunities for all stakeholders to
have meaningful input; and (3) the
budget crisis that forced more
severe budget cuts.

I am a negotiator for a living for
Metro-Goldwyn-Mayer Studios and
I deal with extremely difficult par-
ties’ interests conflict. My job is to
make sure a deal gets done. I teach
my students at Pepperdine the skills
I’ve learned on “getting to yes.”

I have brought these same skills
to bear as Chair of the
Wilshire/Montana Neighborhood
Coalition and as  Finance
Committee Chair of the Bayside
District Corporation (Third Street

Promenade). In these groups, I
show respect to all sides and listen
to all positions. I have repeatedly
fought for residents to have mean-
ingful input in Santa Monica affairs
and I urge all readers to go to
www.wilmont.org and check the
correspondence, all written by me,
invariably requesting greater input
into public process.

As a Trustee, I would bring this
same ethic to the Board. All parties
must be given a chance to partici-
pate in shared governance and must
feel that their participation had an
effect on the outcome. The College
has made great strides in its
Working Groups on Shared
Governance, but more needs to be
done. Public process is not mere
window dressing and I will not
treat it as such.

Regarding budget transparency,
I have overseen the audits by the
Bayside District Corporation as
well as audits at MGM. 1, therefore,
have the necessary business and
public finance skills to make
SMC’s numbers more comprehen-
sible to all parties.

For these reasons, I know I can
improve relations on the campus
between the faculty, the workers
and the administration.

SuSanne Trimbath

Endorsed by: Beholden to none.
Responsible to all

uestion #1: In 100 words or
less, what about your background
makes you a qualified Santa
Monica College Trustee?

My business experience com-
bined with advanced education
makes me uniquely qualified for
the position. I worked in finance in
both large and small firms, profit
and non-profit, throughout my
career. I earned both my bachelor
and master degrees while working
full time. I’'m a lifelong learner who
returned to school after nearly 20
years in business to attain my Ph.D.
I’ve taught classes at business and
vocational schools. I will under-
stand the perspective of the com-
munity, students, faculty, and staff
because I've already walked a mile
in their shoes.

Question #2: In 300 words or
less, do you agree with the way the
SMC administration dealt with last
year’s budget shortfall (i.e., the

elimination of several academic
programs)? What would you have
done differently? Is it wise for the
college and students to bring back
those programs? You must have
been living in a cave to not have
anticipated that the state would not
be able to maintain its level of
funding for community colleges
after 2000. So why didn’t SMC
have a plan? The college got into
serious financial trouble and they
did not have a plan to manage the
changing budget level and they
don’t have a plan to solve the prob-
lem going forward.

Here’s just one example of the
problems yet to come. The cost of
servicing the bonds issued after the
1992 election will rise nearly five-
fold in 2009 and stay there for more
than a decade. Debt payments on
that debt alone will rise from about
$1.7 million this year to $8.4 mil-
lion, where it will remain for 14
years. If you didn’t know this
already, take a close look at the
2003 audit. SMC has not presented
a plan to manage these increased
debt payments.

SMC’s 2003 audit also includes
a warning and expresses the belief
that it is “extremely critical” for
management to “to protect the
financial solvency of the district.”
This statement calls into question
not just the “budget shortfall” but
the ability of the college to avoid
bankruptcy (remain  solvent).
Furthermore, questions remained
outstanding for five years running
without receiving responses that
would satisfy the concerns of out-
side auditors. Adding to the insult,
meetings required for some state
funding (EOPS) were not held
between 2001 and 2003. We need
to seriously address the concerns
expressed by the auditors. They
monitor the finances of SMC and
should not be ignored.

Sadly, classes and vocational
training programs have been the
scapegoat. Instead, we could capi-
talize on business relationships to
help SMC bring back the training
for the labor pool that regional
employers will need during the
coming economic expansion.

Question #3: In 300 words or

less, why do you think the city of
Santa Monica and SMC have had a
strained relationship for years?
How would you bridge that gap? In
a recent meeting with Mario
Cuomo, the former governor of
New York, I got some advice on
why Santa Monica and SMC
should work together. He calls it
“exercises in mutuality.” It’s in
everyone’s best interest to support
the presence of the most important
regional college and it’s in the col-
lege’s best interest to garner sup-
port from the community.
Remember, the “city” is not some
entity that exists without the resi-
dents. Both the college and the city
depend on the community for
financing.

Understanding that the strain in
the relationship between the col-
lege and the city is really a strain in
the relationship between the col-
lege and the neighborhoods. We
can see that we are at a critical
juncture. There is no “community
college” without a “community” to
support it. Perhaps the time for dia-
logue is over. Perhaps the times has

come for SMC to listen. I invite
anyone living in the neighborhood
of an SMC facility to contact me
with their issues so that, win or
lose, I can use my candidacy to pro-
mote the issues important to the
neighborhoods. These issues need
to be brought to the forefront in a
way that forces SMC to listen to the
needs of the community. When
SMC is really listening, they will
be responsive in a way that is not
defensive — responsive in a way
that actually incorporates what the
community is saying into the plans
and operations of SMC.

The core problem seems to be
growth of the college both in the
number of students and in the
expanses of land owned and occu-
pied by the college. Mayor Bloom
recently pointed out (in a candi-
dates’ forum shown on CityTV)
that elements of state funding are
tied to the rate of increase in enroll-
ment. This is a well-defined,
addressable issue.

Question #4: In 300 words or
less, there have been tensions
between faculty and college admin-

istrators in recent years. Why do you
think the faculty is upset and what’s
the first step toward addressing
their concerns? I got quite an earful
when I first talked to people about
the possibility of running for elec-
tion to the board of trustees. One
faculty member even said to me,
“Why would you want to be part of
that mess?” Several people only
agreed to sign the petition to put my
name on the ballot after I assured
them that I did not know any current
members of the City Council or the
college administration. If the ten-
sions were the result of simple per-
sonality clashes, I don’t think that
strangers at the farmers’ market
would be telling me about the prob-
lems that they see.

These are serious issues that I
can only address as a member of
the board of trustees. The first step
to resolving these tensions is to
bring in a fresh pair of eyes. I
promise not only to stand up for
what is right. I promise to stand up
against what is wrong.

Endorsed by: Santa Monica
Faculty  Association, CSEA,
Chapter 36 (Santa Monica College
Classified Staff), Santa Monica for
Renters’ Rights, Santa Monica
Chamber of Commerce, Santa
Monica Democratic Club, County
Federation of Labor, The K-12
Classroom  Teachers , The
Coalition to Protect the Living
Wage, along with many other indi-
viduals.

Question #1: In 100 words or
less, what about your background
makes you a qualified Santa
Monica College Trustee?

My 27 years as a resident and
25 years of community involve-
ment in Santa Monica coupled with
27 years of employment in
accounting at UCLA has prepared
me to bring a wealth of skills, expe-
rience and knowledge to function
as a trustee. My community service
includes eight years as an elected
official: Santa Monica Rent
Control Board (1998 and 2001
chair); neighborhood board (PNA);
16 years on Community Corp-
oration of Santa Monica (an afford-
able housing provider); Com-
missioner: Charter Review and
Housing; presidents of Family
Services of Santa Monica and

Santa Monica/Venice NAACP and
Santa Monica/Malibu  Unified
School District Bond Oversight
Committee member (ES) and tutor.

Question #2: In 300 words or
less, do you agree with the way the
SMC administration dealt with last
year’s budget shortfall (i.e., the
elimination of several academic
programs)? What would you have
done differently? Is it wise for the
college and students to bring back
those programs? Let’s be fair:
Santa Monica is a great community
college. You have students bypass-
ing other neighboring community
colleges to attend SMC. We are
also “Monday morning quarter-
backing” this question as well.
Today, more than ever, community
colleges are a necessity for employ-
ment through vocational training
and transfer courses to four-year
colleges. Community colleges are
very important in the big picture.
According to the evaluation report
from “The Accrediting Commis-
sion for Community and Junior
Colleges, Western Association for
Schools and Colleges” on page 41,
“The institution is hampered in its
fiscal planning efforts by a finan-
cial accounting system recently
acquired by the Los Angeles
County Office of Education. The
county office is responsible for the

computerized accounting and pay-
roll functions for the college. This
new software system segregates
human resources data from payroll
data and both from the fiscal data-
base. The lack of interface among
the databases and the untimely
reports from the county office is a
serious impediment to financial
monitoring and planning.” On page
42, the report states “Internally,
however, the fiscal management
system does not produce timely or
even accurate information for
sound decision making. The unde-
pendable and inconsistent financial
reports have contributed to the
atmosphere of discontent and dis-
agreement that permeates the col-
lege. With the information the
administration had, my reaction
would have suggested “scaled
back” programs until the college
budget was more definite. Students
would have been allowed to com-
plete their programs. It is wise to
bring back programs if there is a
demand. For certain vocation pro-
grams, the college could partner
with the business community under
“Service Learning” when faculty
permits students to go out to busi-
nesses to learn and receive credit. It
is a win-win situation as potential
employers/employees can pre-
screen each other.

Question #3: In 300 words or

less, why do you think the city of
Santa Monica and SMC have had a
strained relationship for years?
How would you bridge that gap?
That is the $64,000 question. Many
residents and business community
leaders I spoken to feel SMC oper-
ate in isolation. Santa Monica
councilmembers desire improved
collaboration, communication and
true partnership with the Santa
Monica College Board of Trustees
and administration. There are
ample opportunities where it can
work. The state-of-the-art “swim-
ming pool” is an excellent example
where the city and college can
work cooperatively. I know there
were attempts to work collabora-
tively with the upcoming bond
measure. Some councilmembers
and city staff felt there was not
enough time from the bond mea-
sure introduction presented in June
to the board of trustees. The dead-
line to vote by trustees to appear on
the November ballot was in early
August and it was simply not
enough time for sufficient discus-
sion by the community. I am sup-
porting Measure S. Also, I can
recall after the 1994 earthquake
there was problems in addressing
how much the SMC should be
reimbursed from FEMA funds
from the city. As an elected official
in Santa Monica and my 27 years in
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Santa Monica, I have nurtured rela-
tionships with all councilmembers
as well as council hopefuls, and
have established relationships with
current board of trustees and hope-
fuls. I feel we can start “fresh” and
forged collaboration, communica-
tion and cooperative with the city.
Question #4: In 300 words or
less, there have been tensions
between faculty and college admin-
istrators in recent years. Why do
you think the faculty is upset and
what's the first step toward
addressing their concerns? The
faculty/staff feel their concerns/-
suggestions were disregarded by
the administration during the state
budget crisis and the elimination of
programs. Once again I quote from
the evaluation report prepared by
“The Accrediting Commission for
Community and Junior Colleges.”
Page 47, states “The problems
stemmed from the perception of the
faculty, staff and students that the
ideas generated by these groups to
address the crisis were not consid-
ered in the final decision. The lack
of a more formal governance struc-
ture with written procedures and
guidelines contributed to this per-
ception. Also on page 47, on the
report it states “The team found a
general concern among faculty and
staff regarding communication.

Many shared with the team that
they believe information has not
been shared in a open, timely man-
ner to allow them to participate
effectively in the decision-making
process. One example given is the
claim that the board agenda is pub-
lished and distributed on a Friday
afternoon prior to a Monday meet-
ing. This process meets the require-
ments of state law regarding the
publication of agendas for the ben-
efit of the public being served. If
there is an item of concern to any-
one of the constituent groups on the
agenda and this item has not been
previously discussed to the extent
that a recommendation has been
reached and communicated to the
faculty, staff and student leader-
ship, the leaders of the group have
little time to react and must work
over the weekend to prepare to
address the issue at the board meet-
ing.”

Improved communication will
assist in creating a culture that wel-
comes broad input and increased
opportunities for participation in
the planning process in an environ-
ment characterized by collegiality
and mutual respect. Eleven mem-
bers of the Collegewide Coord-
inating Council should fully inform
their constituent groups of proce-
dures and actions affecting con-
stituent members.

Malibu businesswoman Tonja
McCoy did not respond to the Daily
Press questionnaire.
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Biotech shares surge
ahead of stem cell vote

BY PAUL ELIAS
AP Biotechnology Writer

SAN FRANCISCO — Investors appeared
optimistic Monday that November’s elec-
tion will benefit companies working with
human embryonic stem cells, trading
heavily in usually lightly traded biotech
firms and driving share prices past 52
week highs.

Sen. John Kerry promises if elected to
quadruple the $25 million in annual feder-
al funding President Bush has made avail-
able for the controversial research. In
California, voters will decide Nov. 2 if the
state will borrow $3 billion to fund work
with human embryonic stem cells over
the next 10 years when they consider
Proposition 71.

The stock run up of the few companies
involved with stem cells began on Oct. 18
when Gov. Arnold Schwarzenegger
endorsed the measure. The buying peaked
Monday, even as an opposition campaign
decried the proposition as “corporate wel-
fare” and complained about a public sub-
sidy benefiting biotechnology interests.

California stem cell researchers,
including corporate scientists, would be
eligible to receive part of the nearly $300
million that would be doled out annually
over the next 10 years.

Analysts expect the proposition to
make California the world’s leading stem
cell center and prompt talented scientists
to move to the state. The privately held
stem cell company Advanced Cell
Technology in Worcester, Mass., said it’s
making plans for a California presence if
the proposition passes.

Meanwhile shares of two publicly trad-
ed California biotechnology companies
surged.

Shares of Menlo Park-based Geron
Corp., the leading commercial human
embryonic stem cell company, surged 16
percent Monday to close at $7.75 a share
on the Nasdaq Stock Market.

“I think the main impact will probably
lower their burn rate ever so slightly. It
should offset some expenses,” said analyst
Ren Benjamin of Rodman and Renshaw
Inc. “It’s a good thing for the company.”

Geron chief executive Thomas
Okarma said the company planned to “get
in line with everyone else” to apply for
grants if Proposition 71 is passed. He also
said the entire field will benefit by train-
ing more scientists to work with human
embryonic stem cells.

Okarma said the company plans to begin
testing human embryonic stem cells in par-
alyzed patients sometime in 2006, which
would probably make it the first research
team to use the technology on people.

But Okarma said the company has not
participated in the Yes on 71 campaign
that has raised close to $25 million and
has tried to keep its distance from the
pharmaceutical and biotechnology indus-
try. The Yes on 71 has returned a $50,000
contribution made by generic drug maker
Agvar Chemicals Inc.

Nevertheless, the campaign has accept-
ed millions of dollars from venture capi-
talists and others with ties to the biotech-
nology industry. Major contributors
include William Bowes Jr., a founder of
Amgen Inc., the world’s largest biotech-
nology company.

“The financial windfall is apparent and
there are huge stock plays to be made,”
said Wayne Johnson, a consultant to the
No on 71 campaign, which has raised a
little more than $200,000. Many social
conservatives, including the Roman
Catholic Church, oppose human embry-
onic stem cell research because days-old
embryos are destroyed in the process.

Last week, Johnson called on the Yes
on 71 campaign to disclose all of Stanford
University professor Irving Weissman’s
financial holdings.

Weissman stars in a television ad sup-
porting Proposition 71 and is outspoken
proponent of the research. He is also
board member, paid consultant and stock
holder of Stem Cells Inc., a Palo Alto-
based company he helped launch.

Stem Cells Inc. doesn’t currently work
with human embryonic stem cells, work-
ing instead with so-called “adult” stem
cells. Still, the company is expected to
apply for grants if Proposition 71 passes.

The company’s shares reached a new
52-week high, rising 51 percent to close at
$4.09 in trading on the Nasdaq Stock
Market. Some 57 million shares were
traded in company with an average vol-
ume of 1.5 million shares exchanged. The
company only has 54 million publicly
traded shares available.

Weissman said in an e-mail response
Monday that his corporate interests are
well known.

“I always make the same disclosures,
and made them to the Prop 71 initiative
backers,” said Weissman, who owns 1.7
million shares and options. “Every time I
speak to a scientific or medical audience,
I also disclose up front my commercial
associations in the context of the talk.”

Stem Cell Inc. chief executive Martin
McGlynn didn’t return telephone calls.

A Public Policy Institute of California
poll released Thursday found that 50 per-
cent of likely voters support the measure,
with 39 percent opposed and 11 percent
undecided. The poll had a sampling of
error of plus or minus 3 percentage points.
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Joint decision: Alaskans voting to legalize toking

BY DAN JOLING

Associated Press Writer

ANCHORAGE, Alaska — Tim Hinterberger teaches
neural anatomy to future doctors and physiology to
future nurses at the University of Alaska Anchorage.

On the side, he hopes to foment change in America’s
marijuana policy.

Hinterberger, 48, is a sponsor of Ballot Measure 2,
which would make Alaska the first state to completely
decriminalize marijuana.

America’s laws on marijuana are unjust, expensive
and unsuccessful, he contends.

“Why would you prohibit marijuana in a society
where you allow the consumption of things such as alco-
hol and tobacco?” he asked.

The government commissions studies, assembles pan-
els of experts and ignores their conclusions, he said. The
studies conclude that the harm caused by prohibiting
marijuana outweighs the harmful effects of the drug,
Hinterberger contends.

The measure would allow people 21 and older to use,
grow, sell or give away pot. The measure proposes trad-
ing prohibition for state regulation, much as the state reg-
ulates alcohol — banning marijuana use by minors, per-
haps capping the amount an individual can grow, jailing
people who drive impaired — and taxing its sales.

It’s a logical alternative to expensive, unsuccessful
enforcement of current marijuana laws, Hinterberger
said.

His argument has not swayed Wev Shea, a former
U.S. attorney for Alaska and a veteran of the state’s drug
policy battles.

“We don’t need another harmful hallucinogenic drug
legalized,” Shea said.

Shea contends that many Alaskans, including chil-
dren, would experiment with marijuana and take on its
risks if it were not illegal.

“It’s something that should never be socially accept-
able by any society that cares about the children,” he
said.

Alaskans have a long history with marijuana. In 1975,
a state Supreme Court decision made it legal to possess
small quantities in the privacy of a home.

In 1990, voters chose to make possession a crime, a
law that stayed in place until last year when the state
Court of Appeals ruled that Alaskans had the right to pos-
sess up to four ounces of pot in their homes for personal
use.

Marijuana advocates in 1998 used the initiative
process to win passage of a medical marijuana law.

Advocates of the current ballot measure had to sue Lt.
Gov. Loren Leman to accept required signatures on their

petitions. They sued him again this month after it was
revealed that his chief of staff had written the opposition
statement in the state’s Official Election Pamphlet.

On Monday, an Anchorage Superior Court judge ruled
that Leman’s staff wrongly drafted the statement of
opposition, but no further action was warranted because,
in part, a physician had taken authorship of the statement.

Matthew Fagnani, chairman of Alaskans Against the
Legalization of Marijuana and Hemp, calls the measure a
“smoke and mirrors” initiative. Sponsors have not said
how Alaska could regulate marijuana potency or a distri-
bution system. He doubts the state could and suggests it
should be regulated at the federal level.

The measure gives people a false sense of security, he
said.

Fagnani is president of WorkSafe Inc., a company that
administers drug tests. Passing the ballot measure would
be good for his business but harmful to most others, he
said.

“This initiative wreaks havoc on Alaska employers’
liability if it passes,” he said. It would force employers to
come up with programs and policies for employees who
show up impaired, he said.

How is that different from an employee showing up
drunk?

“The difference is that currently the employer has pol-
icy and rules about that and we have levels that declare
impairment,” Fagnani said. “How are you going to do
that with marijuana?”

Hinterberger said marijuana is irrationally stigma-
tized.

“Nobody feels ashamed to say they have a glass of
beer when they get home,” he said, and few people can
now fathom the country’s experiment with alcohol pro-
hibition last century.

“Prohibitions just don’t fit in a free society,” he said.
“Maybe in a police state, but not in a free democratic
society.”

An economic analysis paid for by Alaskans for Rights
and Revenues, one of the groups pushing the ballot mea-
sure, concluded that prohibiting pot costs Alaska more
than $28 million annually for law enforcement, court
time and jail expenses. A disproportionate number of
minority Alaskans are prosecuted, according to the study
by Boreal Economic Analysis & Research of Fairbanks.

The study concludes that prohibition does not signifi-
cantly curb consumption, and when it does, there’s often
a substitution of other substances.

Marijuana critics point to large numbers of Alaska
high school students who have experimented with mari-
juana. The 2003 Youth Risk Behavior Survey indicated
23.9 percent of Alaska high school students said they had
used marijuana in the previous 30 days, down from 28.7
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percent in 1995. The same survey showed use of pot
before age 13 rose from 11.8 percent in 1985 to 13.1 per-
cent in 2003.

Supporters quote the same numbers to argue that
fewer children would try marijuana with state oversight.

“Legal sellers of alcohol go to a lot of trouble to avoid
selling to kids,” Hinterberger said.

“If I were a parent, | would much rather have my kid
trying to get it illegally from the 7-Eleven than driving all
over town in the middle of the night trying to get it from
some guy who has a box under his sofa that probably has
some crack in it, and maybe he’s got an Uzi under the
sofa too,” Hinterberger said.

Hinterberger and other proponents are especially crit-
ical of Alaska’s administration of the medical marijuana
law, approved by voters in 1998.

Alaskans with debilitating conditions can obtain regis-
tration cards and, in theory, possess marijuana to help
them. But there is no provision for acquiring marijuana.

“It’s a felony for anyone to transfer cannabis for med-
ical purposes,” said Peter Gordon of Fairbanks, who
holds a registry card.

The medical marijuana system clearly is not working
— fewer than 300 people are on the registry, he said.

“There are clearly more than 300 patients in Alaska
who would choose to benefit from the use of cannabis,”
he said.

Gordon, 36, was climbing bookshelves in his grand-
mother’s garage 10 years ago when he fell about 6 feet
and severely damaged two vertebrae at the base of his
spine.

He finds it all but impossible to sit and he cannot lie
down without extreme pain. Despite two surgeries and
prescription drugs, he spends most of his waking hours
standing up.

Mindful of the law, he chose his words carefully.

“l cannot confirm or deny that I use cannabis,”
Gordon said. “I can say that cannabis does give relief. ...
It allows a person to ignore his pain.”
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Oregonians vote at a fast clip

BY CHARLES E. BEGGS

Associated Press Writer

SALEM, Ore. — Oregon voters are cast-
ing their mail ballots at a faster clip than
they did in the 2000 presidential election,
suggesting the effectiveness of get-out-
the-vote campaigns.

Counties had received ballots from 24
percent of voters — 498,000 ballots —
through the weekend, compared with a bit
less than 18 percent at the same point
before the November 2000 election.

Oregon is the only state in which peo-
ple vote entirely by mail, and the rate of
ballot returns seems to indicate the suc-
cess of Democrats’ and Republicans’
efforts.

“Both parties have been pushing voters
to cast ballots early,” said Anne Martens,
spokeswoman for Secretary of State Bill
Bradbury.

She said many voters might be trying
to get their ballots in quickly to stop
phone calls and visits from workers for
the candidates’ and parties.

Marion County Elections Director
Sharon Ricks said some voters “just don’t
want to be called by any of the entities on
the ballot.”

Megan Hassen, a Salem office manag-
er, said she usually waits until the last day
to vote. But this year is different.

“This is a really important election,”
said Hassen, 35, as she drove her SUV up
to a Marion County election worker who
was accepting ballots. “I don’t want to see
Bush re-elected.”

Scott Ballo, Oregon spokesman for
America Coming Together, a pro-John
Kerry group but independent from the
Democratic Party, said the organization
monitors county records daily to deter-
mine who has voted.

“We try to update our list as often as
possible to get people on the ‘do not call
or do not knock’ lists,” Ballo said.

He said the group for two weeks had
been urging voters to cast their ballots

early “and it seems to be paying off quite
well.

“We want people to get ballots in as
early as possible to give counties time to
process them to make sure every vote gets
counted,” he said.

Douglas County led the voting pace
with ballots received from two-thirds of
its registered voters by the end of the
weekend. Return rates ranged from 20-30
percent in most other counties.

A record 2.1 million Oregon voters
registered by the deadline for the Nov. 2
election, up from the 1.94 million regis-
tered for the November 2000 general
election.

A total of 80 percent of registered vot-
ers cast ballots in the 2000 election in
which Democrat Al Gore barely defeated
Republican George Bush for the state’s
seven electoral votes.

The first ballots were mailed on Oct.
15. Voters have until 8 p.m. on Nov. 2 to
return them, but postmarks don’t count.
All counties have drop sites.

Botto ballot
response hailed

By The Associated Press

VOTING PACE: Counties had received
mail ballots from 24 percent of voters by
the end of the weekend, compared with
less than 18 percent at the same time in
the 2000 election.

WHY FASTER? The Democratic and
Republican parties and some other groups
mounted major efforts urging voters to
cast ballots early.

VOTER ADVANTAGE: Campaign work-
ers monitor records of who has voted and
stop calling or visiting people once they
cast their ballots.

‘Monster’ remix takes jabs
at Bush environmental policy

BY MATTHEW DALY

Associated Press Writer

WASHINGTON — Just in time for
Halloween comes a new version of the
1960s hit “Monster Mash” — this time as
an Internet critique of the Bush
Administration’s environmental policies.

The new version, a flash video called
“Monster Slash,” features the original
singer, Bobby ‘“Boris” Pickett, taking
President Bush to task for policies to pro-
mote logging and mining.

“He and his friends cut the forest
down,” Pickett sings as animated figures
of Bush, Vice President Dick Cheney and
other administration officials dance with a
chain saw, hatchet and scythe.

“He did the slash,” Pickett continues in
a reworking of the familiar chorus. “They
did the forest slash. ... It was brutally
brash.”

In less than a week since its release, the
song has already generated more than
100,000 unique visitors to a special Web
site, www.monsterslash.org, according to

its sponsors, the Campaign to Protect
America’s Lands and Defenders of
Wildlife Action Fund.

“At the same time that people have
some fun, they get a serious message and
an opportunity to take action about some-
thing that truly is scary: The Bush admin-
istration’s plan to turn over millions of
acres of federal forest land (to) timber and
mining companies,” said Peter Altman,
director of the Campaign to Protect
America’s Lands.

Pickett, who hit Number 1 with
“Monster Mash” in 1962, said he agreed
to record the new version “because, like
millions of people, I think this president
has the worst environmental record in the
history of our great nation.”

Agriculture Undersecretary Mark Rey,
the Bush’s administration’s point man on
forest policy, took the video in good
humor.

“My only comment is that ’'m not that
good a dancer,” Rey said.
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Measure S. For a Better

Santa Monica College
Today and Tomorrow.

“SMC is among the top community colleges
in the nation. This past Spring, SMC was
rated ‘outstanding’ and earned the highest
accreditation possible from the Western
Association of Schools and Colleges. Vote
‘YES’ on Measure S.”

— SHEILA JAMES KUEHL,
CALIFORNIA STATE SENATOR

“Measure S will acquire new ball fields in
Santa Monica, which is severely deficient in
field space. All fields will be available for
public use.”

— NEIL CARREY, SANTA MONICA RECREATION
& PARKS COMMISSIONER

“Today’s economy includes new careers in
emerging technologies. Measure S will fund
a Career Opportunity Center to support
such career programs as advanced
transportation, healthcare, environmental
technology, logistics (transport of goods),
and biotechnology.”

— LOUISE JAFFE & SHARI DAVIS,

CO-CHAIRS, COMMUNITY FOR
EXCELLENT PUBLIC SCHOOLS (CEPS)

“No money can be used to pay administra-
tors’ or other salaries. Independent audits
will be conducted annually. An independent
oversight committee of local citizens will
monitor all expenditures to ensure funds are
spent properly.”

- DR. MARGARET QUINONES, CHAIR, SANTA
MONICA COLLEGE BOARD OF TRUSTEES

“ We unanimously support Measure S for
Santa Monica College.”

— SM-MALIBU COUNCIL OF PTAS

“We support Measure S!”

— LEAGUE OF WOMEN VOTERS OF
SANTA MONICA

“Santa Monica College is recognized as one of
the best managed community colleges in the
nation, providing exceptional programs in
transfer, job training, and basic skills. SMC
serves about 8,000 residents annually and
two out of three families in Santa Monica and
Malibu report attending classes at the College
in the last five years.”

— ROBERT HOLBROOK, SANTA MONICA CITY
COUNCILMEMBER

“Yes on Measure S. Measure S is the final
step in the College’s Facility Master Plan
drafted in 1998. It will help fund the new
Madison Performing Arts Center, a new
Career Opportunity Center (a modernization
of the vocational programs lost), new athlet-
ic fields and a Childcare and Early Childhood
Development Lab School. All great stuff and
worthy of community support.”

— SANTA MONICA MIRROR
EDITORIAL BOARD

“ Many of the good-paying occupations in
today’s world were little more than science
fiction when Santa Monica College was built.
Measure S will build a new career opportuni-
ty center in emerging technologies to teach
jobs skills and provide counseling services to
help students prepare for the jobs of the
future.”

- FRANK STIEFEL, PRESIDENT, SANTA MONICA
COLLEGE FOUNDATION

“| endorse Measure S!”
— SANTA MONICA POLICE CHIEF JAMES BUTTS

“SMC is the major teaching institution for local
early childhood educators. A lab school that
combines childcare with teacher training will
meet community priorities.”

— IRENE B. ZIVI, SANTA MONICA
CHILDCARE TASK FORCE

“ All funds raised by Measure S will stay in
our community. All projects funded by this
measure will be available for public and
student use.”

— JEFF SKLAR, CHAIR, SANTA MONICA RENT
CONTROL BOARD

“Measure S will directly benefit seniors and
Emeritus College, with new opportunities in
Malibu, use of the new Performing Arts
Complex here in Santa Monica, and
improved health facilities at the College
appropriate for all ages.”

— MAGGIE HALL, DIRECTOR,
EMERITUS COLLEGE

“SMC is severely deficient in facilities to sup-
port transfer programs in the arts. West LA,
East LA, Compton, and Irvine Colleges have
already secured public funding for performing
arts complexes. Measure S will help SMC
meet new admission standards in performing
arts now required by the University of
California and will support specialized train-
ing needed in the Applied Music program.”

— DR. JAMES SMITH, CHAIR,
SMC MUSIC DEPARTMENT

“The Corsair supports Measure S. Measure S
will enable SMC to replace obsolete build-
ings...[and] is a wonderful opportunity for
the entire community to benefit from new
projects designed to enhance learning.”

— SANTA MONICA COLLEGE
WEEKLY CORSAIR

“Santa Monica College is the number one job
trainer for our community. Yet SMC lacks
many of the specialized facilities available to
other communities that today’s training
requires.”

— DR. JOSE J. ESCARCE, PRESIDENT,
SMMUSD BOARD OF EDUCATION

SANTA MONICA SAYS “YES ON S” Endorsed by Santa Monica Chamber of Commerce, Santa Monicans for Renters’ Rights,
Santa Monica-Malibu Council of PTAs, League of Women Voters of Santa Monica, Santa Monica-Malibu Unified School District
Board of Education, Community for Excellent Public Schools, Santa Monica College Board of Trustees, Santa Monica Childcare Task
Force, SMC Academic Senate, SMC Faculty Association, Santa Monica Rent Control Board, and more than 1,000 individuals.

Yeson S

Vote November 2, 2004

Committee for Safety and Modernization at Santa Monica College / Yes on Measure S / 2800 28th St., Suite 300 / Santa Monica, CA 90405; with major funding from the Santa Monica College Foundation and the Associated Students of Santa Monica College
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How to choose a real estate agent

BUYING
AND SELLING

BY BRENT PARSONS

When you decide to sell your
home, the most immediate need
that you should fulfill is finding
the right agent to represent you.
When you are looking for this
agent, focus on them and not on
your home.

Many sellers will make the
mistake of choosing the agent who
offers to list their home at the
highest price. While selling your
home for the highest price may be
your ultimate objective, you need
to find the right agent before your
decide on your home’s price. And
remember, although the seller sets
the price, the buyer determines the
value.

Where do you begin? To start
out, you will have to do some
investigating to decide which
agents you will meet with. A good
rule of thumb is to select three
after speaking with about 10. In
order to find three, ask for refer-
rals from friends, family and
coworkers. Talk to the agents that
leave their marketing materials on
your doorstep and look into agen-
cies with offices close to your
home.

Once you have a list of 10 or so
agents to call, you will need to ask
them the questions that are impor-
tant to you.

There are a lot of new real
estate agents getting into the busi-
ness every year. They will have
more transactions under their belt,

——

(310) 392-9223

PACIFIC OCEAN PROPERTIES

more knowledge from things that
they have learned along the way,
and more resources to sell your
home. Things you may want to
ask about include:

1. Are you a full-time real
estate agent?

2. How long have you been in
the business?

3. How many homes have you
sold in the past year/career?

4. Are you a member of the
MLS, multiple listing service, that
covers my neighborhood?

5. What does your real estate
education consist of?

6. Do you have any references?

Make sure that they specialize
in your needs. If you want a
condo, see someone that sells con-
dos. If you want a single-family
home, see someone that sells sin-
gle-family homes. You can under-
stand that an agency that special-
izes in luxury homes might not
understand all of the ins and outs
of condos and vice versa.

1. How many homes have you
sold in this price range?

2. What type of homes do you
typically sell?

3. What is the average number
of days that your listings are on
the market before they sell?

4. How will you market my
home? Can I see your marketing
plan?

Based on their answers to these
questions, narrow your selection
down to about three agents that
you would like to meet in person.
During your in-person interview,
you should talk more in-depth
about the agent’s experience and
how they will market your home.

The last thing you should talk
about is setting the price for the
home.

Things to think about during
your meeting with the agents

1. Is this someone you trust?

2. Is this someone that knows
your neighborhood?

3. Is this someone that is going
to put your interests above every-
one else’s, including their own?

When you find the right agent,
stay with that agent. Most buyers
don’t realize that it is their agent’s
job to call and follow up on homes
for them. When you are out and
about and see a property that you
like, make a note of the listing
agent and address. Then, provide
this information to your agent so
that they can obtain all of the
details for you. Many buyers will
call the number on the sign out
front, bypassing their agent, and
their agent gets left out of the deal.
Your agent is your real estate pro-
fessional. They are there to protect
your interest. The agent listing the
home is only looking out for the
interest of the seller. Beware of
that when you consider dialing
that number.

Good luck out there. This is a
seller’s market still and there is a
lot of opportunity to sell your
home for a great price.

(For all your real estate needs
contact Brent Parsons at Pacific
Ocean Real Estate at (310) 392-
9223 or email him at bparsons@-
pacificoceanrealestate.com)

INFORMATION OF THE WEEK

SANTA MONICA RESIDENTIAL REAL ESTATE TRANSACTIONS:

SINGLE FAMILY HOMES, CONDOS AND INCOME HOMES

Sold

Santa Monica
10/18/2004
Sold

Santa Monica
10/21/2004
Sold

Santa Monica
10/19/2004
Sold

Santa Monica
10/19/2004
Sold

Santa Monica
10/22/2004
Sold

Santa Monica
10/25/2004
Sold

Santa Monica
10/21/2004
Sold

Santa Monica
10/19/2004
Sold

Santa Monica
10/21/2004
Sold

Santa Monica
10/18/2004
Sold

Santa Monica
10/19/2004
Sold

Santa Monica
10/19/2004
Sold

Santa Monica
10/19/2004
Sold

Santa Monica
10/22/2004
Sold

Santa Monica
10/22/2004
Sold

Santa Monica
10/19/2004
Sold

Santa Monica
10/21/2004
Sold

Santa Monica
10/20/2004
Sold

Santa Monica
10/17/2004
Sold

Santa Monica
10/20/2004
Sold

Santa Monica
10/22/2004
Sold

Santa Monica
10/21/2004
Sold

Santa Monica
10/20/2004

2230 24TH ST  SANTA MONICA 90405

SqFt: 1,147 List Price: $849,000
Lot Size: 7,497 Sold Price: $840,000
537 ALTA AVE  SANTA MONICA 90402

SqFt: 4,665 List Price: $4,999,925
Lot Size: 16,796 Sold Price: $0

1636 OAK ST  SANTA MONICA 90405

SqFt: 1,686 List Price: $899,998
Lot Size: 7,050 Sold Price: $967,000
1334 HILL ST SANTA MONICA 90405

SqFt: 1,378 List Price: $899,000
Lot Size: 6,440 Sold Price: $0

1316 PEARL ST SANTA MONICA 90405

SqFt: N/A List Price: $1,090,000
Lot Size: 6,350 Sold Price: $1,165,000
408 SYCAMORE RD  SANTA MONICA 90402
SqFt: 1,407 List Price: $1,595,000
Lot Size: 4,650 Sold Price: $1,600,000
133 FRASER AVE  SANTA MONICA 90405
SqFt: N/A List Price: $2,500,000
Lot Size: 3,415 Sold Price: $2,500,000
814 18TH ST #F SANTA MONICA 90403

SqFt: 1,500 List Price: $700,000
HOD: $250 Sold Price: $700,000
2222 NEILSON WAY #102 SANTA MONICA 90405

SqFt: 1,850 List Price: $839,000
HOD: $450 Sold Price: $839,500
1253 11TH ST #3 SANTA MONICA 90401

SqFt: 1,951 List Price: $835,000
HOD: $318 Sold Price: $800,000
2624 KANSAS AVE #11 SANTA MONICA 90404
SqFt: 949 List Price: $399,000

HOD: $196 Sold Price: $432,000
1127 10TH ST #303 SANTA MONICA 90403
SqFt: 1,079 List Price: $529,000
HOD: $215 Sold Price: $531,000
123 GEORGINA AVE #1 SANTA MONICA 90402
SqFt: 3,100 List Price: $1,995,000
HOD: $474 Sold Price: $1,995,000
2663 CENTINELA AVE #105 SANTA MONICA 90405
SqFt: 1,366 List Price: $539,000
HOD: $265 Sold Price: $539,000
1236 CHELSEA AVE #1 SANTA MONICA 90404
SqFt: 1,404 List Price: $649,000
HOD: $275 Sold Price: $647,000
1329 YALE ST #7 SANTA MONICA 90404

SqFt: 1,091 List Price: $489,000
HOD: $229 Sold Price: $496,000
126 MONTANA AVE  SANTA MONICA 90403
SqFt: N/A List Price: $1,099,000
HOD: $252 Sold Price: $1,023,750
1107 19TH ST #D SANTA MONICA 90403
SqFt: 1,213 List Price: $689,000

HOD: $260 Sold Price: $680,000
2020 6TH Street ST #4 SANTA MONICA 90405
SqFt: 1,669 List Price: $850,000
HOD: $300 Sold Price: $835,000
1511 16TH ST #303 SANTA MONICA 90404
SqFt: 1,007 List Price: $489,000
HOD: $312 Sold Price: $479,000
1508 12TH ST #7 SANTA MONICA 90401

SqFt: 1,102 List Price: $489,000
HOD: $247 Sold Price: $475,000
1125 PICO BL #103 SANTA MONICA 90405
SqFt: 848 List Price: $399,000
HOD: $225 Sold Price: $386,000
515 S OCEAN AVE #604S SANTA MONICA 90402
SqFt: 1,490 List Price: $1,125,000
HOD: $759 Sold Price: $1,075,000

Bed: 2
Bath: 1.00

Bed: 5
Bath: 5.50

Bed: 2
Bath: 2.00

Bed: 2
Bath: 1.75

Bed: 2
Bath: 1.00

Bed: 2
Bath: 1.00

Bed: 3
Bath: 2.75

Bed: 2
Bath: 3.00

Bed: 2
Bath: 3.00

Bed: 3a
Bath: 2.50

Bed: 2
Bath: 1.50

Bed: 2
Bath: 1.75

Bed: 5
Bath: 3.50

Bed: 2
Bath: 3.00

Bed: 2
Bath: 2.50

Bed: 2
Bath: 2.00

Bed: 3
Bath: 2.50

Bed: 2
Bath: 2.50

Bed: 2
Bath: 3.00

Bed: 2
Bath: 1.00

Bed: 2
Bath: 2.00

Bed: 2
Bath: 1.50

Bed: 2
Bath: 2.00

THOMAS KHAMMAR AT PACIFIC OCEAN PROPERTIES:

(310) 863-7643 tkhammar@pacificoceanrealestate.com

Information received as per the MLS on 10/04/04. Not all transactions may have been represented by Pacific Ocean Properties.

FOR SANTA MONICA DAILY PRESS READERS ONLY

For the month of OCTOBER, list your property with us and pay only 4.50 COMMISION!!!
Call Thomas Khammar (310) 863-7643 or Brent Parsons (310) 770-6600 directly if you would like to get a
free market analysis of your property.

WE HAVE UNLIMITED AMOUNT OF BUYERS THAT ARE IN NEED OF YOUR PROPERTY.
Take advantage of the GREAT REAL ESTATE MARKET TODAY!




NO PRESSURE.
NORXCICIRINCE

Pacific Ocean
Properties

2212 Lincoln Boulevard., Santa Monica | 310.392.9223

ent Parons Thomas Khammar

JUST FREE REAL ESTATE ADVICE.

Call BRENT Direct: (310) 770-6600
or THOMAS Direct: (310) 863-7643

FINANCIAL

3672 GREENFIELD AVE., L.A.
REDUCED TO *775,000

1301 SEWARD
HOLLYWOOD

12024 ALBERTA DR. CULVER CITY
$759,000

NOW HIRING

Meigan M. Everett

Business Development
Mobile (310) 689-8773

15111 FREEMAN, LAWNDALE
UNIT #40

AGENTS

Very fast growing real estate company
looking for new agents.

Will train, no experience necessary.

Will assist in licensing.

"Are you looking to sell or refi-
nance your home? Tell your

agent or broker to use

Financial Title & Escrow Company! You can
count on Financial Title Company Associates
to act with integrity at all times and to foster
innovation in our approach to all the chal-

lenges of the real estate transaction. Our
goal is always seamless service from start to
finish. | am available to answer any ques-
tions you may have regarding title insurance
or escrow. Please call me."

EMPIRE RIVE 4 UNITS
PALMS/MAR VISTA

11578 CANTON DR., STUDIO CITY
$940,000

Welcoming the first time buyer.
Valuable consultants for the seasoned investor.

i Pac West Mortgage ‘

4921 BERRYMAN AVE, CULVER CITY
$759,000

FAX RESUMES TO: (310) 392-9203
OR CALL (310) 392-9223

* Over 300 banks approved

* 30 years of experience

* 100% financing

* Residential & Commercial loans
* Apartment Buildings

* Lines of Credit

* Purchase or Refinances

* Expert loan consultations

* Timely performance

Very aggresive rates

30 year fixed 5.625%.
10 year/1 arm 5.25%
/7 year/1 arm 5%

5 year/1 arm 4.625%
3 year/1 arm 4.125%
1 year/1 arm 3.125%
6 mos./6 mo.arm 2.75%
1 mo./1T mo.arm 1.125%

Some of our Our Lending Partners:
A

=] p IR

* Rates subject to change

Pre-Approval in minutes.

2212 Lincoln Blvd., Santa Monica, CA 90405-1321

310-392-9223 Q ?

1-888-FOR LOAN

L LICENSED CALIFORNIA BROKER #01218743 il

4% Rob Schuliz, Broker
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La Vida Local
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5 UNITS IN SANTA MONICA
$1,150,000

Gross rent more than $75,684 per year
1615 CENTINELA AVE
Well-kept 5 units consisting of two buildings. Front is 3 units and 4 single
garages. Rear is 2 units. Unit D to be delivered vacant projected income
$1550 p/mo. Copper plumbing, new electric service, laundry room.

Jodi Summers Boardwalk Realty

310.309.4219 jodis@boardwalkrealty.com

AA OLYMPIC
Self Storage

Serving Santa Monica and West L.A.

OPEN 7 DAYS

Call About
FREE Truck
Rental Plan

OLYMPIC

&

io

NIODN

YIENLLNAD /

m.

TP f SELF
STORAGE
ﬁ ﬂ MEMBER

(310)829-252S

3250 OLYMPIC BLVD.  www.selfstorage.net/aaolympic

Good news for owners,
bad news for renters

DAYS ON THE
MARKET

BY JODI SUMMERS

New research shows that Southern
California’s astonishing home prices and
marginal supply of new apartments will
lead to “substantial rent increases” and
low vacancy rates. This news comes cour-
tesy of a recently released forecast from
the Richard S. Ziman Center for Real
Estate at the University of California, Los
Angeles,  Anderson  School  of
Management.

As of September, approximately 17
percent of Los Angeles residents could
afford to purchases a median-priced sin-
gle-family home — a figure that holds
constant from 2003. The current home
ownership rate in the Los Angeles area is
about 40 percent, compared to the nation-
al average of about 70 percent.

“These statistics show that the market
will inevitably sustain a high demand for
apartments,” noted Dr. Stephen D.
Cauley, associate director of research for
the Ziman Center.

Los Angeles County has had a rental
shortfall of 25,000 units per year for the
past four years, according to University of
Southern California’s Lusk Center for
Real Estate. Their research states that the
“same dynamic of strong demand and
insufficient new supply is expected to
continue.”

In Los Angeles County, apartment
occupancy rates have by and large
remained above 95 percent since 2000,
according to a Casden Real Estate
Economics Forecast titled “Southern
California Multi-Family Report 2004.”
Rental rates jumped 10 percent in 2003
and nearly 30 percent since 2000. The
report states monthly rental rates in Los
Angeles County average $1,300 per
month and larger units are in particular
demand. Since 2000 “Rents per square
foot have grown nearly twice as fast for
three-bedroom units than for other types
of units.” according to the report.

The continuing arrival of new residents
to Southern California is expected to keep
the rental market strong. (Rumor has it
50,000 people decide to move to
California every January after watching
the Rose Bowl Parade.) Studies are pro-
jecting rental increases of 2 percent to 3
percent above inflation on available units.

Harvard University’s Joint Center for
Housing Studies “2004 State of the
Nation’s Housing” concluded that in
2001, an estimated 29.6 percent of the

106.4 million U.S. households spent 30
percent or more of their total income on
housing, compared with about 28.2 per-
cent of households in 1997; and 13.4 per-
cent of U.S. households spent at least half
of their income on housing in 2001 com-
pared with 12.8 percent in 1997.

Thus, renters on the move will find
their living scenario continually more
challenging, while landlords will see
growing profits.

“Our analysis strongly suggests that
increases in long-term interest rates will
be followed by corresponding increases in
cap rates, although they will lag some-
what,” said Dr. Cauley. “If increases in
interest rates occur at historical levels over
the next three to four years, declines in
apartment values and market disruptions
should be relatively small. If, however,
interest rates should escalate quickly due
to such events as increased inflation or
major oil disruptions, the impact on the
markets could be significant with substan-
tial declines from the current record highs
in the real value of apartments.”

The Real Estate Research Corp. notes
that investors are looking for an average
10 percent internal rate of return on multi-
family rental properties, but have been
settling on going-in capitalization rates
averaging 7.8 percent with multifamily
rental properties.

“The population of the United States
has doubled in the last 50 years, and is
now growing by 2.5 million people each
year,” said real estate columnist Lou
Barnes. “Our land inventory is the same
as it was, and will be. There is no new San
Francisco Bay lying undiscovered some-
where in the Midwest; and as each hurri-
cane makes landfall, it is painfully clear
that there is no undeveloped reserve of
coastline. We can develop increasingly
remote or undesirable tracts, but our most
attractive land is rising disproportionately
in value.”

San Diego County is expected to be the
strongest apartment market in Southern
California, due to increases in young,
highly educated professionals drawn to
the area by the biotech and defense indus-
tries, according to the UCLA forecast.

It’s predicted that Orange County and
parts of northern Los Angeles County
also will benefit from the employment
and demographic trend. The Inland
Empire will be the only area to see the
development of a considerable number of
“moderate-income apartments” that will
be built without any subsidies. Rapid
growth and elastic supply are expected to
limit rent growth in the area.

(For your real estate needs, e-mail
Jodi Summers at jodis@boardwalkreal-
ty.com, or call (310) 309-4219)

gitch!

Whine!
Complain'

Check out next week’s Q-Line Question only on page 3!
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ERA Marina Bay
Realty Group

330 West Washington Boulevard, Suite 611
Marina Del Rey, CA 90292
(310) 448-4280 oftice (310) 448-4282 fax

Three bedrooms, three bath townhouse, situated
on beautiful grounds and great amenities. Special
features include an atrium, fireplace, enclosed
yard positioned across from pool.

PRESENTED BY: DERRICK WALKER

Also available.........

$260,000 —- COMPTON

Two bedroom, one bath modern style home a great stater or
excellent investment opportunity. Other features include
ceramics, dinning area, garage and additional parking.

$ 250,000 — LOS ANGELES

Two bedroom, two bath traditional home situated on a table-
top lawn, other features include functional fireplace, garage
and driveway parking.

$260,000 —- COMPTON

Very cute and cozy two bedroom starter home. Two car garage
with additional parking, ceramics throughout. Other features
include dining area, living room and much more.

$384,000 — LOS ANGELES

Beautiful houses on a lot built in 1986, two bedroom each,
very spacious and clean. Each house is approx. 1020 square
feet, double car garage, additional off street parking, property
is fenced and close to schools and transportation.

$420,000 — RIVERSIDE

Three bedrooms, three bath two-story meditarrean style home
with three car garage situated on level fenced yard. Other fea-
tures include large living room, formal dining, eat in kitchen,
rear patio, vaulted ceilings and much more....

It’s always a sellers market with ERA
Marina Bay Realty Group

- s
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¥ar MATILLA REALTY INC.

Live and work at the Beach

Highly upgraded duplex with wetland, city and mountain views. Unique mixed-
use property is zoned C-2, just 4 blocks from beach. Live in one unit and run
your business in the other. 4-car enclosed parking. Move up to this property
and we will guarantee the sale of your current property.

Offered at $1,475,000

Call ERA Matilla Realty, Steven Matilla e 310-305-8000x101
Co-Listed with RE/MAX Call Bruce Kasper e 310-745-3444

Bright and Sunny at Marina Gateway

Pride of ownership flows throughout
this bright and sunny 2+2 at Marina
Gateway's west end unit. This is the
largest floor plan in the complex, fea-
turing larger rooms and one addition-
al walk-in closet.

Offered at $423,000

Call ERA Matilla Realty, Thomas
Corte » 310-305-8000

5000 S CENTINELA AVE#218 LOS ANGELES

Darling home in PdR

This home has been completely refur-
bished on the exterior and interior plus
new landscaping. A lovely, large back-
yard provides privacy and security for
kids and pets to nejoy themselves. Just
3 blocks to beach, Easy to show!

Offered at $775,000

Call ERA Matilla Realty, Steven
Matilla e 310-305-8000x101

Two-bedroom, two bath. Stylish and
contemporary. Located on 5TH floor.
For the most discriminating buyer.

Offered at $1,675,000

Call ERA Matilla Realty
Patty Theravej ® 310-305-8000x127

One-bedroom, Seagate Village condo.
Beautiful, sunny corner unit with two
side-by-side parking spaces.

Offered at $369,000

Call ERA Matilla Realty
Tom Corte ® 310-305-8000x112

Resort Living in Marina del Rey

Resort living at the marina del rey's
fabulous villa vellitri complex. Stylishly
remodeled  kitchen and baths.
Hardwood floors and smooth ceilings
w/recessed lighting.

Offered at $649,000

Call ERA Matilla Realty
Thomas Corte ¢ 310-305-8000

4350 GLENCOE AVE #1

Fabulous multi-level Townhouse

Private rooftop deck and loft master
bedroom. 1 block to sand and only four
blocks to the restaurants and shops of
venice beach!!

Offered at $635,000

Call ERA Matilla Realty
David Pulliam e 310-305-8000x109

100 DRIFTWOOD ST #12, MdR

e “We sell it or we buy it”
EXA www.matillarealty.com ¢ 310.305.8000

3 Offices on the West Side to serve you

FirstChoiceRealty CA.com

Each Office Independently Owned and Operated

1425 S DOHENY DR

Beautiful 3 br +1.75 ba Spanish style home south of
Pico Blvd. Lush landscaping creates private hideaway.
Large living room with beam barrell ceiling & wood-

burning FP. Remodeled 5 years ago with eat-in
kitchen with all appliances & recessed lighting, formal
dining rm. French door from 2nd bedrm. Hardwood
flrs, copper plumbing & updated electrical. Open

House Sunday 31, 1-4PM

$829,000 Jack Susser 310/393-8491

9305 Burton Way #B
Beverly Hills

Fabulous 3-Story townhome in desirable prime
Beverly Hills. Spacious, bright & airy with 2 bd suites
upstairs, 1 large bedroom/den/office downstairs. 2.75

Baths, formal dining room, large living room with
fireplace, pens to lovely private patio, central heat &

air, private laundry room, quiet rear location.

$975,000

Bonnie Thomas (310) 393-8491 x2
or Kathy Haynsworth (310) 823-1411

575 S. Barrington Ave. #313,
Brentwood

One of a kind luxury retreat on 3rd floor. Elegant
master suite with fireplace, luxury bath & large cus-
tom walk-in closet. Formal entry, spacious pantry,
cook’s kitchen, living room with fireplace, and dining
all with amazing views of ocean & greenery. Absolute
privacy & quiet. Parking and amenitdes. Hurry!

$I,O76,000 Andrea Martin 310/472-5753

934 19th Street #2, SM

North of Wilshire townhome done with exquisite
taste. Unit features an open floor plan with gourmet
kitchen, slate floors downstairs, beautiful wine bar,
cozy fireplace and private zen patio with spa. Upstairs
you’ll find 2 spacious bedrooms with hardwood floors
and 2 full bathrooms. Small quiet building in great
Santa Monica neighborhood.

$729,000

Amy McFarren 310/433-1114

Want a career in Real Estate?
We will pay for licensing School and have free training for
agents. Call (714) 996-3000 ext. 307 for more information.

ERA First Choice Realty

1505 4 TH Street. Suite 200
Santa Monica, California gogox

Office: (310) 393-8491
Fax: (310) 260-3104
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IN YOUR
SPACE

BY CHRISTINA S. PORTER

Alternative dispute resolution can be a
superior way to solve contractual dis-
agreements by avoiding the bureaucracy
of our court system, and very often saving
valuable time and money.

Generally, the first step in alternative
dispute resolution is to mediate.
Mediation is a non-binding negotiation
between two parties led by a neutral party
with expertise in the subject of the dispute
but with no power to order a settlement.
The mediator meets with each party sepa-
rately to discuss their side of the dispute
and then attempts to facilitate a mutually
satisfying resolution. If no resolution can
be reached, then binding arbitration is in
order.

Arbitration is “purely a creature of con-
tract between parties” and the provision
included in a contract “amounts to a
mutual waiver of the right to a civil trial,”
according to John A. Sherril, JD.

An arbitration hearing is more formal
than mediation and less formal than a
court hearing. I have personally attended a
mediation that was held in my attorney’s
office and an arbitration hearing which
was held in the conference room of the
American Arbitration Association, both
much less formal and stressful than a
court room. An arbitration hearing is usu-

Sponsored by Pacific Ocean Properties

Dispute with your lease? Resolve it out of court

ally overseen by one arbitrator, or a panel
of arbitrators who also has (have) exper-
tise in the subject. After hearing argu-
ments from both sides that person will
make a binding decision on how the dis-
pute will be resolved.

There are several good reasons to
choose alternative dispute resolution
instead of litigation but the most signifi-
cant seems to be the ability to write a pro-
vision into a contract outlining how a pos-
sible future dispute will be handled, cus-
tomizing it for each party’s needs, or as
Sherril puts it, “the freedom to specify the
rules of engagement may be alternative
dispute resolution’s most appealing
aspect.”

Mediation has an extra benefit in that a
mediator can solve a dispute in a non-
monetary or monetary way when, general-
ly, a court’s or an arbitrator’s decision is
dealt with from a monetary standpoint.
Bernard Alexander, a principal in the law
firm Alexander & Yong in Sherman Oaks
said that an alternative dispute resolution
can be advantageous because “a jury trial
may be problematic in that you have a
group of people who, most likely, have no
expertise in the subject of the dispute with
the potential to be unpredictable, risking
an unreasonable decision, whereas a judge
is more likely to view the dispute conser-
vatively as a breach of contract issue with
limited damages.” An alternative dispute
resolution gives parties to the contract the
ability to focus strictly on the subject at
hand and not be detoured by the bureau-
cracy of our court system which, among
other things, may require the extra time
and expense of educating a jury.

~

“ARE YOU
READY TO BUY <
OR SELL?”

Lori Davette Ince

@
4
g

— Sellers ® Buyers -

Another satisfied buyer and seller

“They just don't
get any better! You're the
best!.”
— STACY TRAPP

Bulldog Realtors

1501 Main Street Suite 106 Venice, CA 90291

310.503.3482
310.380.0830 vm direct
ince@bulldogrealtors.com B2

Location Type Date Leased Sq. Ft. Price
1450 2nd St Retail 10/19/2004 7,500 $1.95/nnn
1545 26th St Office 10/19/2004 5,602 $2.25-$2.65/+elec
1520-1528 Cloverfield Blvd  Office 10/22/2004 3,100 $2.00/mg
1520-1528 Cloverfield Blvd Office 10/22/2004 4,000 $2.00/mg
3435 Ocean Park Blvd Office 10/21/2004 1,408 $1.95/mg
3122 Santa Monica Blvd Office 10/20/2004 2,000 $2.25-$2.50/nnn
2001 Wilshire Blvd Office 10/21/2004 3,012 $2.40-$2.50/fs

The information above is deemed reliable but not guaranteed. The rates quoted are the asking rates, the actual lease rates

may be different.

On the flip side, there are difficulties
with an alternative dispute resolution.
Litigation involves counsel, requiring
compliance with some kind of “quality
assurance” regarding the credentials of
the “professionals” involved in the pro-
ceedings, not allowing an inexperienced
and reckless individual to represent a
party. That’s unlike an dispute resolution
proceeding, which requires a person’s
qualifications be specified in the original
contract in order to assure a qualified indi-
vidual is chosen. Additionally, not having
to pay an attorney may encourage frivo-
lous claims.

According to Mark A. Senn, an expert
in the negotiation and preparation of com-
mercial real estate leases, some landlords
discourage tenants from commencing
unfounded arbitration by requiring that
the arbitration be non-monetary — or an
escrow of a disputed amount — as a con-
dition to a tenant’s commencement of an
arbitration or, set a cap on the amount that
is arbitrable. For example: $50,000.
Another point made by Senn is that if one
of the parties refuses to arbitrate, you may

this by stating in the original contract the
consequences of non compliance, possi-
bly giving power to the arbitrator to ren-
der an award should one party choose not
to cooperate with the arbitration.

Time and money can be saved by using
an alternative dispute resolution but the
risks must be analyzed carefully prior to
agreeing to waive your right to a civil
trial. Dispute resolution rules for discov-
ery are limited, saving time in requiring
the disclosure of any applicable evidence.
But this can also allow for a decision
being made without all the facts being
considered.

This article covers the main points of a
dispute resolution but merely scratches
the surface of the information available on
this subject. As always, it is very impor-
tant to speak to a qualified attorney when
drafting or agreeing to an alternative dis-
pute resolution provision in a lease or any
other contract.

(Christina S. Porter is in the business
of leasing and selling office and industri-
al buildings, you can contact her at 310-

end up in court after all, creating the very  806-6104 or email: cporter@naicapi-
thing being avoided, and incurring delay fal.com)
and additional cost. You can get around
y. _ sensibie
'I'au.l Un-slsrming
. appreach te texic
meld inspectiens

*Certified

We understand escrow periods and contingencies

Thousands of satisfied agents
FAST, OBJECTIVE RESULTS
NO CONFLICT OF INTEREST
TOXIC MOLD Inspections and Testing
1-866-455-MOLD

*Insured

BOB GABRIEL INSURANCE

Providing Professional & Personalized Service Since 1936

m Auto Experts
m Homeowners

m Workers Compensation m Group & Individual Health

Representing “A” rated companies
including MERCURY INSURANCE

California survey shows Mercury Insurance Auto
rates to be the most competetive in this area.

m Life, Disability & Pension

m Commercial & Business

Phone Quotes Available

We encourage you to visit the Santa
Monica Historical Society Museum —
The Archives of Santa Monica.
1539 Euclid (310) 395-2290

310.829.0305

2325 Wilshire Blvd., Santa Monica

(310) 864-9034
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352 WESTMINSTER AVE., VENICE

RESIDENTIAL

Brand New Listing in Westchester 2.
place, living room, City views. 1,800 squar
Prime Culver City Location Beautiful
ing, 2-car gar. Lrg. Lot. $725,000

Reduced to $789,000

COMMERCIAL

cap rate $7,050,000

$2,099,000

2 Lots in El Segundo -
investment opportunity. $699,000

th home on beautifully landscaped 10,000 sq. ft. lot. Stunning patio entry, family room, fire-
h St. $649,000
, 2ba home, apx. 1,800 sf. Views from top floor. Pvt. master suite deck. Pool, lovely landscap-

Lovely Traditional Home 3-bedroom, Wximately 2,500 sf. R3 lot, zoned for up to 5 units. Vintage charm. West Los Angeles. Must See!

COMING SOON: El Segundo one of a kind, new construction 1,400 SQ FT Retail and 2BD, 2BA, Loft. 2,800 SQ
FT. Total 300 SQ FT Rooftop deck. All custom contemporary design in loft and retail.

Hermosa Beach Shopping Center Anchored by a major restaurant. Center includes medical group, salon, Pilates studio, boutique, office suites. 6%

Manhattan Beach Prime N. Sepulveda 5,500 square feet of office space, 42 parking spaces, liquor store & gym. Just reduced! $2,519,000
Manhattan Beach — New Listing 24,000 square feet of land, prime location, signalized corner. Fantastic opportunity! Just reduced!

Hawthorne 2,500 sq. ft. Office/Warehouse - Praire Ave. Just reduced! $375,000
Prime location. Dowtown area. 145 Standard. Across from Restaurants and Post Office. Build your own business. Great
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In tight race, a tied precinct at odds once again

BY DEBORAH BAKER

Associated Press Writer

ALBUQUERQUE, N.M. — Precinct 412 is a tiny dot on
Albuquerque’s election map, a half-dozen short streets
tucked up against Interstate 40 and bordered by the ele-
mentary school where neighbors vote.

On a golden afternoon, its small front yards are
abloom with fall flowers, fanciful Halloween decorations
— and warring campaign signs.

Four years ago, 412 was the poster precinct for a state
that split down the middle on the two leading presidential
candidates.

On Election Day in 2000, 69 of the voters who made
their way along tree-lined streets to Mark Twain
Elementary School went for Democrat Al Gore, and 69
for Republican George W. Bush.

(Because its early and absentee votes were lumped
together with those from other precincts for counting,
there’s no way to know whether the total vote from
Precinct 412 also split exactly evenly.)

Statewide, Gore beat Bush by just 366 of the 598,605
votes cast.

With a close presidential contest shaping up in New
Mexico again this year, the voters in this neighborhood
remain divided.

“Kerry,” retired secretary Delia Smith says firmly, sit-
ting in her living room waiting for a roofer to show up.
“We need a change. The war. The economy. Everything
is just going downhill.”

Around the corner, Lynnette Anderson, a stay-at-
home mother of four, answers the front door with a big
“Bush for President” button pinned to her blue T-shirt.

“He’s very pro-family, pro-life. He is a Christian,” she
explains. “He’s strong, steadfast and unwavering — just
what we need in a president.”

The neighborhood of modest, single-story houses —
buffered from 1-40 only by a wall and a narrow strip of
park — was built about 50 years ago. Some of the origi-
nal residents are still here.

Gordon Zahm and his wife, Edna, raised seven chil-
dren in the little house they moved into in 1952. Then,
the subdivision was on the city’s eastern edge. Today, it
abuts a busy commercial hub, with two major malls just
across the interstate and the tops of tall buildings visible
from the neighborhood’s streets.

“We hope we spend our last days here,” said Zahm,
84, sitting near a bookcase lined with family photos and
a muted TV showing one political ad after another.

Zahm will vote for Kerry. He’s disappointed in Bush,
opposed to the Iraq war and worried about the nation’s
record $413 billion budget deficit.
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THE FUTURE OF SANTA MONICA IS IN THE
HANDS OF VOTERS THIS NOVEMBER

COME WATCH THE CITY COUNCIL CANDIDATES SQUIRM AS THEY FIELD POINTED QUESTIONS
ABOUT THEIR CAMPAIGN PLATFORMS FROM MEMBERS OF THE PUBLIC AND PRESS

WEDNESDAY, OCTOBER 27, 6-9PM

The candidate forum will start promptly at 6PM at The Space located at 2020 Wilshire Blvd.
PARKING AVAILABLE IN THE REAR.

"I don’t know how in the world we’re going to get out
from under it,” said Zahm, who retired 22 years ago after
working for Sandia National Laboratories and then for a
mining venture.

He likes Kerry’s promise to improve the standing of
the U.S. in the world.

“Right now we have no friends anywhere. ... We’ve
made a lot of enemies,” he said.

One block over, another old-timer in the neighbor-
hood says he doesn’t believe what Kerry says.

Carl Hawk, 85, a sports car buff and airplane pilot
who was a technical illustrator at Sandia Laboratories
before his retirement three decades ago, is persuaded that
Kerry is “a pathological liar.”

To prove his point, he whipped out a copy of “Unfit
for Command: Swift Boat Veterans Speak Out Against
John Kerry,” which accuses the Democratic nominee of
distorting his Vietnam military record.

Hawk, who was a Navy mechanic on an aircraft carri-
er in World War 11, says he can relate to the veterans who
are critical of Kerry. And he says Kerry has “never real-
ly proposed anything” during his years in the U.S.
Senate.

"Bush is really for the country,” said Hawk, who
keeps a photo of the president and First Lady Laura Bush
on a table in the living room near a model of the “Spirit
of St. Louis,” the plane in which Charles Lindbergh
made his trans-Atlantic flight. “He’s paid his dues.”

Kim Simmons, mother of three and secretary for a
limousine company, says she’ll vote for Bush despite
being registered as a Democrat.

Taking a break in the driveway while her kids
unloaded groceries from the family van, Simmons said
there’s something about Kerry “that reminds me of a
snake-in-the-grass lawyer.”

But Adam and Melissa Myrsiades, walking their gold-
en retriever near the home they bought just three months
ago, said it was “a pretty easy decision for us” to choose
Kerry.

“It’s been four years of a lot of nonsense,” said Adam
Myrsiades, a teacher’s assistant in a high school who
works with special education students. “The war is a big
thing. I didn’t think we even needed to go there.”

And Melissa Myrsiades, a physician who is a patholo-
gy resident, said she didn’t view independent candidate
Ralph Nader — who got 4 percent of New Mexico’s vote
in 2000 — as a viable candidate. He would take votes
away from Kerry, she added.

“It’s so close this year,” she said.

Turn Your Closet into Cash!
A8 hottest resale store!

Great Labels

DESIGNER RESALE

A
ACCEPTING g
NEW CONSIGNERS <O\

WANTED:

LOUIS VUITTON
CHANEL
GUCCI
HERMES

ST. JOHN
PRADA
JUDITH LEIBER
MISSONI
DOLCE & GABBANA

1126 Wilshire Blvd.,
Santa Monica, CA 90401

(310) 451-2277
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Kerry says worst of Bush’s decisions still to come

BY MARY DALRYMPLE

Associated Press Writer

GREEN BAY, Wis. — Democratic candidate John Kerry
accused President Bush on Tuesday of hiding bad deci-
sions and raised the specter of bad news still to be
revealed. Bush invited Democrats to cross over to his
campaign as it began its final week, arguing that their
party was no longer led by men of strength and resolve.

Kerry said a stream of bad news coming out of Iraq
showed the Bush administration glossing over the reality
of the situation there.

“Mr. President, what else are you being silent about?
What else are you keeping from the American people?”
Kerry said in Green Bay.

While Kerry campaigned on the east side of
Wisconsin, a state Bush barely lost to Al Gore in 2000,
the president sought votes from Democrats as well as
Republicans on the west side of the state.

In Onalaska, Bush said Kerry had chosen a path of
“weakness and inaction,” putting himself “in opposition
not just to me, but to the great tradition of the Democratic
Party.”

"The party of Franklin Roosevelt and Harry Truman
and John Kennedy is rightly remembered for confidence
and resolve in times of war and in hours of crisis. Senator
Kerry has turned his back on ‘pay any price’ and ‘bear
any burden,"” Bush said.

The president also renewed his contention that Kerry
would raise taxes in a way that would cripple small busi-
nesses “to pay for all the new spending he’s proposed.”

The Massachusetts senator pressed his case that Bush
has bungled and misled on the Iraq war and national

security crises generally.

“When the president is faced with the consequences of
his own bad decisions, he doesn’t confront them, he tries
to hide them,” Kerry said. “The truth is, President Bush
isn’t leveling with the American people about why we
went to war, how the war is going, or what he is doing to
put Iraq on track.”

And Kerry broadened the attack to declare, “Just as he
has been warned about his mistakes in Iraq, George Bush
has been warned time and time again about the vulnera-
bility of our homeland security.”

Kerry said he would spend an additional $60 billion
over 10 years on homeland security, using the money to
screen cargo for nuclear materials at ports and borders,
add border patrol agents and more.

Bush, who lost Wisconsin and its 10 electoral votes by
only 5,708 ballots in 2000, was focusing his efforts in
Democratic-leaning reaches of the state.

Warming up for that task in his last stop Monday, in
Davenport, lowa, Bush ditched his single-focus, national
security speech of earlier events in favor of a broader
pitch praising the traditions of the Democratic Party, a
theme he returned to on Tuesday.

In a television interview aired Tuesday, Bush said he
didn’t oppose civil unions for same-sex couples even
though the Republican Party platform opposes them.
However, he supports banning gay marriage through a
constitutional amendment.

“I don’t think we should deny people rights to a civil
union, a legal arrangement, if that’s what a state chooses
to do so,” Bush said on “Good Morning America” on
ABC. “I view the definition of marriage different from
legal arrangements that enable people to have rights.”

The Kristine Johnson Fountain of Joy is
seeking donations. Situated in a courtyard
garden visible to the community, the foun-
ain will be a respite for those seeking faith,
peace and hope amongst the challenges of
the world.

The Republicans, meanwhile, said it was a sign of
Kerry dullness that the Democrats are calling on former
President Clinton, who rallied voters for Kerry on
Monday after being sidelined for weeks by heart surgery.

Karl Rove, Bush’s chief political adviser, spoke dis-
missively of Clinton’s scene-stealing pairing with Kerry.
Seven weeks after quadruple bypass heart surgery,
Clinton joined Kerry at a Philadelphia rally that packed
cheering supporters shoulder-to-shoulder along three city
blocks.

“They had to roll Clinton out of the operating room
and onto the campaign trail in order to basically help
Kerry with the weaknesses he has among core
Democratic constituencies,” Rove said, taking liberties
with his depiction of the former president as a near-
invalid.

Tuesday was a four-state day for Kerry, traveling
more than 3,000 miles from Green Bay to Las Vegas, to
Albuquerque, N.M., and then Sioux City, lowa.

Bush and Kerry are competing head-on for a distinct
set of battleground states — Pennsylvania, Ohio and
Florida among them — but other states are getting a sec-
ond look, too, because of signs of fluidity.

Polls found a tightening race in Arkansas, which Bush
won in 2000 and the Democrats had not seen as a serious
prospect this time. New Hampshire, narrowly won by
Bush in 2000, seemed to be moving Kerry’s way in the
final stretch.

Avoid the LAX Headache

* Los Angeles/LAX
* Beverly Hills

* West Hollywood
* Century Cily

* Westwood

* Culver City

* Santa Monica

EXPANDED FLEET & TERRITORY
Accounts welcome

Beverly Hills Cab

(310)
(800)

& ®

Donations to the Kristine Johnsor
Fountain of Joy may be sent

ugustine By-The-Sea Episcopal Churc
irth Street, Santa Monica, CA 904
e: Kristine Johnson Fountain of Jc

COMPUTER PROBLEMS? SECURITY CONCERNS?

APPROACH THEM LOGICALLY
MENTION THIS AD TO RECEIVE A FREE NETWORK ANALYSIS AND SECURITY

N
Santa Monica College Trustee

(Ballot Position #190 )
“As the first person in my family to complete

college, | understand the value of education and
will ensure that today’s students have the same
opportunities | did to improve themselves.”

N ETW u H KI N G Endorsements
S E C Il R I TY (3 1 O) 6 3 4.-9 OO 9 Santa Monicans for Renters’ Rights .
Santa Monica Chamber of Commerce
S Y S T E M M A I N T E N A N B E Richard Bloom, Mayor of Santa Monica
I N s TA I. lA -I- I n N Nat Trives, SM Chamber of Commerce President
COMPUTE R]_OG]XS@ HOTMAIL.COM Denny Zanes, former Mayor of Santa Monica
[: n N s u LT I N G Eddie Guerboian, SM Chamber of Commerce President Elect

Dolores Press, SMC Personnel Commissioner

David Finkel, former judge and City Council Member
Bill Rosendahl

Betty Muller, Rent Control Board

Oscar de la Torre, SM-Malibu School Board

Pam 0’Connor, City Council

Louise Jaffe, Education Activst

www.VoteRobRader.com

Paid for by Friends of Rob Rader, Campaign ID# 1267401
Treasurer: Roger Thornton, 1511 Ashland Avenue, Santa Monica, CA 90405

COMPUTER LOGIXS
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GOT ADVERTISING?

There is no more convincing medium

than a DAILY local newspaper.

Call us about the

Service Directory, it’s only

$48 a month!!

Santa Monica Daily Press

(310) 458-7737

It’s all 3% to us.

SHARE CERTIFICATES

Longer term? Shorter term? Bump-up?

Everybody wants a great return
on their money. The thing is, not
everybody has the same timetable.

Now you have three ways to earn
3% APY" on share certificates with
as little as a $1,000 investment.

You choose which is best for you.
16 months. 2 years. Or the 20-month
Bump-Up Certificate. If rates increase,
you get a one-time bump up to the
higher APY.

APY*
2-Year

(y 16 J\i[ontb
O | 20Month Bump-Up™

Why Kinecta? Simple. As a credit
union, Kinecta is member-owned.
Which means any profits go back to
our members in the form of great rates.

Call us today at 800.854.9846 or
310.643.5400. Or stop by a member

GIVE US A CALL.

NOT A MEMBER? WE CAN FIX THAT.

service center—for one near you, visit

WWW.kinecta.or(q and click on Locations.

.~.

y____O

V~
KINECTA

FEDERAL CREDIT UNION

Like a bank. Without the bank part.

2801 Wilshire Blvd.
Santa Monica

Orange you glad?
Growers offer
colorful options
to pumpkin fans

BY JENNY PRICE

Associated Press Writer

MADISON, Wis. — For purveyors of pumpkins, there’s
more to life than orange.

While the standard gourd is the staple for jack ‘o
lanterns, pies and Thanksgiving tables, seed developers
and growers have opened their minds to other colors of
the rainbow when it comes to pumpkins.

More and more customers are going right along with
them, snatching up pumpkins in shades of red, green,
white and even grayish blue. Growers say the interest is
fueled by people’s desire for something new and their
ambition to outdo their neighbors.

“I believe people decorating for Halloween are a little
more competitive than they used to be, like it is with the
Christmas lights,” said Brad Peck, who owns Peck’s
Farm Markets, located about an hour from Madison.

Peck said his family started raising white pumpkins
about 15 years ago, but “almost gave up on them”
because sales weren’t very strong. “The last five or six
years they’ve really picked up again,” he said.

There are more choices on the horizon, with seed
companies working to develop the next big thing in
pumpkins. Prices are about the same as for orange pump-
kins.

Roger Rupp, owner of Rupp Seeds Inc. in Wauseon,
Ohio, said the various pumpkin colors are the result of
attempts to cross pollinate different varieties of the
squash.

“We’re amazed at what we find when were searching
through God’s creation. He surprises us on many occa-
sions,” Rupp said.

Rupp said his company is a year or two away from
developing pumpkins in shades of pink. “Anything new
in the decorative business that’s unique, they jump on it
right quickly,” Rupp said. “They can make profit on it
when nobody’s ever seen it before.”

At the weekly farmers’ market on the Capitol square,
shopper Susan Watson bee-lined for a stand when she
spotted blue pumpkins. She bought one for her sister and
another to put on her dining room table.

“I have wallpaper that has this shade in it, so [ love it,”
Watson said.

Great Labels

DESIGNER RESALE

L.A’s hottest resale store!

... up to 75% off

STORE HOURS:
Monday - Friday 10am - 7pm
Saturday 10am - 6pm

Sunday 12noon - 5pm

*APY = Annual PercentageYield. $1,000 minimum opening balance. No additional deposits accepted during the term of the certificate. Personal accounts only. Rates are effective as of 10/14/04 and are subject
to change. There is a substantial penalty for early (premature) withdrawal of certificate funds. ** Bump-Up rate will match rate currently in effect at time Bump-Up option is exercised for the then-current

rate of the 2-Year Regular Certificate. New rate will carry forward from the date of increase and will not be retroactive. Unless you indicate otherwise, at the time of maturity the certificate will be reinvested
into another 20-month term at the then-current rate in effect for the 20-Month Bump-Up Certificate or the current rate for the 1-Year Certificate should the Bump-Up Certificate no longer be offered.

1126 WILSHIRE BLVD. SANTA MONICA 310-451-2277




Santa Monica Daily Press 0 Wednesday, October 27, 2004 0 Page 23

COMICS

g
“r =$

2 Natural Selection® S|T|IA|B|SEEMIO|SIE|S
Tihe Dinetle Set v sev By Russ Wallace CROSSWORD L[ TTu[PE[VIE[N]T
ByTHOMASJOSEPH AlTIAIDIIISITIAINICIE
Sgﬁ‘)g;“;:z::mfigideﬁ;z‘:;§§VHd‘ca‘5"”°- o h Wmmmo&m © 2004 CREATORS SND. w@\m.zrww{cxmm.com ACROSS 41 Beholds | TLIL E AILIE
You GoT A STRING CONGRATULATIONS, 1 Qutdoes 42Like blue NIE|L N T|O|P
ey MITON WEHRLE! YOURE == 6 Ocean cheese i1 DRBE
OUR k{lclUU.LONTuCUYSWER!! \ motion ClH|| RIEIN
WALDYOU LIKE 1O S 10 Math DOWN HIO|R
N%ﬁ“gﬁ%ﬁp%&g - compari- 1 Tom of A|RIE R|A|S
» A\ 4l son NBC GlA|L O|IN|A
0 11 Speed-trap 2 Otologist's ~ [ALTIA UINIT
device case LITIN GIUIE
12Some 3 Begin LIOJD EJLIS
tests 4 Money Yesterday’s answer
13 Sung drawer 17 California 29Cons
drama 5 Call for peak 30“Tiny
14 Socialist help 20Highway Alice”
Marx 6 Use a rescue play-
15Party VCR 21 Squealer wright
group 7 Thatis  24Conserv- 31Roof
| 16Be 8 Luke’s ative’s foe  feature
by ey 2 Py LaBaN decisive dad 25 Boxer 35Shows
, 17Crooner 9 Clear Sugar Ray  sorrow
SCHOOUL P ! , .
Lo T Moo 1o DRNE 3 N Rucon Jo R A%E%?j% Tormé  11Casino  27Frost- 36 Manhat-
MOBNNG BEchuse e Z || ol Guente! T wonr cex 18 Common game covered tan
— et T\ ' , title start  15Hair 28 Comic area
b 19 Artist with  applica- Danger- 38Pop’s
a knife tion field spouse
i - 22 Adam’s
f;; grandson NEW CROSSWORD BOOK! Send $4.50 (check/m.0.) to
23 . Thomas Joseph Book 1, P.0. Box 536475, Orlando, FL 32853-6475
i 23 Like
i 027 Lincoln S S A
26 American [t
Reality Check® Speed Bump® poet -
By Dave Whammond By Dave Coverly 29 Depression
e 32 King 14
b beater _
- \fero-\;{HSgéLUM, 33 Greet the
ASTA . villain 19
NE FOR
FACTIRY \X;\ENJR’\'\*\O\JGW\'S? g 34 Elegant -
(it S i
WORGWOLF, AND THRN 37 Monastery
HES ALLORGIC TO head
. HINSOLE. 38 Erin of 2 P
e ' ‘Happy [
2 Days”
3 39 Singer ¥
Moore 39
40 Chicago
airport o
SeEcOBUMP, COM

10-27

DICT By (REAT RS SHvo C

IS YOUR RETIREMENT PLAN

AGING GRACEFULLY?
WE LIVE WHERE YOU LIVE.®

Keep your money hard at work, with
401(k) rollovers, TSAs, annuities and
more. Call me to get started today.

Troy Wilson Lic.#: 0D75687
2451 Santa Monica Blvd.

By Santa Monica, CA
310.315.1955

CLASSIFi

ARE EASY!

DS

Bruce Rudman

Bruce Rudman

Architects+Engineers

11301 Olympic Boulevard, Suite 541
Los Angeles, CA 90064

T 310.393.2727
F 928.222.9992
E Bruce@Architects-Engineers.net

CAJL NOW!

ALL CLASSIFIEDS $2.50 A DAY up 1O 15 WORDS
20: PER WORD THEREAFTER 12 DAY MiNiMUM

310.458.7737

LIKE A GOOD NEIGHBOR STATE FARM IS THERE.®

Providing Insurance and Financial Services * statefarm.com®

State Farm Life Insurance Company; In NY and WI — State Farm Life and Accident Assurance
Company; Bloomington, IL. Annuities and other products offered by State Farm affiliates are not
FDIC insured, not guaranteed by State Farm Bank, and are subject to investment risk, including |
possible loss of principal. Consult your tax or legal advisor for specific advice. /
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S3°° per day. Up to 15 words, 20 cents each additional word.

Santa Yonica Daily Wress

Call 310 -43538-7737 and promote your busimness opportunities to our daily readership of over 38,600.

Real Estate

Real Estate Loans
Storage Space
Vehicles for Sale
Massage

Services
Computer Services

CLASSIFICATIONS:
Announcements
Creative

Employment

For Sale

Furniture

Pets

Boats

Jewelry
Wanted
Travel
Vacation Rentals
ApartmentsCondos for Rent
Houses for Rent

Roomates
Commercial

Business Opportunities
Yard Sales

Health and Beauty
Fitness

Wealth and Success
Lost and Found
Personals

Lease Obituaries

Attorney Services

ADMINISTRATIVE : Exciting opportuni-
ty w/Law firm to assist clients w/cas-
es. Telephone & admin duties. No ex-
perience required. Start $10 per/hour
PT/FT Fax resume (310) 829-5100

CAMPAIGN WORKERS needed In Santa
Monica. Good people skills, appropri-
ate dress. Call Van (310) 453-1498

al Italian food importer on Mail Street
in Santa Monica. General office duties
plus some errands. Also assist with
marketing and business development.
Must have good computer skills.
Room to grow. $10/hr to start. Fax re-
sume (310) 388-1322 or e-mail
info@dreamfoods.com

PROGRESSIVE PRE-SCHOOL
SEEKS AFTERNOON TEACHER

Venice Parents Daycare and Pre-school is a
progressive, non-profit, parent cooperative
school for children aged 2-5 on the Westside.
We are secking an afternoon teacher for four
days a week, hours from 1-6. We are looking
for a loving, imaginative, inspired teacher to
help us provide the best preschool experience
possible. The ideal candidate works well with
others, is flexible and communicates well with
children and adults. In addition, candidates
should have some familiarity with and favor-
able feelings for cooperative education. For
more information or questions please call
Kari at (310) 306-9993.

CUSTOMER SERVICE/OFFICE assistant
for local limo company. F/T P/T Will
train. (310) 821-5558 Fax (310) 821-
8358. e-
mail sean@paramountlimo.com

DENTAL  ASSISTANT-CHAIRSIDE.
Modern Santa Monica office. No
HMO or Medi-Cal. 1-2 days
per/wk. 70% back office, 30%
front office. 2yrs experience re-
quired (310) 451-1446.

DENTAL/ORTHODONTIC OFFICE, New
patient coordinator, seeking a very
special person. We value good com-
munication skills, ambition, involve-
ment, energy and organizational
skills. We stress personal develop-
ment through continuing education,
full participation with our patients,
previous experience not essential,
however you should be health orient-
ed, personally stable & self motivated.
If you are seeking a real opportunity to
fulfill your potential, you will find our
quality oriented office an exciting &
rewarding experience. (310) 546-
5097

FIGURE MODEL wanted. Fit female
model wanted for figure drawing by
artist. No experience necessary. Call
(818)501-0266

FOR RENT: 3 Hair stations and facial
room. Free hair extention barber too.
$125/wk. 2106 Wilshire Blvd., Santa
Monica. (310) 829-5944

FULL-TIME PERSON for entrepreneuri-

GET FIT! Get paid! New fitness com-

pany $144K+ First year. Brian
(888) 385-9180
LOAN OFFICER wanted! Successful

California Mortgage Co. seeks moti-
vated & experienced Loan Officer for
new W.LA. office. Earn top dollar,
with great commissions. Able to close
loans in 30 states. James (310) 621-
2025

® 1 or 2 week training
o Nationwide job placement

Financing Available
National Bartenders School

310-996-1377

www.nationalbartenders.com

NURSES F/T: RN’s & LVN’s for Arbor
View Skilled Nursing Facility in Santa
Monica. Excellent pay & benefits.
EEOC. V/O/M/F contact Nadine
(310) 255-2801

PART-TIME FULL charge bookkeeper
w/property management experience.
Includes general office duties. Profi-
ciency w/computers. $15+/hr Fax re-
sume (310) 582-1999

PART-TIME HOST/HOSTESS. Experi-
ence preferred. Local Santa Monica
restaurant. 4 nights Th-Sun
(310) 828-1315.  M-F/10-2  Fax
(310) 828-1319

REAL ESTATE Services Sales. Cutting
edge technology. Real Estate related
company seeking F/T sales rep for
Santa Monica & surrounding area.
Must live near territory. Run your own
territory. Car, allowance/expense ac-
count. e-mail resume & cover letter to
jobs@paperlesssolutions.com

RECEPTIONIST/ADMIN ~ ASSISTANT.
Upbeat & positive, for small professio-
nal office. Comfortable with comput-
ers. $10.50/hr+ benefits. Fax resume
to (310) 829-6230

SALES ASSISTANT/ADVERTISING Rep
needed for growing internet company
in Miracle Mile. Basic computer skills
needed. Full time, entry level position.
Plenty of room for advancement.
(323) 965-1575

SALES REPS Growing speciality
chemical company need LA area reps
to take over and grow. Exciting costu-
mer base. Draw/train/car/med/allow.
Motivated individual has $70K poten-
tial 1st year. Females do excellent in
our industry. Fax resume (949) 645-
4258 or (949) 645-4582

SANTA MONICA General office posi-
tion. Filing, computer & telephone
skills. Call Nicole (310) 828-7429

SOCIAL ESCORTS, Accompany celeb-
rities & VIP’s to dinner, theater, etc...
Strictly  platonic. $150 per/hour.
(323) 852-5054

‘ Advertise! Call us at (310) 458-7737 ‘

DIGITAL CAMERA for sale. Sony, V-1
SLR 5.0 megapixel camera. Lightly
used. Hotshoe for extra flash, capabil-
ity for exchangeable lenses. Good,
solid camera with carrying case.
Bought for $699, will sell for $375.00.
Call 310-922-4060

HOT TUB 2004 Model. Neck jets.
Therapy Seat. Warranty, never used.
Can deliver worth $5700, sell for
$1750 818-785-9043

PLAYGROUND CAMPUS Supervisor:
Grant School. 11:30-1pm Monday-Fri-
day $6.60/hr. Please call (310) 450-
7651 ext:120

PT DATA Entry/General Office. Casual
S.M. office. $11/14HR Fax resume
(310) 394-3539

SERVICE STATION cashier! Busy Santa
Monica location has position available
for experienced person. English re-
quired. Call Tom (310) 828-2900

REFRIGERATOR /FREEZER white. Runs
great! $120 (310) 397-4280

RADISON HUNTLEY Hotel! Furniture
liquidation sale. TV’s, amours, art
work, lamps, headboards & mattress-
es. Saturday 10/30 9am-Noon. For
more information please call Ricci
(310) 566-5500. 1111 2nd Street,
Santa Monica, 90403

Administrative

Do you want a new career? One where your work makes a difference, and pro-
vides the benefits and advancement opportunities you desire? Then there’s a
perfect opportunity on your career horizon at Sunrise Senior Living. We are the
premier provider of senior care in the US, and one of the most rapidly growing
companies in the country. We have the following opportunity available in our
Sunrise of Santa Monica community.

Concierge-Part Time

The selected candidate will have a gracious approach to all activities, greet
visitors, handle calls and concerns for residents, monitor the Bistro area for
cleanliness and availability of refreshments, and assist with clerical duties.

Requires a positive, upbeat individual with excellent communications, cus-
tomer service and organizational skills.

In addition to the opportunity to serve others, we offer competitive pay and
excellent benefits, including medical, dental, vision and 401(k). For considera-
tion, apply in person at: 1312 15TH Street; Santa Monica, CA 90404; or FAX:
(310) 899-6867. EOE M/F/D/V.

Sunrise Senior Living

Vehicles for sale

Claude Short
Auto Sales Dealer

‘00 CHRYSLER 300M
Low miles, moon roof,
chrome wheels
VIN 323726 $13,995

‘00 VOLVO C70 COUPE
Only 39Kk, clean car,
one owner
VIN 018256 $18,995

‘00 DODGE RAM WAGON

15 Passenger
VIN 166167 $9,995

‘99 MERCURY
COUGAR
Low Miles, Clean Car
VIN 641250 $7,995

‘87 VYOLVO 740
TURBO SEDAN
Alloy wheels, sunroof
VIN 151423 $3,995

2501 Lincoln Blvd. in Venice

(310) 395-3712

LOGK

LEXUS SANTA MONICA
PRE-OWNED CENTER

@

3 b
Battle
q‘\ 1ne a\ /Onthe .
~-Boulevard -
Is On Now!

2003 BMIW X5 3.0i Sport Utity 4

6-Cyl. 3.0 Liter, All Wheel Drive, Power All,
Traction Control, Leather, Alloy Wheels
38,995

1997 Lexus LS 400 Sedan 40

V8 4.0 Liter, 4-Spd Auto Overdrive
Rear Wheel Drive, Auto Climate, Power All, Leather
$18,495

2002 Lexus ES 300 Sedan 4D

CD Auto Changer, Alloy Wheels, Moon Roof
Leather, Traction control, Dual Air Bags
23,995

1100 Santa Monica Bivd
888-403-3116
LAcarGUYcom

Vehicles for sale

OF SANTA MONICA

WE NEED
YOUR TRADE!

2001 Explorer Sport
Auto A/C, PW, PDL, CD
$9,995 (vin: a11530)

2002 Chevy Trailblazer LS
Auto A/C, PW, PDL, Tilt, Cruise
$16,995 (vin: 198207)

2001 Expedition Eddie Bauer
Dual A/C, Leather Int, CD Changer
$20,995 (vin: A75990)

2002 Ranger Super Gab Edge
V6, Auto, A/C, PW, PDL, Tilt, Cruise
$14,995 (vin: Ba7614)

2000 Honda Accord EX
Auto, A/C, Leather int, Moon Roof
$14,995 (vin: 072670)

2000 Isuzu Rodeo
V6, Auto, A/C, CD, Tilt, Cruise
$7,995 (vin: 337000)

2001 Lincoln Navigator
Moon Roof, Navigation, Multi-CD
$26,995 (vin: Jo3a97)

BRING US YOUR
TRADE-INS

PLUS TAX, LICENSE & DOCUMENT
FEE ON ALL VEHICLES

1230 Santa Monica Blvd.
310-451-1588

Advertise! Gall us at (310) 458-7737

Turn Your Closet into Cash!
LA’s hottest resale store!

Great Labels

DESIGNER RESALE

P
ACCEPTING g j
NEW CONSIGNERS <(qup

WANTED:

LOUIS VUITTON
CHANEL o
Gucal
HERMES

ST. JOHN
PRADA
JUDITH LEIBER
MISSONI
DOLCE & GABBANA

1126 Wilshire Blvd., 3
Santa Monica, CA 90401

(310) 451-2277

oW
IMFINITI
Infiniti of
SANTA MONICA
Sales Event
Going on Now!
New 2004 Infiniti

G35 Ssedan

AUTO, CD, ALLOYS

$269 ;-
+ TAX

2 at this lease
VIN# 4M616187, 4M611381

36 MONTH LEASE
ON APPROVED CREDIT

$2,999 due at lease
inception. No security
deposit required. Lessee
responsible at lease end for
mileage over 12,000 miles
per year at 15¢ per mile over.

New 2004 Infiniti
FX35

AWD, SUNROOF, LEATHER,
CD CHANGER,

2 at this lease
VIN# 4X221348, 4X219943

60 MONTH LEASE

ON APPROVED CREDIT

$2,999 due at lease
inception. No security
deposit required. Lessee
responsible at lease end for
mileage over 12,000 miles
per year at 15¢ per mile over.

All vehicles subject to prior sale.
All advertised prices excludes
government fees and taxes, any
finance charges, any dealer
document preparation charge,
and any emission testing charge.
Offer expires Sunday, 10/31/04.

Infiniti of
SANTA MONICA

866-507-7254

900
Santa Monica Blvd.
Santa Monica, CA

90401
www.infinitiofsantamonica.com

can get the power of email working for your business?

g reatbig nOISé www.greatbignoise.com
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YOUR AD

COULD RUN HERE!
CALL US TODAY AT

(310) 458-7737

LOGK

VOLKSWAGEN SANTA MONICA
PRE-OWNED CENTER

3 °
1the Battlg on the
‘}\ \ 7

- Boulevard -
e e

2001 Volkswagen Cabrio 6LX

5 Speed Manual, Dual Front Air Bags
Power All, Dual Front Air Bags
§12,995

2000 Volkswagen Jetta V6 GLS
V6 2.8 Liter, Auto Trans, Front Wheel Drive
AIC, Power Steering, Dual Front Air Bags

§13,995

2003 Volkstwagen Golf GL
2.0 Liter, Front Wheel Drive, Air Conditioning
Power Steering, Dual Front Air Bags
§13,095

1100 Santa Monica Bivd
888-640-8466
LAcarGUYcom

YOUR AD

COULD RUN HERE!
CALL US TODAY AT

(310) 458-7737

Great Labels

DESIGNER RESALE

LA’s hottest resale store!

‘ . up 75% off ‘

STORE HOURS:
Monday - Friday 10am - 7pm
Saturday 10am - 6pm
Sunday 12noon - 5pm

@PTOYOTA

SANTA MONICA

2004 Pontiac
GrandAm
V6, AUTO, FULL POWER
PRIOR RENTAL
$10,988 (502719)

2004 Dodge Stratus
AUTO, LOADED,
PRIOR RENTAL
$9,988 (191080)

1999 Toyota Solara
SLE Vé6
LEATHER, MOONROOF,
LOADED, ONLY 28K.
LINE NEW A/C CALL
$12,988 (129097)

2002 Toyota Tundra
X-Cab V8
FULLY LOADED —
VERY CLEAN TRACK.
TOYOTA CERTIFIED
$16,988 (288078)

2003 Toyota
Sequoia Limited
LEATHER, MOONROOF,
DVD SYSTEM & MORE.
TOYOTA CERTIFIED
W/ ONLY 17K.
SAVE THOUSANDS
$32,988 (164034)

832 Santa Monica Blvd.
800-944-4157

LAcarGUYcom

_ i
MATH TUTOR

Ph.D will tutor junior high, high
school and college students. He is
experienced, patient, and ahle to
explain mathematics clearly. Will
diagnose and correct problems.

(310) 842-7801

or Email: StevePlafker@msn.com

1126 WILSHIRE BLVD. SANTA MONICA 310-451-2277

YOUR AD

COULD RUN HERE!
CALL US TODAY AT

(310) 458-7737

PRIVATE ACTING Coach. Professio-
nal w/refrences. All ages, $30
per/hour, first time 50% off. David
(310) 597-0833

PIANO TEACHER Wanted, looking for a
patient piano teacher for lessons in

my home in Santa Monica. Call Steve
(310) 666-2191

WANTED: OLD INDIAN ITEMS
Baskets, Rugs, Pots, Kachinas
Jewelry, Beadwork, Wester Paint-
ings (310) 577-8555; (310) 375-
3160

2+1 WESTSIDE/PALM @ 3562 Men-
tone Ave. Everything new in this nice
upper 2 bedroom 1 bath w/ balcony in
a great westside location. $1425
(310) 466-9256

3RD STREET PROMENADE Apts. City &
Oceanviews,2+2 $2200-$2800. W/D
in Unit, fireplaces. 1453 3rd Street.
(310) 62-1000

BH ADJ 2bdrm 1bath $1300/mo
w/garage W/D hook-ups. Hardwood
pets OK.

floors.  Small LR/DR

(323) 938-9950

TIRED OF RENTING?
CALL LORI DAVETTE INCE

Specializing in
first time buyers

LORI DAVETTE INCE

(310) 380-0830
CELL: (310) 503-3482

The BEST
RENTALS
in VENICE

ELLy NEsis Co. INC
(310) 396-4443
ellynesis.com

FOR LEASE - OCEAN TOWERS, SM.
1bd 1ba. Magnificent city views.
$3000/mo. Call Paul @ CRI (310)395-
2558

FREE RENTAL Lists & No Fee
Rentals. Sullivan-Dituri Company.
2111 Wilshire Blvd. Santa Monica, CA
90403.

HOWARD MANAGEMENT GROUP
310-869-0468

225 Montana 3+2.5 $2375/mo
Single + Bath $1000/mo
Pool, laundry, parking
Coming Soon - Available 11-15

CHECK OUT OTHER
AVAILABLE RENTALS AT:
www.howardmanagement.com

SANTA MONICA $1100/mo 1+1 1245
10th Street. Stove, carpets, blinds,
parking. No pets. (310) 393-6322

LARGE UNIT in a gated building locat-

ed near the In & Out Burger on Sun-
set. This is a quiet building. The unit is
freshly painted and is very clean. 1
year lease, no pets, no smoking.
(323) 466-4700

MAR VISTA $1425 2bed/2bath Appli-
ances, dishwasher. No pets, parking,
washer/dryer. 12048 Culver Blvd.,
#204. Manager in #100

MAR VISTA $825/mo 1+1 12760 Mat-
teson Ave., #8. Stove, refrigerator,
carpet, laundry, parking. No pets. Call
5pm-7pm (310) 439-1928

MAR VISTA $850/mo 1245 Culver
#221 1+1. Stove, refrigerator, blinds,
utilities included, laundry, intercom
entry, gated parking. No pets
(888) 414-7778

MDR ADJACENT 2+2, gated building
with gated, subterranean parking, AC.
Newer building with courtyard area,
quiet neighborhood. Laundry room,
parking, 1 year lease, no pets $1550
310-578-9729

MDR ADJACENT Studio, gated build-
ing with gated, subterranean parking,
AC. Newer building with courtyard
area, quiet neighborhood. Laundry
room, parking, 1 year lease, no pets
$995 (310) 578-9729

MID-WILSHIRE $2100/MO Got 2 C
3+1 renovated Victoria Park duplex.
Appliances included, brick driveway.
(323) 571-0038

SANTA MONICA $1000/mo. No pets,
refrigerator, stove, carpets, laundry,
bright, driveway parking. (310) 395-
RENT. www.westsiderentals.com
SANTA MONICA $1025/mo 1bdrm
1bath. No pets, stove, controlled ac-
cess, laundry, utilities included.
(310) 395-RENT.  www.westsideren-
tals.com

SANTA MONICA $1100/mo 1bdrm
1bath. No pets, stove carpets, laun-
dry, parking included. (310)395-
RENT. www.westsiderentals.com

SANTA MONICA $1400/mo 2bdrm
1bath. No pets, refrigerator, stove,
new carpets, new paint. (310) 395-
RENT. www.westsiderentals.com

non-smoking. Open 10-12 Saturday.
1414 Ocean Park, #3

SANTA  MONICA $975/mo  1bdrm
1bath. No pets, refrigerator, stove,
parking included. (310) 395-RENT.
www.westsiderentals.com

SANTA MONICA 3bdrm 2bath 2car ga-
rage. New paint, stove, microwave,
and drapes, W/D. Off Broadway near
promenade. 1427 Stanford $2900
(818) 606-4949

SANTA MONICA Single 818 Cedar #8
$895/mo, includes all utilities, park-
ing, newly remodeled (310) 478-6100

SPACIOUS UPPER apt., washer/dryer,
A/C, refrigerator, stove, dishwasher,
gas fireplace, secured building, se-
cured parking, balcony, large closets,
close to shopping. W/C pets $1235
(310) 271-7064

Hf“ APTTAL AR R IAL

o

Flex Space for Lease
1610 Colorado Ave. SM
Approximately 8,800 SF divisible to
4,400. $1.00 - $1.35 psf, nnn
(310) 806-6104

310-440-8500 x.104

SANTA MONICA 1334Lincoln Blvd.
750 sg/ft $1500/mo Includes utilities,
private patio & parking D.Keasbey
(310)477-3192

Christina S. Porter
Vice President

VENICE BEACH 1+1 in tudor style
building at 39 Sunset Ave. Great loca-
tion 1/2 block to the beach.. 1 Year
lease, no pets. $1095. (310) 401-
0027

VENICE BEACH Sunny single @ 30 Ho-
rizon Ave., 1/2 block from beach, full
kitchen, large closet. Berber carpet. 1
year lease. No pets. No smoking.. Just
reduced to $925. (310) 466-9256

VENICE BEACH, 38 1/2 Rose Ave.,
Craftsman Single Apt. w/ hardwood
floors, 1/2 block from beach -very
charming! 1 Year lease, no pets $995
(310) 466-9256

VENICE, 1 bed+loft, 2 bath. Very
unique, 4 level apartment, totally ren-
ovated, hardwood floors, rooftop patio
& private balcony w/ ocean view! High
ceilings, everything new. 2 car gated
parking. 1 year lease, no pets. $2295-
(310) 466-9256

WESTCHESTER ~ MOVE-IN  Special

$500. 7825 Yorktown PL. 4bed/2bath
House $2558/mo (310) 578-7512

Houses For Rent

BRENTWOOD $5500 4bdrm 3bath
Home across from Brentwood Country
Club. (250) 545-5583

SANTA MONICA 3rd Street Prom-
enade. 550sqft office space. 3
offices plus reception available.
Nice decor. (310) 614-2656

SANTA MONICA 4th & Wilshire, 3rd
floor office space. 613 sqgft, 1,485
sqft, and 2,104 sqft. Great rates. Par
Commercial (310) 395-2663 ext 101

SANTA MONICA near SMC 875sqft.
2nd floor. A/C & Heat (310) 450-9840

SANTA MONICA: Security & utilities in-
cluded. Office 270sqgft $800/mo.
Available now. (310) 315-9770

WLA 2ROOM UPPER Front Office
11906 Wilshire #24 near Bundy. Open
9-5. Parking $650/mo (310) 569-
4200

Real Estate

BRAND NEW RETAIL LOFT - El Se-
gundo - Live/work in the heart of
town. Approx. 2900 sq. ft. unit. Roof-
top deck, stonework throughout.
$899,000 El Segundo — 135 Standard
- Two contiguous corner lots approx.
7,000 sq.ft. build up to 4,100 sq. ft.
Perfect for office building or small
business. $699,000 (310) 396-1947

‘ Advertise! Gall us at (310) 458-7737

INCOME PROPERTIES

SANTA MONICA $1450/mo  2bdrm
1bath w/c pets. Refrigerator, stove,
laundry, permit parking. (310) 395-
RENT. www.westsiderentals.com

SANTA MONICA $1695/mo  2bdrm
1 3/4bath. W/C, pet, refrigerator,
stove, patio, hadrwood floors, laundry.
(310) 395-RENT.  www.westsideren-
tals.com

SANTA  MONICA $2200/mo  2+2.
Stove, dishwasher, carpet, blinds,
pool, laundry, intercom entry, gated
parking. No pets (310) 393-2547

SANTA MONICA $675/mo Bachelor
1bath. Cat OK, controlled access,
laundry, large  closet  space.
(310) 395-RENT.  www.westsideren-
tals.com

SANTA  MONICA  $790/mo  studio
1bdrm. Cat OK, refrigerator, stove,
carpets, laundry, full  kitchen.
(310) 395-RENT.  www.westsideren-
tals.com

SANTA  MONICA $895/mo  studio
1bath. W/C pet, refrigerator, stove,
new carpets, parking included.
(310) 395-RENT  www.westsideren-
tals.com

SANTA  MONICA $900/mo  1bdrm
1bath. Living room, kitchen, 2blocks
from S.M.C. No pets (310) 925-5761
SANTA MONICA $950 1bdrm Garden
apartment, garage included. No pets,

HOUSE TO share in Beautiful
Larchmont neighborhood. $1200
+1/2 utilities. Pets are possible,
two story hardwood floors, W/D
etc... call (310) 801-5522

Commercial Lease

CULVER CITY $1300/mo. Office space.
3rooms w/ kitchenette, 1bath. 10307
Washington Blvd., suite B. Contact #5
(310) 541-3144 or (310) 780-3354.
Office space open for viewing daily
9am till 7pm.

DOWNTOWN SANTA MONICA Seper-
ate Private Office A/C, Approx. 280
sq/ft, Windows 310-394-3645

SANTA MONICA 1452 2nd Street. Very
charming building, small offices. Be-
tween $700/mo & $2100/mo. In-
cludes utilities & cleaning. (310) 614-
6462

VENICE BEACH commercial space at
1301 Main St. great floor plans, pri-
vate patio, lot parking available. Start-
ing at $1450. One year lease.
(310) 466-9256

WWD SMALL lower bright, courtyard
office to sublease until the end of
May. 17X17 electricity/ parking in-
cluded. Originally $515 you pay $445.
Open immediately. (310) 880-8704

11 Units in Santa Monica on
11th near Broadway

4-(141) 2-(2+1.5) 4-(2+2) 1-(2+2.5)
7 Units Near Koreatown
4-(2+1) $ 3-(1+1) $795,000

6 Units in Beverlywood
Renovated 5-(3+2) *1,100,000

Hobbs Agt.

(310) 826-2221 x220

MANHATTAN BEACH — New Listing
24,000 square feet of land, prime lo-
cation, signalized corner. Fantastic
opportunity! Just reduced!
$2,125,000 Anthony’s Restaurant - El
Segundo City Landmark comes with
land, improvements, and business. 22
year lease left on parking lot and pa-
tio. $2,000 per month with no in-
creases Gross business. $575,000
annually. $1,099,000 (310) 396-1947

PLAYA DEL REY — Beach Port — 8500
Falmouth #3316. One bed, One bath,
plus loft. Overlooking gardens, sun-
sets on the deck,limestone and black
granite floor. High vaulted ceilings.
Walk to the beach and shopping.
Open sunday 1-4pm. (310) 864-9034

RUN YOUR DBAs IN THE
AILY' PRESS FOR ONLY $80.

UDES FILING FEE, RECEIPT AND PROOF OF PUBLICATION. CALL US TODAY @ (310) 458-7737
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MANHATTAN BEACH — New Listing
24,000 square feet of land, prime lo-
cation, signalized corner. Fantastic
opportunity! Just reduced!
$2,125,000 Anthony’s Restaurant - El
Segundo City Landmark comes with
land, improvements, and business. 22
year lease left on parking lot and pa-
tio. $2,000 per month with no in-
creases Gross business. $575,000
annually. $1,099,000 (310) 396-1947

FOR SALE: 3 acres prime commercial
investment. San Antonio, TX. 20 mi-
nutes from New Toyota Manufacturing
plant. 280sqft highway frontage. For
info call David (210)626-3798 or
(210) 378-4762

HERMOSA BEACH Shopping Center
Anchored by a major restaurant. Cen-
ter includes medical group, salon, Pi-
lates studio, boutique, office suites.
6% cap rate $7,050,000 (310) 396-
1947

HERMOSA BEACH Shopping Center
Anchored by a major restaurant. Cen-
ter includes medical group, salon, Pi-
lates studio, boutique, office suites.
6% cap rate $7,050,000 (310) 396-
1947

EL SEGUNDO - 135 Standard contig-
uous corner lots. Approx. 7,000 sq. ft.
Build up to 4,100 sq. ft. Perfect for of-
fice building or small business.
$699,000 (310) 864-9034

EL SEGUNDO - 6 Unit building, two-
bed, 1ba each. 8 garages, income
$102,000. Completely remodeled with
custom finishes. All tenant occupied.
$1,399,000 (310) 396-1947

Your ad could run here!
© Gall us today at (310) 458-7737

EL SEGUNDO - Coming soon. New
construction. 1,400sqft retail and
2bdrm 2bath Loft. 1,800sqft total.
300sqft roof top Call Matt (310) 864-
9034

MANHATTAN BEACH Prime N. Sepul-
veda 5,500 square feet of office
space, 42 parking spaces, liquor store
& gym. Approx 5 Acre Lot Just re-
duced! $2,450,000 (310)396-1947
MANHATTAN BEACH Prime N. Sepul-
veda 5,500 square feet of office
space, 42 parking spaces, liquor store
& gym. Approx 5 Acre Lot Just re-
duced! $2,450,000 (310)396-1947

YOUR AD

COULD RUN HERE!
CALL US TODAY AT

(310) 458-7737

b

By Japanese Restaurant Association of S.C.

Kaiseki, Sushi, Shabu Shabu,

Raffle Prizes

for two to JaPan and more.
s o tose who partiiat o survey.

Winnerwill b chosn p
A Gift Bag will be given

tothefirst 300 guests.

i

e
Consulate General o Japan £ =
SAPPORO USA, INC.  YAMAHOTGYAMA *
m W

Experience & Explore Japanese Cuisine and Culture

fesTVAL -~ 24

Tempura, Yakitori, Tofu, etc...

Sunday, Oct. 31, 2004

i 3 X : ~ : Beverage ticket
Grand prize of a round trip ticket g,l,g?ﬁme.si%m at2pm

The New Otani Hotel & Garden  Adnission ket
Golden Ballroom & Japanese Garden
120 S. Los angeles St., Los Angeles, CA90012  Ticket Sale : JRA Office (213) 687- 4055

! . @lemm
! @ = " e Conmty e SUSHiandtofL.com
*

-4 "

224 FistSteet, Sute 350, Los rgees, casorz. WWWLJFASC.COM

*Koto and Jazz
*Sake Tasting
*Sushi Contest

Ticket Fee $25.00
(ncudes Adissionfes and Food and
15 520,00 value)

$8.00 (Chidren under 10 fre)
FoodBeverageTicket: $1.00 each (to be soid at event)

Fwmmna S Tgmas 0

&’

Buying or Selling?

CALL:

BRENT PARSONS

&
THOMAS KHAMMAR

Welcoming The
First Time Buyer

Valuable Consultants
To The Seasoned Investor

Call Brent Direct: (310) 770-6600
Call Thomas Direct: (310) 863-7643

s PACIFIC OCEAN PROPERTIES
- 2212 LINCOLN BLVD. SM

Pac West
Mortgage

Very aggresive rates

30 year fixed 5.75%
10 year/1 arm 5.375%
7 year/1 arm 5.125%
5 year/1 arm 4.75%

3 year/1 arm 4.25%
1year/1 arm 3.25%

6 mos./6 mo.arm 2.875%

1 mo./1 mo.arm 1.250%

* Rates subject to change

Licensed California Broker #01218743

2206 LINCOLN BLVD SANTA MONICA

(310) 392-9223
1(888) FOR-LOAN k&

LERDER

Advertise! Call us at (310) 458-7737

LEARN T0% n

SURF4

Santa Monica
Surf Camp

Mon thru Fri, 8:30-12p
Ages 6-17,8275/week
CPR certified
310-920-1265
Camp@learntosurfla.com

YOUR AD

COULD RUN HERE!

CALL US
TODAY AT

(310) 458-7737

UCLA CENTER FOR
HUMAN NUTRITION

is looking for volunteers for a medically-supervised research study to evaluate:

“The Effects of a Dietary Supplement vs. Placeho
on Exercise Performance in Older Healthy Adults”
YOU MAY BE ELIGIBLE IF YOU ARE:

e [N GOOD HEALTH

* 50-75 YEARS OF AGE

Your participation will last approximately 5 weeks (including a 2-week screening) which includes blood
drawing, a physical exam, an electrocardiogram (to measure heart tracings), and exercise testing.

Participants will be paid up to $150.

FOR MORE INFORMATION CALL:
(310) 206-8292

STUDY CONDUCTED BY ZHAOPING LI, MD

ROQUE &
MARK Co.
2802 Santa Monica Bivd.

310-828-7525
SALES ¢ RENTALS

PROPERTY MANAGEMENT

RENTALS AVAILABLE
NO PETS ALLOWED

SANTA MONICA

1427 Harvard ~ $1350
Upper 2 bed, parking,
stove, freshly painted

1224 12th St.  $1450
Upper rear 2 bed, balcony,
parking, laundry room

2604 28th St. $1495
Lower 2 bed, new carpet &
blinds, fresh paint, near
Ocean Park Blvd

1001 Washington $1500
Bright upper 1 bed,
hardwood floors, gas stove

1441 Princeton $1595
1 bed + den, hardwood,
remodeled - new: tile,
cabinets, & vinyl

928 10th St.  $1695
Front upper 2 bed, 1 bath,
hardwood in living rm, garage
for extra $100/mo, open
Sat & Sun 11 -3

WEST LA

1518 Centinela  $2200
Brand new townhouse style
apts., 2 bed, 2 baths, washer
& dryer, granite counters,
private sundecks

FOR MORE LISTINGS GO TO

WWW.ROQUE-MARK.COM

‘ Advertise! Call us at (310) 458-7737 ‘

GARAGE FOR rent. 1659 Franklin, cor-
ner of Pennsylvania $150/mo parking
or storage only. (310) 472-0761

Massage

5'2” HOURGLASS Figure offers
full-body sensual massage. Very pri-
vate, very discreet, 6am-9pm.
Incall/Outcall special rate between
6am-9pm, Rachel

(310) 339-6709

Chiropractic &
Accupuncture

Victoria D. Lucas
D.C., LAc. QME

AMBIANCE MASSAGE offering a
Thour full body massage by a certified
professional. Kevin (310) 894-2443
OUTCALL

ATTENTION ALL
C.M.T’s!
Come join our CLASSI-
FIED PARTY with our
NEW RATE: 8 WORDS

FOR FREE, each addi-
tional word .20 per
word, per day. Be-
cause you don’t have
36,800 clients

Your ad could run here!
© Gall us today at (310) 458-7737

BLISSFUL RELAXATION! Heal your
body, mind, spirit. Therapeutic,
Swedish, Deep-tissue. Energy balanc-
ing. Strictly non-sexual. Introductory
specials from $50.00/1hr. Lynda,
L.M.T. (310)749-0621

DEEP TISSUE, Swedish & Thai mas-
sage by local fitness trainer. $40/hr.
Paul. (310) 741-1901.

Vita Wellness
MAXIMUM FAMILY CARE IN ONE LOCATION
310-449-1222

2222 SantaMonicaBlvd. « Ste. 203 « Santa Monica, CA 90404

Exercise Classes
Personal Training

310.842.5657

www.stateoftheheartfitness.com

Decaf for the Body & Soul
Cool out after work with Yoga

Relax and work out those kinks after your work day
(and miss the rush hour traffic)
Tuesday Evenings 6:00-7:15pm
First class is free Please call to reserve your space.
Tricia Schaumann SM Center Healing Arts
7TH & Arizona (310) 612-3239

EXQUISITE, INTUITIVE, strong and ten-
der relaxing bodywork by mature Eu-
ropean. Professional Lady Sonja
(310)397-0433.

‘ Advertise! Call us at (310) 458-7737

FULL BODY Swedish to light fingertip
massage by classy European thera-
pist. Serious callers only. (310)826-
7271.

HEALING THERAPY, relaxation or Zin-
touch deep tissue massage by young
sweet blonde European. (310) 210-
1436 out calls

REVITALIZE & Rejuvenate. Body, Mind
& Spirit  with a therapeutic
Swedish/Deep-tissue massage. Laura
(310) 394-2923 (310) 569-0883.

REVITALIZE & Rejuvenate. Body, Mind
& Spirit  with a therapeutic
Swedish/Deep-tissue massage. Laura
(310) 394-2923 (310) 569-0883.

THERAPEUTIC RELAXING massage.
Swedish, Thai, and Deep Tissue. Call
Cynthia (310) 397-0199

Announcements

CHRISTMAS JAZZ. Marc Van Aken
Trio. Available for your private party.
CD & promotion package by request
(310) 488-9421

ALZHEIMER’S SUPPORT GROUP
meeting. Last Wednesday of the
month; at Sunrise Assisted Living,
Pacific Palisades call (310)573-
9545/Linda.

ABSOLUTE GOLDMINE! 60 Vending
machines with excellent locations all
for $10,995. (800)234-6982.

VENDING LOCATION for sale. 3 full
size machines. Great opportunity to
make money P/T. In Santa Monica call
(714) 381-5585

Yard Sales

YARD SALE: 900 Tigertail Road. Mov-
ing sale Sat&Sun 10-4pm; Furniture,
appliances, antiques, tools, radial
saw, collectables, games, unicycle,
pictures and frames.

Health/Beauty

SALON AT the beach. Rooms for rent!
Stylist, skin care, electrolysis & other
related services. (310) 577-3079

RENEW ROMANCE! Enhance relation-
ships featuring “Breath Works” certi-
fied Sex Therapist/Hypno Therapist
Brice Britton M.S. (310) 450-5553

Lost & Found

$1000.00 REWARD! for black DELL
notebook computer. No questions
asked. Lost 9/14 26th/Wilshire
(310) 617-9641.

CLASSIFIED ADVERTISING

CONDITIONS :REGULAR
RATE: $3.50 a day. Ads over 15
words add 20¢ per word per
day. Ad must run a minimum of
twelve consecutive days. PRE-
MIUMS: First two words caps
no charge. Bold words, italics,
centered lines, etc. cost extra.
Please call for rates. TYPOS:
Check your ad the first day of
publication. Sorry, we do not
issue credit after an ad has run
more than once. DEADLINES:
4:00 p.m. prior the day of pub-
lication except for Monday's
paper when the deadline is
Friday at 4:00 p.m. PAYMENT:
All private party ads must be
pre-paid. We accept checks,
credit cards, and of course
cash. CORRESPONDENCE: To
place your ad call our offices 9
am. to 5 p.m., Monday
through ~ Friday, (310)458-
7737; send a check or money
order with ad copy to The Santa
Monica Daily Press, P.0. Box
1380, Santa Monica, CA
90406 or stop in at our office
located at 1427 Third Street
Promenade, Ste. 202. OTHER
RATES: For information about
the professional services direc-
tory or classified display ads,
please call our office at
(310)458-7737.
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CLASSIFIEDS

(1-866-362-8663)

...Your Door to Door Doctor Has Arrived.

Bringing Housecalls Back
to Southern California

1-866-DOC-TO-ME  Door, y ¢

Door2doordrs.com

Serving Medicare home-bound recipients across Southern California

Door

DOCTORS

MEDICAL GROUP INC

A/C CONSTRUCTION

Beverly Hills/Beverlywood
General Contractor
Residential Remodel &
Home Improvement
Honest ¢ Reliable
FREE ESTIMATES
— Sabbath Observed—

[ e | e | e | e | s | e | e |
RSeS|

310.278.5380
Fax 310.271.4790

Lic# 804884 Fully Insured

B.C. HAULING & Clean-up. House, ga-
rages, yards. Block wall & driveways
demolished. Truck w/liftgate: Week-
days only. (310) 714-1838

GET ORGANIZED!

for filing system set-ups,
unpacking from a major move,
uncluttering closets and
other home/office paper
management problems, etc.

HIRE A PROFESSIONAL
ORGANIZER!
Call Christine Cohen:
310-274-4988

Member: National Association of Professional Organizers

DONT HAVE TIME TO CLEAN YOUR
HOUSE? | DO! Meticulous, thorough, &
honest housecleaner to take the
burden off of you. Available on
weekends and some mornings.

Call 310-365-1753

PAINTING e COLOR
GOORDINATION e FINISHES
(818)
395-0884

HAIRCUTS

w/mention of this ad

INTRODUCING

ﬂd//?/

our new stylist

DON'S
Cutting Edge

2918 Santa Monica Blvd. Santa Monica
Tues-Fri: 9-6pm Sat: 8-5pm

Call for an appointment 310.828.6986
Appointments not required.

STILL
SMOKING?

Life is short —
Why make it shorter

John J. McGrail, C.Ht.

Certified
Hypnotherapist

(310) 235-2882

WESTSIDE GUYS

Full Service Handymen
CARPENTRY, ELEC., PAINT, ETC...
TERMITE AND DRY ROT REPAIR

BOB 35/HR (310) 266-6348
CALEB 25/HR (310) 409-3244

merry
maids.

One less thing to worry about’

BONDED AND INSURED

CLEANING AMERICAN
HOMES SINCE 1979

(310) 656-6243

BEST MOVERS
No job too small

2 MEN, $59 PER HOUR
Fully insured. We make it EZ.
Free prep. & boxes. Discount for
handicap & seniors!

Since 1975 Lic. T-163844

(323) 997-1193 (310) 300-9194

HART HARDWOOD FLOORING

New Installation
Refinishes & Repairs

Senior Discount
Quality Workmanship

RON HART (310) 308-4988

GALAXY  IMMIGRATION  Services.
Green card, citizenship petition, re-
move condition and more! Speaking
Pharsi', Spanish, English. Leonardo
(310) 659-0330

GRANITE COUNTERTOPS
TRAVERTINE FROM $2.49/SQFT

UP TO 50% LESS

THAN HOME DEPOT!!

ESKANDARISTONE.COM (310) 945-5799

HOME REPAIR. Honesty, integrity
craftsmanship. Great work! Great
prices! Call Bob (310) 415-3137.

HOME THEATER AND MUSIC:

system design, installation and trou-
bleshooting. 16 years experience with
audio/video systems, satellite, cable,
telephone and computer networks.
(310)450-6540.

“JENNY CAN CLEAN-IT”

fast, reliable. We take care of your
cleaning, own transportation. $40
(818)705-0297.

LOVING CARE of children. 25yrs expe-
rience. References. Local area only.
Mary (310) 392-9504

Repairs/Handyman Services

30 years experience
Master carpenter
License #512638

Bonded / Insured
Rob 310-866-3533

PAINTING TOP QUALITY A&A
custom,Interior And Exterior . Free
Quote. Jeff Arrieta (310)560-9864.

NOTICE TO
READERS:

California law requires that
contractors taking jobs that
total $500 or more (labor or
materials) be licensed by the
Contractors State License
Board. State law also requires
that contractors include their
license number on all
advertising. You can check the
status of your licensed
contractor at www.cslb.ca.gov
or 800-321-CSLB. Unlicensed
contractors taking jobs that
total less than $500 must state
in their advertisements that
they are not licensed by the
Contractors State License
Board.

ONE HOUR Alterations,

hemming, jeans, pants, skirts, etc.
Made by professional Call

Michael (310) 980-2674

PAINTING/WALLPAPER
PAINTING, Wallpaper Removal & In-
stallation, Wall Texturing, Free Esti-
mates! Glenn’s Wall Service 310-
686-8505

When You Get Ready to Fix Up, Call Us!

NED PARKER
CONSTRUCTION

Bonded & Insured ¢ Lic#658-486
PAINTING * CARPENTRY * ROOFING
CONCRETE e ELECTRICAL

323.871.8869

Computer Services

WEBSITE DESIGN

o lmam will design, devskop
arsd cdapky your waiks sHia o
e-commerce moject.

ALREADY HAWE A WEBSITE?
il Climdlir o5 R onEDR i)
phocameard compoion ha by lop
chacamend J avey o
soorch arging

310. 3'?-D 2252

L Tl

Sunrise
COMPUTERS

On-Site/Phone Support

o Installs

* Repairs

* Backups

¢ Training

* Networking

(310) 979-5529 &

COMPUTER HELP: Your Office or
Home. Computer Tune-Up. Microsoft
Word, Excel, Powerpoint, Quickbooks
POS. Internet Navigation. Software In-
stallation. Virus removal. (310) 207-
3366 (310) 801-6845
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RUN'YOUR DBAs IN THE DAILY PRESS FOR ONLY $80.

INCLUDES FILING FEE, RECEIPT AND PROOF OF PUBLICATION. CALL US TODAY @ (310) 458-7737




ADVERTISEMENT

SANTA MONICA RESIDENTS ...

SANTA MONICA FORD IS THE VOLUME FORD

We are currently the #1 volume Ford dealership in the U.S.A. *based on a combination

inati DEALER IN THE U.S.A.*
of.re'tall and.fleet sales and to maintain this distinction we MUST not lose your business.

It is imperative you contact us before you purchase that next Ford

Santa Monica Ford’s No reasonable offer refused*

HALLOWEEN MADNESS SALE

Prices so low they are scary!

2004 EXPLORER 4X4 2004 FORD FOCUS 2004 T-BIRD

’EEE:" ~,

Oro. Pri (ID # 102347) (ID # 10282)

rg. Price . .

SM Ford Discount SM Ford Discount With Hard Top $33,995
FMCC Fin. Rehate **

YOUR NET PRICE NET COST TO YOU
TOTAL SAVINGS

$12.000 8,995 $33,995

*EXCEPT HYBRID, 05 MUSTANGS

* All vehicles subject to prior sale plus goverment fees and taxes, any finance charges, any dealer document preparation charge, and any emission testing charge. 0% APR thru Ford Motor
Credit. Ends 10-31-04. Close of Business

HAVE WE GOT SERVICE DEALS FOR YOU:!

Tire Rotation &
Brake Inspection

° 9 9 & Tire Inspection
$49-°S =

2-wheel alignment

Inspect brake friction material, caliper operation,

v Check and adjust camber and toe. Check tread
otors, drums, hoses and connections. Inspect park- COOLI NG s STEM depth and condition all four tires. Additional parts
ing brake f_or damage an_d proper operation. Rotate and labor may be required on some vehicles. See
L (DB LT UES, [ 7el errmifoel. I NSPECTION Service Advisor for details.
vehicle extra. See Service Advisor for details.
Must mention this ad at time of write up. Taxes extra.
Expires 10/31/04

$39£

Inspect radiator for leaks, Check hoses, clamps and belts. Must mention this ad at time of write up. Taxes extra
Pressure test system for leaks.

Expires 10/31/04
Offer valid with coupon. Taxes extra.

Expires 10/31/04

4-wheel alignment

Minor Service
& Tire Inspection

for only *39-°°

- Qil Ch & Oil Filter Repl t, Lube Hi H
$69.95 santa Monica Ford il Change & Oil Filter Replacement, Lube Hinges

Latches & Applicable Chassis Parts, Silicone Protection
‘ﬂ' m of Window Weather Strips, Check Fluid Levels & Top Off
Check and adjust camber and toe. Check tread III eet _or be_at any to Factory Specifications, Inspect Cooling System, Hoses
depth and condition all four tires. Additional parts OEM tire price & Belts, Check Running Lights for Proper Operation,
and labor may be required on some vehicles. See

Service Advisor for details.

Check Suspension System, Inspect Exhaust System for
10%) OFF any body repair over $2500 Corrosion, Inspect & Rotate Tires, Adjust Pressures,

Multi-Point Inspection Report Card
10% OFF of parts purchased o _ _
from the parts dept Must mention this ad at time of write up.

Excludes diesels & HD “E” & “F” series vehicles/OP code PMinor.
Expires 10/31/04

If you purchased elsewhere ... you probably paid too much!
SANTA MONICA &ZZ%» 1230 Santa Monica Blvd.  310.451-1588

Must mention this ad at time of write up. Taxes extra.
Expires 10/31/04




