
But local water quality
not addressed in report

By staff and wire reports

Local environmentalists aren’t
holding their breath that a recently
modified proposal to safeguard
oceans will have any positive
effect on reducing pollution or
preventing offshore drilling.

A presidential commission this

week modified its proposal for a
trust fund that would use up to $4
billion in annual offshore oil and
gas royalties to safeguard oceans
and coastal areas. The change was
to answer governors’ fears the
idea might spur more drilling off
their coasts. 

In its final report, the U.S.
Commission on Ocean Policy this
week included language to clarify
that the recommended Ocean
Policy Trust Fund would not be

used to change current govern-
ment policy on offshore drilling. 

“The sole intent of the trust fund
is to ensure a dedicated source of
funding for improved ocean and
coastal management, including the
sustainability of renewable
resources,” the report said. “It is
not intended to either promote or
discourage offshore uses autho-
rized under existing laws, and the
fund itself would not drive 
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■ The legendarily devoted anthropolo-
gist John Peabody Harrington passed
away in 1961 and left six tons of dis-
organized belongings in various ware-
houses, attics, basements, and even
chicken coops. Most of the items were
quixotic, inexplicable junk. However,
according to a July 2004 Los Angeles
Times report, there are also 1 million
pages of valuable notes in nearly inde-
cipherable code, which will require 20
years to organize and are strewn
amongst, apparently, everything
Harrington ever possessed, including
dirty laundry, half-eaten food, and "a
box of birds stored for 30 years with-
out the benefit of taxidermy."
According to anthropologists,
Harrington's records are absolutely
crucial because in some cases his
work forms the only written evidence
of certain Native American languages. 
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Reelin’ it in

Stewart O’Dell/Daily Press
Oscar Lima of Van Nuys lands himself a catch off the north side of the Santa
Monica Pier on Wednesday. Warm weather and the Santa Ana winds have
brought out many ocean and beach enthusiasts this week.

BY GENEVA WHITMARSH
Daily Press Staff Writer

MALIBU — Weeks after hun-
dreds of signatures collected in
support of breaking Malibu away
from the local school district were
thrown out due to county prob-
lems with the petition, a group of
parents say they can still collect
the 3,000 required signatures by
the self-imposed Nov. 2 deadline.

If the Malibu Unified School
Team has its way, a new Malibu
school district will be established
with $12 million of annual operat-
ing fees coming from a revenue
base of roughly $14 million. 

But the group was dealt a blow
three weeks ago when the county
nixed the petition’s wording and
requested that a map be
redesigned, deeming the collected
signatures invalid. The petition
had already been approved at the
state level and had been in circula-
tion for about five days.

“I’m very accepting about what
is,” said Tom Sorce, president of
the team. “It’s discouraging when
the language is OK for one body
but not the other, but who knew?”

The petition was quickly
reworked, then sent back to Los
Angeles county officials for
review. It’s expected to be
returned in the next week, at which
time supporters will begin a vigor-
ous signing campaign that will
include neighborhood canvassing.

“We’re pressing the county
everyday,” Sorce said. “The day
we get (the petition) back, we’re
going to be off getting signatures.”

What the split would mean for
Santa Monica is unclear. The plan
would take an estimated $20 mil-
lion from the Santa Monica-Malibu
Unified School District’s $102 mil-
lion budget, but would also allow a
$6 million annual contribution
from Santa Monica City Hall to
pour directly into local schools.
Currently, Malibu receives roughly
20 percent of that funding.

Last month, a majority of
school board members voted to
affix their signatures to the peti-
tion before it was sent to county
officials, but most have remained
impartial, saying that it’s a matter

Readers may have noticed
that Wednesday’s edition from
page 6 through page 19 had
Monday’s content in it. 

Due to an egregious error by
staff at the printing press, owned
and operated by Community
Media Corp., old files were print-
ed and inserted into Wednesday’s
edition. Because of failed proce-
dures, the staff at the pressroom
didn’t check whether or not the
pages inserted inside

Wednesday’s front page wrap
were the correct ones. 

Community Media Corp. apol-
ogizes for the error. Hundreds of
readers and customers who called
the Daily Press offices on
Wednesday wanting to read the
continued stories from page 1 can
do so today. The local articles
that didn’t run in their entirety are
printed in full on page 6, as well
as the real estate section, which
begins on page 12.

From the editor ...

Malibu school
district effort
suffers setback

Changes ensure ocean trust won’t spur offshore drilling

See OCEANS, page 7

See SCHOOLS, page 6

“I’m very accepting
about what is.

It’s discouraging
when the language is
OK for one body but

not the other, but
who knew?”

– TOM SORCE
Team president

Stewart O’Dell/Daily Press
The new ocean policy is intended to
help protect the Santa Monica Bay.
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LIBRA (Sept. 23-Oct. 22) 
★★★ You might get a late start to your day,

needing to handle certain personal matters. Once
you clear your plate, you are a living dynamo. You
might not be telling the whole story about a situa-
tion. You’re right: Timing is everything. Tonight:
You cannot help flirting.

SCORPIO (Oct. 23-Nov. 21) 
★★★ Keep discussions open, even if

someone rains on your parade. This behavior might
have very little to do with you, but instead with how
locked and sad this person is. Meetings provide the
impetus to get a project going. Tonight: Catch up
on phone calls. Make weekend plans.

SAGITTARIUS (Nov. 22-Dec. 21) 
★★★ You might feel overloaded. A key

person refuses to help you. This might be your per-
spective, but you do have a difficult associate or
partner. Try a lighter approach. Add a touch of
humor. Make a project fun, and everyone will pitch
in. Tonight: Out and about.

CAPRICORN (Dec. 22-Jan. 19) 
★★★ Someone might buck your authority

when you least expect it. This rebellion might have
more to do with this person than with you. Stay on
the same track. Find an expert, and you’ll get pos-
itive news. Deal with money matters late in the
day. Tonight: Balance your checkbook.

AQUARIUS (Jan. 20-Feb. 18) 
★★★★★ How you think today will go

might be very different once you get going. An
associate or partner has a way of invigorating you.
Brainstorm together, and ideas will flow. Don’t
jump in just yet. Give it a day or two. Tonight: Beam
in what you want.

PISCES (Feb. 19-March 20) 
★★★ Make the most of the morning hours,

even if you feel that your creativity could use some
brushing up. You will accomplish a lot more.
Others pitch in with ideas and action. You could
end the day early. How nice. Tonight: Get some
extra R and R.

JACQUELINE BIGAR’S STARS The stars show the kind of day you’ll have:

★★★★★-Dynamic   ★★★★-Positive   ★★★-Average   ★★-So-so   ★-Difficult

Could be a late night, Taurus

ARIES (March 21-April 19) 
★★★ What might have you grumbling in

the morning will clear or will be forgotten by the
afternoon. A spunky co-worker pitches in and lifts
your mood. Don’t overexamine the role of this
friendship. Tonight: Go into weekend mode.
Consider calling in tomorrow.

TAURUS (April 20-May 20) 
★★★ Communication or a discussion

could add to tension this morning. Be careful work-
ing mechanical items, as you could be distracted.
Take your natural-born role as a leader this after-
noon. Everyone appreciates your leadership and
sense of direction. Tonight: Could be a late night.

GEMINI (May 21-June 20) 
★★★★ Deal with others on a personal

level. You will gain more information and get a bet-
ter sense of how to handle a particular situation.
Stretch beyond your normal limits of thinking.
Solutions will appear. Tonight: Where the music is.

CANCER (June 21-July 22) 
★★★ You might not want to go to work.

Discipline, my dear Crab. You will be in the swing
of things before you know it. Good news or a spe-
cial effort from a friend or loved one touches you.
You might not even have the right words to say
“thank you.” Tonight: Be with your favorite per-
son.

LEO (July 23-Aug. 22) 
★★★★ Blow off any negativity. Your high

energy anchors in on making money. A sugges-
tion appears to be valid and could be very lucky.
Just don’t risk anything you can’t afford to lose.
Your popularity grows. Field calls if necessary.
Tonight: Express your gregariousness.

VIRGO (Aug. 23-Sept. 22) 
★★★ What someone says is impossible

isn’t. You just might not have found the right path
yet. Talk and brainstorm with others. Your deter-
mination helps hit a home run. Luck runs with you
in the afternoon. Tonight: Try settling in a bit.
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1928 Lincoln Boulevard in Santa Monica (1 Block South of Pico)
(310) 396-4039

French • Greek • Italian • Mediterranean Restaurant



BY KATHLEEN BISHOP
Special to the Daily Press

St. Monica Catholic
Church’s Octoberfair is
back, and the 41st year of
the church’s biggest
fundraiser includes a carni-
val, contests, live music and
a raffle with a 2004 PT
Cruiser and a Palm Springs
vacation up for grabs.

The parish’s event begins
Friday, Sept. 24 at 6 p.m.
with Father Willie
Raymond judging local
recipes in the Chili Cook-off
and naming the best chili in
Santa Monica. 

Saturday morning,
Olympians Gary Visconti
and Randy Gardner will
kick off a 5k walk/run.
Festivities continue
Sunday with the fair run-
ning from 10 a.m. to 9
p.m., and the raffle draw-
ing taking place that
evening.

Monsignor Lloyd
Torgerson has been pastor
of St. Monica’s for 17
years. He looks forward to
Octoberfair every year and
while it does make money
for the church, he sees it as
a time for his parish to
open itself up to the Santa
Monica community.

“We’re one of the larger religious com-
munities, and I think it’s important for reli-
gious communities to engage in care and
concern and larger issues,” he said. “It’s not
just about us, it’s about our city, our neigh-
borhood, and listening to their needs and
supporting the people around us.”

Octoberfair is a social event, fundrais-

er, and outreach program
all in one. Dan Oliva,
church member and volun-
teer chair of the fair, wants
to welcome the Santa
Monica community to St.
Monica’s the way the
church did him, even if just
for the weekend.

“St. Monica’s is dear to
me. I am a single, gay male
and the thing that I like is
that everyone is welcome
there,” he said. “They were
so welcoming when I was
lost and searching.”

Oliva has lived in Santa
Monica for two years, and
has been a member of St.
Monica’s for about four
and a half years. In addi-
tion to giving his time back
to the church that opened
its arms to him, he wants to
contribute to the communi-
ty, even if “just in hospital-
ity.”

St. Monica’s, however,
contributes more than chili
and music to its communi-
ty. Proceeds from the fair
benefit many of the more
than 100 ministries the
parish supports and local
non-profit organizations.

“There is an orphanage
in Mexico, ministry to the
sick, ministry for youth, it

goes on and on,” said Sharon Jimenez,
representative for the fair. “St. Monica’s
is just a real pillar for people with needs in
the Santa Monica community.” 

Octoberfair will take place on Lincoln
Boulevard at California Avenue.
Information on entering the Chili Cook-
off and 5k run is available at www.stmon-
ica.net/octoberfair.

LOCAL

boards  •  wetsuits
swimwear

clothing  •  accessories

12204 Venice Boulevard 
Mar Vista, CA 90066
(310) 397-8300 TEL
(310) 397-8931 FAX
www.rockerboardshop.com
info@rockererboardshop.com
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The Surf Report is sponsored by:

SATURDAY 5:30 1.7 6:55 0.7 12:01 4.3 11:54 5.7

SUNDAY 5:58 2.2 8:12 0.8 1:06 3.6 12:36 5.6

MONDAY 6:27 2.8 9:51 0.6 2:53 3.2 1:34 5.4

TUESDAY N/A N/A 11:23 0.3 N/A N/A 3:00 5.3

WEDNESDAY 10:23 3.4 N/A N/A 7:05 3.7 4:39 5.4

THURSDAY 12:29 -0.1 12:02 3.0 7:35 4.1 5:58 5.7

FRIDAY 1:19 -0.4 1:03 2.4 8:03 4.5 7:00 6.0

LOW TIDES HIGH TIDES
Morning Height Evening Height Morning Height Evening Height

Today the old SSW(185-200) swell continues to back slide. A strong storm
spinning off the south end of South America last week pushes up steep, long peri-
od SSE(165-180) swell.

Good exposures get waist- to chest-high waves off it. Look for the SSW surf
to fade through Friday. Most areas miss the steep angled swell but best exposed
areas will see head-high plus sets off it. That fills in some more on Friday then
gradually heads out over the weekend. 

Expect 3 to 4 feet and fair to good conditions. 

Write us at wood@smdp.com and tell us what the surf is doing today
at your local break.

Today the
water Is:

72°

Since the 1990s, Santa Monica City Hall
has been closed to the public every other
Friday. It’s part of a statewide effort to reduce
car trips — to cut down on pollution and traf-
fic.

Several other cities also are part of the pro-
gram, but practice it in different forms. In
Santa Monica,  employees are supposed to
work 80 hours a week in nine days, with most
taking the 10th day off. Other cities just reduce
their staff levels and keep their services avail-
able on Fridays. 

But staff are considering opening some

departments, like building and safety, to the
public five days a week. The idea was proposed
in a recent study looking at inefficiencies with-
in City Hall, which also suggested customer
service needs improvement.

So this week, Q-Line wants to know, “Do
you think City Hall should be open five days
a week? Why or why not?”

Call (310) 285-8106 before Friday at 5 p.m.
and we’ll print your response in our weekend
edition. Please limit your comments to a
minute or less. It might help if you think about
the wording of your response first.

F R E S H  M E X I C A N  &  M E D I T E R R A N E A N  G R I L L
B R E A K F A S T    •    L U N C H    •    D I N N E R

Buy One Huge Taco
Get a FREE soda

plus one taco FREE

Offers valid only in our West Los Angeles
location with mention of this ad.

Buy one Gyro
or Falafel Plate

Get a FREE soda
and baklava

H O U R S  1 0  A M  –  9 P M ,  C L O S E D  S U N D A Y

12231 Santa Monica Blvd., West L.A., CA 90025 (Cross Street Wellesley Ave.)

Phone (310) 207-1565  Fax (310) 207-1566 Limited delivery area, $10 minimum

17336 Sunset Blvd., Pacific Palisades, CA 90272
Phone (310) 459-7380  Fax (310) 459-3187

We have the best burritos and gyros in LA
Dine In   •   Take Out  •  Delivery & Catering

PERSONAL • BUSINESS • OFFERS

SAMUEL B. MOSES, CPA
(310) 395-9922

100 Wilshire Blvd., Suite 1800
Santa Monica 90401

IRS 
PROBLEMS?

Correction: In the Sept. 18-19 edition, American Red Cross workers from Santa
Monica were misidentified in their photos and in the article about them helping victims in
hurricane-torn Florida. 

Toby Book is a writer and has volunteered at the Red Cross since 1994. She went to
Florida as part of the Red Cross’ Disaster Action Team. Jerry Washington is a Red Cross
employee.

Photo courtesy of Icon Imaging PR

Lou Ferrigno TV’s Hulk led
the watermelon eating con-
test last year at St. Monica’s
Octoberfair. Mimi Kennedy
(Abbey-Dharma & Greg)
cooked in the chili cook-off.
Both celebrities are back this
year for Friday night’s chili-
cook off, as well as games on
Saturday and Sunday with
Ferrigno.

A fair to remember:
Octoberfair this weekend

SANTA MONICA SUMMER GUIDE 2004
AVAILABLE IN NEWSTANDS ACROSS SANTA MONICA



Editor’s note: Any letters to the editor submitted by candidates for local office that promote their respective platforms will not be accepted by the Daily Press
during the campaign season. Candidates may submit letters that are rebuttals to direct criticism. Letters intended to correct the record will be considered.
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Put a muzzle on your dog
Editor:

In the Sept. 18-19 weekend edition of the SMDP, you once again fail to bring up
pertinent facts regarding this so-called dog beach.

First, how can you do an article highlighting this group’s leader, Georja Umano,
while maintaining your objectivity without mentioning how Georja manages her own
her own dog, Marcello? I live around Joslyn Park and have spoken to many neighbors
that live around Georja. While Georja may be a nice person, she allows her dog to
continually bark and make a nuisance all around Sixth Street as I have witnessed. Just
ask the neighbors that live next door to her.

How can an individual who cannot even take care of her own animal be entrusted
to take care of a so-called dog beach?

Your article also fails to mention that although the dog beach people helped clean
the Santa Monica Bay, the fact remains that Heal the Bay and other environmental
organizations have come out against this so-called dog beach.

Furthermore, your article also fails to mention the public safety issues surrounding
urine in the sand, which cannot be cleaned up, as well as the fact that the Los Angeles
Lifeguard Association and other emergency agencies have come out against this so-
called dog beach for the obvious reasons of emergency response and human safety.

Perhaps your next article will highlight these issues.

Ben Jacobs
Save the Sand Committee

Incumbent states for the record
Editor:

Let me emphasize — as I did when I spoke to the Santa Monica Police Officers
Association — that I believe the long-term solution to the regional problem of home-
lessness requires involvement of Los Angeles County, plus all cities in the area.
Otherwise, the problem simply gets shuffled from one city to another, with no one
committed to a real, long-term solution.   

That said, I do believe there are shorter-term approaches Santa Monica can take in

the interim to make our local residents feel more secure, while providing clean and
safe facilities for the homeless in designated areas at night — conditioned on their
contributions of responsible public service to our city during the day. By providing
these specific locations, we can assure cost-effective hygiene controls, including
portable toilets and showers, that protect the health of our entire community.   

And by making sure we have specific areas designated for the homeless to sleep,
we reduce the scope and budget of the law enforcement task now required to address
the homeless problem, as well as a reduction in the time and investment in paramedic
services we currently spend on the homeless. At the same time, this approach can pro-
vide far more peace of mind for older residents, women and others who have the right
to feel safe at any time of the day or night as they walk through their neighborhoods,
without being forced to worry about potential threats from unknown people who are
sleeping in doorways, on benches, under bushes, etc. Contrast this approach with the
program advocated by the current council majority — an approach even they admit
has not been successful.

On the issue of my energy level, let me say that having served four years under a
5-2 council majority has proven to me that working with a majority pushing a narrow
political agenda on behalf of a political machine takes far more dedication and ener-
gy than having a diverse council of independent thinkers interested in real solutions
to our city’s problems.

I am delighted and excited that I continue to maintain the high level of energy nec-
essary to perform this job. I will admit that it would be more fun to serve on a coun-
cil where I was not often on the short end of a string of 5-2 votes. But the voters of
Santa Monica can easily remedy that situation in November by electing a new and
independent majority to serve with me on the council — rather than the current major-
ity that represents the single-minded agenda of a long-standing political machine.
That would certainly be a step in the direction of creating workable answers to our
homeless problem as well as other challenges facing the city. We need to change the
council majority, and I will focus my energies on making this happen so we can work
together to realize the full potential and safety of this great city.

Herb Katz
Santa Monica City Council

LETTERS TO THE EDITOR

To help enhance and facilitate your
page 4 experience, this space today will
be used to present the most frequently
asked questions that have come, or may
come, in response to this column. It
should be used as a quick reference point
for future adversarial letter writers. Please
refer to this list before pushing the “send”
button and firing off your best shots. The
answers are presented as concisely as pos-
sible in order to create a more user-friend-
ly interface.

FAQ #1: Ron Scott, can’t you see any
good whatsoever coming from what you
call the “great bottomless” war that you
constantly rail against? 

Answer: No.

FAQ #2: Can’t you see any good what-
soever coming from our current national
leadership, what you call “Bushamerica,”
that you constantly rail against?

Answer: No.

FAQ #3: Can’t you see any good what-
soever coming from what you call “Right
Radio,” led by the fair Rush Limbaugh

and the balanced Bill O’Reilley, that you
constantly rail against?

Answer: No.

FAQ #4: Can’t you see any good what-
soever coming from what you call the
“mindlessly jingoistic” songs of country
mega-star Toby Keith, who you constant-
ly rail against?

Answer: No.

FAQ #5: We’re in that Iraq quagmire
now, up to our eyeballs, so what do we do,
wink, say “just kidding,” and leave?

Answer: Yes.

FAQ #6: If not America, then exactly
who would you dare allow to decide the
future of Iraq?

Answer: Iraqis.

FAQ #7: Admit it, we really “put a
boot up their butt,” just like Toby Keith
said we would, in that “major conflict”
part of the thing, didn’t we?

Answer: Yes.

FAQ #8: How would you describe
what’s been happening in the year-and-a-
half since we really “put a boot up their
butt,” just like Toby Keith said we would,
in that “major conflict” part of the thing?

Answer: Hell.

FAQ #9: What was that on the T-shirt

of Toby’s nemesis, Dixie Chicks singer
Natalie Maynes, when she sang at an
awards show not too long ago?

Answer: FUTK.

FAQ #10: What does FUTK mean?
Answer: Editor won’t let me tell you.  

FAQ #11: Was this the sly, evil despot,
Saddam Hussein’s plan all along — to let
the invading forces conquer without resis-
tance or reason, and then engage them in
the deadly urban guerilla warfare we’ve
seen all over Iraq?

Answer: Yes.

FAQ #12: What do you love most
about the expiration of the 10-year ban on
assault weapons last week, which
occurred as our leader of the “war on ter-
ror” winked at his huge NRA voting bloc
and conveniently looked the other way? 

Answer: My new Uzi.

FAQ #13: What do you love second-
most about it? 

Answer: My new AK-47.

FAQ #14: What do you love most
about your new toys?

Answer: The 600 rounds-per-minute.

FAQ #15: What do you love most
about the 600 rounds-per-minute?

Answer: I’ll finally get a deer.

FAQ #16: What exactly is the
Department of Homeland Security doing?

Answer: Uh, I’ll get back to you.

FAQ #17: Why does “blood” red seem
to be the color you think we should per-
manently be on, in the highly-sophisticat-
ed terror-alert-color-code-warning-scale
thing the Department of Homeland
Security came up with?

Answer: Matches my car. 

FAQ #18: Can you honestly sit there
with a straight face and tell us we would
be safer and better off under John Kerry’s
watch?

Answer: Yes.

FAQ #19: Why are there only two off-
leash dog parks in Santa Monica, none on
the beach, while there are more than 5,000
registered canines in the city?

Answer: Two-leggged creatures rule. 

FAQ #20: Why do you sacrifice your
immense gravitas and write about Lakers,
football and sports bars sometimes?

Answer: I get a big headache trying
to figure out the world every week,
OK?

(Send extra strength pain medication
to Ron Scott Smith. E-mail him at edge-
ofthewest@aol.com).

Top 20 FAQ’s about Ron’s ‘news on the edge’
NEWS ON
THE EDGE
BY RON SCOTT SMITH

YOUR OPINION MATTERS! Send your letters to Santa Monica Daily Press Attn. Editor: 
1427 Third Street Promenade Suite 202 Santa Monica • 90401 • sack@smdp.com



Good news on the campaign trail — the
candidates have finally begun to recognize
that the real battleground is not the “rust
belt,” but instead the western frontier.  

According to Nick Anderson’s report
in the Los Angeles Times on Tuesday,
both Kerry and Bush have continued
spending money in New Mexico and
started spending money in Nevada. Bush
also has starting spending in Colorado
and Arizona. Of course, each campaign is
spending in more states across the coun-
try, but these changes reflect a new under-
standing of the race.

For most of this election, both candi-
dates have been veritably entrenched in
Ohio, Pennsylvania, West Virginia,
Michigan and Wisconsin. Both cam-
paigns have held to a core belief that the
entire presidential election hinged on the
way these states would swing.

While they are probably right about the
importance of these states from a numerical
standpoint (Electoral College vote count),
they are very likely wrong in believing that
these states would swing much further
beyond their recent electoral history.  

Swinging requires the electorate to
move from one party to another. It requires
change. Electorates can only change in two
ways: Either people change (individuals
switch parties), or the demographic make-
up of the electorate changes (groups change
in relative proportion to each other).  

In the five battleground states in the
“rust belt,” the only change that has
occurred has been a continued shrinking of
the electorate as people leave these states
for warmer climates. Ohio, Pennsylvania,
West Virginia, Michigan and Wisconsin
lost five Electoral College votes between
them in the last reapportionment. For the
individuals who have remained in those
states, I’m doubtful that change of any kind
is on their list of solutions to the increasing
number of challenges that are facing them
and their communities. 

Yet, the campaigns believed that the
conditions in these states — the poor
economy, the high unemployment rates
and the feelings of insecurity — would
motivate the electorate to behave differ-
ently. They expected Ohioans and
Pennsylvanians alike to vote opposite
from their vote in the previ-
ous election. They expect-
ed the people to change.  

Might as well ask them
to move states. Change is a
high-risk strategy. You
must be a good salesman to
be able to sell change.
Neither candidate is that
great of a salesman. Kerry
is no Clinton and Bush is
no Reagan. Probably was-
n’t such a smart strategy.  

Where should the cam-
paigns have focused their
attention? Where they are
finally starting to look
now, and where the 2000
census told them to focus
all along — the West.  

In the reapportionment,

Nevada, Arizona and Colorado gained
four Electoral College votes, and their
populations are still growing.  According
to a report by Texas A&M Professor
Rogelio Saenz, Colorado, New Mexico
and Arizona are three of the 10 states in
the U.S. that have the largest Latino popu-
lation, and Nevada is one of 10 states with
the fastest growing Latino population.  

This is important because for many
Latinos, partisanship is not yet firmly
rooted. Many are new voters — some are
even new citizens. If the parties are going
to spend resources working to persuade
voters, then they should be working in
places of opportunity.  

In Colorado alone, out of the 3.2 mil-
lion citizens who are over 18, there are
435,000 Latinos. According to a recent
poll, they prefer Kerry to Bush 54 percent
to 31 percent. Kerry has an enormous
opportunity in Colorado, yet he isn’t even
spending money there. Granted, this like-
ly has to do with their ballot proposition,
which makes the effort futile because
even if Kerry won the state, he might only
win five of the nine Electoral College
votes. Still, the Democratic Party should
work to defeat the proposition and build a
voting block in Colorado that would vote
Democratic for years to come. 

Currently, the candidates are tied with-
in the margin of error in most state polls
(Nevada, Colorado and New Mexico).
There has been movement back and forth
between the candidates all summer long.
The only state that appears out of reach
for Kerry at the moment is Arizona,
where Bush is leading in most polls by
about 10 points.

HERE’S THE THING:
You can’t spend your time fighting the

last campaign. Gore lost West Virginia
and Ohio, and Kerry seems convinced
that if he just wins those states, the elec-
tion is his. Meanwhile, Bush wants to
repeat his wins, and add on some of the
blue Midwest (Michigan and Wisconsin).  

But like the debate about which candi-
date did what during Vietnam, it’s long
since over. Move on. Fight the battle in
front of you — whether it’s Iraq, the
economy, or the western frontier and the
changing American electorate. If you stay
stuck in the past, you’ll soon be history.   

(Lara M. Brown, Ph.D., is a political
scientist from Los Angeles, and is teach-
ing this semester in Arkansas, at Hendrix
College and UALR. She can be reached at
larambrown@aol.com)        
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for voters to ultimately decide.
Candidates for the school board also have
said little about the idea other than that
they support a split if it becomes apparent
that it’s in the best interest of students. 

Organizers first unveiled their plans for
the split at an invitation-only party for
Malibu education leaders on Aug. 1. About
90 people attended the event, most of them
expressing support for the plan. 

Sorce said the signatures collected
before the petitions were deemed invalid
were the result of about five days, making
him optimistic that the 3,000 signatures
will be gathered without any problem.
Still, Sorce said he does occasionally hear
concerns from people worried that the split
may not be the right choice for the city.

“The concern I hear the most often is,
‘can we afford this and will our taxes
increase?’” Sorce said. “Our research
indicates we can support a separate dis-
trict with existing revenue streams and
no tax increase.”

A study on the split indicates that with
about $12 million in daily attendance dollars
and an estimated lump sum of $8 million in
other funds, the district could be self support-
ing, said Thomas M. Griffin, a Sacramento
educator and former counsel for the State
Board of Education, who was hired to com-
plete a 27-page analysis of the proposal.

Sorce said he also hears concern from
teachers who are worried that the terms of
their existing contracts would no longer be
valid should a split occur. The teachers, for
example, are currently eligible for inter-
district transfers. There also are questions
surrounding students who are in Malibu by
permit but live outside of the area.

“There are some concerns,” said Susan
Holley, a Malibu parent. “We’re doing
our best to address them.”

The group also is anxious to begin col-
lecting signatures — again.

“We’re excited about the prospect,” she
said. “We already have a lot of support at
different levels, both young and old.”
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BY GENEVA WHITMARSH
Daily Press Staff Writer

MONTANA AVE. — Several City
Council candidates pledged Monday to
support a contract between City Hall and
the school district that will secure at least
$6 million a year for local education.

All but two council candidates attend-
ed a candidate forum at Franklin
Elementary School organized by
“Community for Excellent Public
Schools,” also known as CEPS. 

Only one candidate — Kathyrn Morea
— hedged on the pledge, declining to sign
the document. Morea is backed by the
Chamber of Commerce, which supports
city funding to local schools.

“I didn’t sign the pledge because I was
concerned that if I signed it before I was
on City Council and I had to hear from
two sides on a school issue that I would be
prejudiced,” Morea explained. “Not that I
don’t support it. I admire what CEPS did.
I just thought that I might have to recuse
myself later on if something comes up.”

CEPS viewed the forum as an opportu-
nity for the public to evaluate both school
board and City Council candidates on the

issue of education.
Earlier this year, CEPS brought for-

ward a controversial charter amendment
that would have forced City Hall to give
the Santa Monica-Malibu Unified School
District a minimum of $6 million every
year. It would have required voter
approval in November.

But in May — six months prior to the
election — City Hall and the school dis-
trict entered into an agreement that was
along the lines of CEPS’ demands, a move
that the organization’s members applaud-
ed. Shortly before the deadline for submit-
ting signatures that would have qualified
the measure for the election, the school
board and the City Council reached a vol-
untary, negotiated agreement. The com-
promise agreement mirrored the CEPS
measure in many ways, providing pre-
dictable, long-term funding to public edu-
cation from City Hall with increases tied
to the city’s revenue growth.  

“The agreement was that the city
would give $6 million each fiscal year to
the district, with increases as available
funds increase,” said Shari Davis, CEPS
co-chair, who got involved in the organi-
zation in 1999.

But, Davis said, an official contract has
yet to be created.

“The city is working on the wording, so
we’re waiting to see the actual contract,”
she said. “Everybody is fairly confident
that it will be as it was presented in May.”

The terms of the agreement, which is not
yet signed, requires City Hall to provide a
minimum of $6 million in annual revenues
to the school district for five years. After
that, the current city administration has indi-
cated that the contract should be renewed
for another five years. The proposed charter
amendment would have required City Hall
to fund schools indefinitely.

Last year’s contribution to the school
district from City Hall was $5.25 million
— its regular $3 million annual contribu-
tion, plus $2.25 million in one-time
funds. City Hall also dolled out one-time
funds above and beyond its annual con-
tribution in previous years, despite its
own budget problems.

The school district faced a $13 million
budget shortfall last year, but was able to
close the gap through personnel cuts, and
new revenue sources such as the parcel
tax, which brings in $6.5 million annually
over the next five years.

Office seekers sign the ‘CEPS’ schools pledge
Leticia Maria Anderson

Linda Armstrong

Bill Bauer

Richard Bloom

David Cole

Matt Dinolfo

Michael Feinstein

Ken Genser

Patricia Hoffman

Herb Katz

Maria Loya

Jonathan Mann

Kathryn J. Morea

Bobby Shriver

THE EXCELLENT PUBLIC SCHOOLS PLEDGE

I pledge to support the agreement between the City

of Santa Monica and the Santa Monica-Malibu

Unified School District that provides significant city

funding to the Santa Monica-Malibu Unified

School District.

I will vote to affirm the agreement when it appears

on the City Council agenda and to provide 

necessary funds at budget adoption.

I pledge to increase City support to the School

District whenever the City's revenues will allow

such an increase, as provided by the agreement.

All but one City Council candidate signed a
pledge promising future funding to local
schools.

By Daily Press staff 

POLICE HDQRTS. —
Police have released a
sketch of the man believed
to have shot a woman while
walking in her Sunset Park
neighborhood this past
weekend.

The woman was released
from a local hospital after
she was shot in the right
arm while walking in the
800 block of Pacific Street
at 3:45 a.m. Sunday.

She told police that a
man pulled up in a car and
stopped next to her. He tried to talk to her
and when she looked toward him, she saw
him pointing a gun at her. While she was
running away, the victim heard a loud pop
and she realized that she’d been shot.

The suspect is described as a white
male, possible European, in his late 20s to

early 30s, having a thin,
long neck and round shoul-
ders, an oval shaped head
with prominent features,
light brown wavy hair and a
slight accent.

The suspect’s vehicle is
described as a ’90s Toyota
model, perhaps a Camry
sedan, with power win-
dows, minor dents and
scratches on the passenger
side.

Anyone with informa-
tion is encouraged to call
the Santa Monica Police
Department at (310) 458-

8491. Callers who wish to provide anony-
mous information also may call the We-
Tip national hotline at 1-800-78-CRIME.
Callers with information that leads to an
arrest and conviction become eligible for
a reward of up to $1,000.

Shooting suspect sought by police

Malibu district gains momentum
SCHOOLS, from page 1
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activities in offshore waters.” 
The change was one of a few minor

modifications to a draft report the commis-
sion issued in April. It was included after
several governors, including Governor
Arnold Schwarzenegger, expressed fears
that drawing on federal royalties from off-
shore gas exploration could create incen-
tives for more drilling and pumping. 

“I support the establishment of an
Ocean Policy Trust Fund as well as a thor-
ough evaluation of all available funding
sources and partnership opportunities,”
Schwarzenegger wrote to the commis-
sion. The letter insisted, however, that “no
incentives for additional offshore oil and
gas development be created through the
use of funds from these revenue sources.” 

Mark Gold, president of Heal the Bay, a
local non-profit organization dedicated to
protecting the Santa Monica Bay, said the
draft report is weak on addressing storm
water runoff and the pollution it carries to
the Pacific Ocean. The report doesn’t
address water quality regulations or any
associated funding, he added. However,
Gold did say the report is comprehensive
on how to deal with fisheries management.

The Bush Administration is known for
not being environmentally friendly and
Gold doubts anything will be done soon
regarding safeguarding oceans.  

“Everyone is really hoping the Bush
Administration would adopt the recom-
mendations of the U.S. Commission on
Ocean Policy,” he said. “My expectation is
that obviously Bush’s record on the envi-
ronment is a definite Achilles heel ... it’s so
far off the radar and it’s not like the envi-
ronment is a big part of the campaign.”

The proposal for an Ocean Policy Trust
Fund is among 212 recommendations the
commission made in its 610-page final
report, the first federal review of ocean
policy in 35 years. By law, President Bush
now has 90 days to respond to the recom-
mendations. 

The 16-member commission’s chair-
man, retired Navy admiral and former
Energy Secretary James Watkins, held a
press conference Monday with Sens. Ted
Stevens, R-Alaska, and Sen. Ernest
“Fritz” Hollings, D-S.C., to urge the Bush
administration to act. 

“The oceans are saying, ‘We’ve had it,
human beings. Give us a break,’” Watkins
said. 

“We need to treat it today or in 2010
we aren’t going to be able to recover,” he
said. 

Watkins delivered the report earlier to

administration officials, who welcomed
its recommendations in a conference call
with reporters. James Connaughton,
chairman of the White House Council on
Environmental Quality, said the adminis-
tration strongly supports the commission
and will move quickly to respond. 

Asked about the trust fund proposal,
Connaughton said, “There are numerous
competing proposals for those revenues
as well, so we’ll have to take a close look
at that.” 

Lawmakers have already introduced
bills enshrining various commission rec-
ommendations. A Senate Commerce
Committee hearing on the report was set
Tuesday. Also on the agenda was legisla-
tion by Hollings that seeks to establish a
new national ocean policy and turn the
National Oceanic and Atmospheric
Administration into an independent
agency separate from the Commerce
Department. The co-chairmen of the
bipartisan House Oceans Caucus also
have introduced a broad bill to improve
oceans management that includes many
of the commission’s recommendations. 

The U.S. Commission on Ocean Policy
spent 2 1/2 years studying coastal areas,
the Great Lakes and 4.4 million square
miles of ocean. It issued a grim assess-
ment, pointing to rising sea temperatures
that spread viruses and kill reefs; contam-
inated seafood; and pollution from urban
and farm runoffs that causes algae blooms
harmful to ocean life. 

Among recommendations were to cre-
ate a new Cabinet-level National Ocean
Council, reform the management of
domestic fisheries, give coastal commis-
sions and other local government bodies
more authority over growth and double
the budget for ocean research. 

The commission estimated the cost of
its recommendations at $1.3 billion the
first year, $2.4 billion the second year and
$3.2 billion annually after that. 

The proposed trust fund would draw on
$5 billion annually in royalties and leases
that now goes to the Treasury from off-
shore oil and gas drilling. The commis-
sion wants to use $4 billion of that; the
other $1 billion already is directed to spe-
cific purposes. The commission also rec-
ommended tapping revenues from any
new offshore activities, such as wind
energy projects. 

Recommendations from the last ocean
commission report in 1969 led to the cre-
ation of the National Oceanic and
Atmospheric Administration in 1970 and
coastal zone and fishery management
laws in 1976.

Bush Administration says
it will respond to report
OCEANS, from page 1

Bitch!
Whine!

Complain!
Check out next week’s Q-Line Question only on page 3!



Individual investors are used to keep-
ing a close eye on the value of their port-
folios. But as a small-business owner, are
you also keeping careful watch over the
value of what is probably your biggest
investment of all — your business?
Although you may regularly monitor sales
and profit figures, doing so without know-
ing how much your business is worth in
today’s market is comparable to looking
only at your portfolio’s earnings without
knowing your portfolio’s overall worth.
Just as investment decisions should be
geared toward maximizing the value of
your portfolio, the same criteria should
apply to decisions that affect your small
business.  

Current valuations are important. Most
small business owners realize the impor-
tance of knowing their company’s worth
during major transitional periods such as
mergers and acquisitions, shareholder
buyouts and initial public offerings.
However, every major business decision

you make has the potential to affect the
value of your company. Have you ever
thought about relocating to more modern
facilities, upgrading your technology,
expanding your product line or changing
your management team? If so, knowing
the current value of your business will
help you to more accurately predict what
the impact of such actions is likely to be.

Professional valuations are necessary.
When asked, small business owners regu-
larly over- or under-estimate the value of
their companies by as much as 50 percent,
which is understandable given the com-
plexity of the valuation process. Although
no single formula can realistically esti-
mate the value of your business, there are
some basic variables that can be applied
in most situations. They include current
market conditions and the company’s
stock value, earnings history, financial
condition and future earnings capacity.
However, even those basic components
may not be as simple as they appear since

they deal with numerous complicated fac-
tors, such as supply and distribution con-
tracts, tangible and intangible assets, and
pending legal and regulatory issues,
among others. Professional valuation
firms — some of which specialize in serv-
ing small- to medium-sized businesses —
have the resources and experience to col-
lect and interpret this essential informa-
tion. 

Different types of business valuations
feature different levels of complexity. As
a small business owner, the type that’s
best for you will probably depend on why
you’re having the valuation prepared. 

If you’re preparing a valuation for tax
and estate planning purposes, a “59-60”
appraisal may be your best choice. Based
on IRS Revenue Ruling 59-60 — the IRS
standard for estate and gift tax purposes
— a “59-60” valuation compares a pri-
vately-held company to public companies
in the same or a similar line of business
and then applies a lack of marketability
discount or a control premium.  

If, however, you’re preparing a valua-
tion for a specific proposal such as a sale,
merger or acquisition, you’ll probably
need a more detailed appraisal tailored
specifically to the proposal. In general,
transactional appraisals will require more
time and money than “59-60” valuations

because of the additional factors, such as
products, management and competitors
that need to be examined.  

Regardless of which type of valuation
you need, it should be updated on a regu-
lar basis. If you review your business plan
once a year, consider updating your busi-
ness valuation at that time. Doing so will
help you to evaluate the effectiveness of
last year’s business decisions and may
even offer some insight into the year
ahead. And remember, your business
decisions  — like the decisions that affect
your portfolio — should always be geared
toward maximizing the value of your
investment. 

(This article does not constitute tax or
legal advice. Consult your tax or legal
advisor before making any tax- or legally-
related investment decisions. Any particu-
lar investment should be analyzed based
on its terms and risks as they relate to your
individual circumstances and objectives.
Morgan Stanley is a service mark of
Morgan Stanley Dean Witter & Co.
Services are offered through Morgan
Stanley DW Inc., member SIPC. Morgan
Stanley financial advisors Corey K. Quinn
and Brett A. Brown can be reached at their
Santa Monica office at (310) 319-5210).
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BY JULIANA BARBASSA 
Associated Press Writer 

FRESNO — Americans are eating more
cheese than ever — more than 30 pounds
a person per year — and their appetite for
more variety is growing, a national survey
says. 

In 2003, Americans ate a record 8.8
billion pounds of cheese. That’s two and a
half pounds a month for every man,
woman and child, according to a survey
released Tuesday by the California Milk
Advisory Board. 

Most of the demand is being fed by
domestic suppliers, and California’s mega-
dairies are growing so fast that analysts
expect the state to overtake Wisconsin in
cheese production within two years. 

California is already the nation’s lead-
ing milk producer, and with the help of
cheese makers like Hilmar Cheese
Company — the largest in North America
— the state has doubled its cheese pro-
duction in the last decade. 

In 1995, California made 70 varieties
of cheese. Now there are 250 types of
cheese coming out of the state — 815 mil-
lion pounds of specialty flavored, rinsed,
aged or fresh cheese per year. 

The vast majority is commodity
cheese, but Americans are also consuming
much more specialty cheeses. Blues,
sharps, aged varieties and fresh ones have
grown five times as fast in the last decade
as the cheddars and mozzarellas, the
research showed. 

One out of every 10 pounds of cheese
eaten is a higher-quality, value-added

cheese such as artisan or farmstead vari-
eties. Ten years ago, only one in 15
pounds of cheese consumed was specialty. 

“People are traveling more, experienc-
ing some of the cheeses in Europe, then
looking for those cheeses in the U.S.,” said
the board’s spokeswoman, Nancy
Fletcher. “They are more adventuresome.” 

It’s good news for California dairies,
said Chuck Ahlem, a third-generation
dairyman who had a bright idea back in
the 1980s, difficult years for dairy farmers. 

Ahlem and 11 other farmers in the fer-
tile Central Valley realized that the area
had the world’s largest Jersey cow popu-
lation. By pooling their resources, they
could turn some of the high-protein, high-
fat milk coming from their brown cows
into cheese, a value-added product that
would bring in a little extra cash. 

When they started the Hilmar Cheese
Co. in 1984, the 12 families together
brought in 250,000 pounds of milk a day
— a drop in a bucket for a company that
now processes 10 million pounds of milk
a day from more than 270 producers —
about 10 percent of all the milk produced
in California. 

All that milk goes into 450 tons of
basic cheeses like Monterey Jack and
Cheddar, every single day. 

“We were just glad to be in business
back then,” said Ahlem, who says he was
as surprised as anyone by the nation’s
immense and still-growing appetite for
dairy products. 

The state’s increasing milk production
has meant tons of cheese — and profit—
for the once small operation, which has

grown an average of 21 percent more each
year for the last 19 years, said John Jeter,
president and CEO of Hilmar Cheese Co. 

“Cows never take a vacation, they
don’t shut off, they don’t take holidays,”
Jeter said. 

Hilmar products also are used in frozen
dinners, fast food and baked goods, and
whey — the liquid byproduct of cheese-
making — which is used for infant formu-
las and protein drinks. 

“People are eating more pizza, going
out to eat more, and the demand for
cheese has increased significantly,” said
Michael Marsh, CEO of Western United
Dairymen, whose members produce 60
percent of California’s milk. 

America’s hunger for cheese was

dampened a bit when consumers traveled
and ate out less following the Sept. 11,
2001, terror attacks. Now their appetite is
back, which is good for the dairy business,
but hard on already expanding waistlines. 

Cheese has great nutritious value, and
brings calcium back into diets that have
substituted milk for sodas. But it also makes
food taste better, making it easier to eat too
much, said Judith S. Stern, vice president of
the American Obesity Association. 

“It’s terrific that we’re eating more
cheese, but bottom line, all calories count,”
said Stern, who also teaches nutrition at the
University of California, Davis. She sug-
gests people should “try to eat cheese in
slightly different ways, with pears or apple
slices — expanding your diet.” 

Americans pounding more cheese than ever

By The Associated Press

SACRAMENTO — A tent constructed so
Gov. Arnold Schwarzenegger could
smoke his cigars at the state Capitol con-
tributed to some of the water damage suf-
fered during a sudden rainstorm Sunday,
state officials said Tuesday. 

The artificial lawn covering the
Republican governor’s smoking patio
blocked at least one drain during the
downpour, helping drench some offices,
said Scott Edelen, a spokesman for the
Department of General Services. 

After taking office last year,
Schwarzenegger, a cigar enthusiast,
installed a small smoking tent in the middle
of the ground-floor patio outside the gover-
nor’s office. He also had a layer of artificial
grass placed over existing concrete. 

“At least one of the drains was cov-
ered,” Edelen said. “The turf impeded the
flow of water into it, for sure. But the main
contributor was the 2 inches of rain in an
hour. ... It was too much rain in an hour.” 

The artificial turf still remains in the
Capitol courtyard, but has been moved
away from the drains, Edelen said.

Schwarzenegger smoking tent led
to flooding in California Capitol
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BY NICHOLAS YULICO 
Associated Press Writer

OAKLAND — Looking out at 500 acres of land is awe-
inspiring. But for Danielle Fitzpatrick, it means some-
thing more. Sitting on the side of a hill in New Mexico,
the view leaves the Oakland resident with a feeling of
“total exhale.” 

It’s an emotion that comes from owning a good chunk
of American land, something that connects her to the
homesteaders and pioneers of the past. 

“I feel like something I’ve been looking for all those
years has been fulfilled,” she said. “I had a feeling of
completion after I bought that property — like I could
stop looking for my spot on Earth now.” 

Fitzpatrick, who is in her 50s and has made her living
in the alternative health field as a masseuse and nutri-
tional counselor, is among Californians who have real-
ized their lifelong dreams of buying land in rural
America, often at prices far lower than in California. 

“People want to get out
of the cities. They want to
get away from the crime,
the pollution, the noise and
the light pollution” that pre-
vents them from seeing the
stars at night, said Al
Miller. Miller is owner and
operator of
http://www.eaglestar.net,
which lists rural land across
the country. 

Experts say that
although buying land in a
peaceful rural setting can
be a dream, it can also have
pitfalls. 

“People need to have in
mind some vision of what
they’re looking for and
make sure what they’re
buying is good quality
property,” said Charles
Gilliland, a research econo-
mist with the Real Estate
Center at Texas A&M’s
Mays Business School. 

“Not only is an appraisal
a good idea, but you might
also want someone helping
you — a broker or an agri-

cultural consultant or farm manager,” Gilliland said. 
Appraisers can tell you what land is actually worth.

But sometimes the process is cost prohibitive. Experts
suggest you call local real estate agents and find out what
similar property is going for in your area of interest. 

Buyers also need to check the zoning of the land they’re
considering. Some counties prohibit mobile homes on
land, while other areas have no building codes, allowing
people to just throw up a board and call it a house.

Another “must-have,” experts say, is title insurance,
which insures that you own the property. During this
process, you make sure you can access the property. Not
every area has public roads. Some locations require you
to go through “easements” or rights of way through a
neighbor’s property. 

Compared to California’s prices, the land can often be
very inexpensive. But prices for rural land have been
going up in the past several years, driven by low interest
rates and a stock market that has failed to produce good
returns on investment. 

A primary driver in the national market has been peo-
ple purchasing land for getaways or recreational purpos-
es, such as hunting, fishing and bird watching. 

In Texas, prices jumped 13 percent in 2003, driven
largely by the recreational market, with hunting and fish-
ing accounting for 68 percent of buyers’ motives, accord-
ing to the Real Estate Center at Texas A&M University. 

Miller has been seeing demand particularly strong for
land in Florida, Arizona and Colorado, and prices have
been rising accordingly. He said that buying land in any
of those areas would be a good investment. 

Other buyers are couples nearing retirement age, look-
ing to get a head start on their future homes. 

For some people, the motivation is to “get off the grid”
and cut off connection to power lines and phone lines,
opting for solar power and cell phones instead. 

In areas near Flagstaff, Ariz., people can buy land that
has no water system and on which a well cannot be dug.
Residents head miles outside their homes to “water haul

areas” where they fill up their water supply for the week.
Forty-acre parcels in these areas used to sell for $5,000
but are now selling for $50,000, Miller said. 

Because Arizona and Colorado are often the first des-
tinations for Californians looking to buy rural land,
places like New Mexico offer cheaper options. 

Susan McCockran, a 50-year-old Oakland pre-school
teacher, and her family purchased 30 acres of land near
Magdalena, N.M. — outside Albuquerque — from New
Mexico Land three years ago for $38,000. 

“The purchase of the land was less than what some
cars cost,” she said. 

Their “straw bale” house will rely on solar paneling
for energy. The family also is initially opting not to drill
a well, and will instead rely on hauling their water and
storing it in a holding tank. A septic tank was installed at
a cost of $3,500.

The total cost to build a house on the land will proba-
bly be about $50,000, she said, with the family’s labor
helping cut down the price. 

“We’re putting sweat equity in, which cuts the price
down,” she said. “It shows ordinary people that you can
do this.” 

The family chose to avoid a large mortgage and
instead draws funds from smaller lines of credit not
secured by the property. Her husband is a registered
nurse and can put in extra hours to help with their bud-
get. 

“I will never regret it,” she said. “I think it was a little
scary to do in the beginning, but I’m glad that I took the
deep breath and jumped in and did it.” 

But while rural life might be the American Dream in
action for some, it’s not for everyone. 

“A lot of people living in the cities, they need to be
within five miles of a Wal-Mart, of K-Mart or major
shopping,” Miller said. 

Then there’s the commuting factor. 
“It’s very different from driving up to your summer

cottage in Tomales Bay,” said Fitzpatrick, who either
flies direct to Albuquerque or has a transfer in Denver,
where summer thunderstorms and winter snow can delay
flights. 

Once she arrives in Albuquerque, she has about a 1
1/2-hour drive to her home on roads where the speed
limit is 75 miles per hour. 

And when she gets there, she camps in the wilderness
and ponders whether she’ll eventually build a house to
call her permanent home. But until then, she looks out on
her 500 acres and takes comfort in the fact that her dream
has come true. 
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“The
Space”
(Formerly, Lush)

For private party

info please call.

2020 Wilshire Blvd.,
(310) 829-1933

21 AND OVER

“The
Space”
(Formerly, Lush)
For private party
info please call.

2020 Wilshire Blvd.,
(310) 829-1933

21 AND OVER

FRIDAYS
LIVE MUSIC

FEATURING:

FAST TIMES

THE COMPLETE

‘80s EXPERIENCE

CALL FOR GUEST LIST INFO

DJ H2O
HIP-HOP AND

SPINNING 80’S POP

BETWEEN SETS

NO COVER BEFORE 10 PM

SATURDAYS
LA BAILANTA

SALSA & HOUSE
SOUTH AMERICAN STYLE

DOORS OPEN AT 9

$10 AT THE DOOR

THE SPACE
NEWLY

RENOVATED
WESTSIDE
DANCE  CLUB

Additional Regulatory Programs Fee of 86¢ per line/mo. applies. Fee helps us recover costs associated with complying with government mandates and programs (whether or not used or available). This is not a tax or government-required charge.  Taxes and other charges(including Universal Service charges) additional. Cancellation: If you are not satisfied with our service, you may cancel within 14 days of activation with no
early cancellation fee. Consumer Information: Limited-time offer; subject to change. 40¢ per additional minute. 5¢ per additional text message. Rates are for domestic calls. Coverage only available on our domestic GSM/GPRS network and that of our roaming partners ("Get More network"). Credit approval, $35 activation fee and 1-year agreement required, with $200 early cancellation fee per line. Use of our service
constitutes acceptance of our terms and conditions, including mandatory arbitration. Taxes, USF and other charges additional. Unused allowances lost. Partial minutes used are rounded up and charged at the full-minute rate; calls are measured from when the network begins to process the call (before the phone rings or the call is answered) through its termination of the call. Billing of roaming charges and minutes of use or
services may be delayed. Devices sold for use on our GSM/GPRS system may not be compatible with other wireless systems. Additional restrictions apply; see brochure and terms and conditions for details. Calling Plans: Domestic long distance (but not for credit card, calling card or operator-assisted calls) and roaming are on the Get More network. Call Rating: Weekends are midnight Fri. to midnight Sun. T-Mobile 3-Day
Weekends™ begin midnight Thu. Nights are 9 pm to 6:59 am. Mobile-to-mobile minutes means a directly dialed call to or from a T-Mobile subscriber while you are on our domestic network. Call minutes currently rate in the following order (as available): mobile-to-mobile, weekend, night, WHENEVER. Phone/Rebate: At participating locations. While supplies last; shipping charges may apply. Mail-in rebate offer requires
purchase of the phone listed and new activation on a qualifying rate plan. You must be on a qualifying rate plan when rebate is processed. Allow 8-10 weeks for check. Offers: Calling plan and handset offers require a minimum 1-year contract. T-Mobile is a registered trademark of Deutsche Telekom AG. ©2004

Motorola V600
SRP $299.99
Annual Contract Required

2914 Main Street
In Santa Monica
(310) 452-9935

 
 
 
 

  

Email us at
infinitywireless@aol.com

Special Offer
 

Cheap rural land lures Californians with spirit
It’s an emotion that comes from

owning a good chunk of American
land, something that connects her
to the homesteaders and pioneers

of the past. 

Can’t find the Daily Press in your neighborhood? Call us. We’ll take your suggestions. (310) 458-PRESS (7737)
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900 Santa Monica Boulevard 
Santa Monica, CA 90401

Infiniti of SANTA MONICA

www.infinitiofsantamonica.com

All vehicles subject to prior sale. All advertised prices excludes government fees and taxes, any finance charges, any 
dealer document preparation charge, and any emission testing charge. Offer expires Sunday, 9/26/04. 

Sales Event
Going on Now!

800-Infiniti

Infiniti of SANTA MONICA
THE NEW

For Our Best Price On All Infiniti models

1-800-Infiniti

$3,499 due at lease inception.  No security deposit required.  Lessee responsible at 
lease end for mileage over 12,000 miles per year at 15¢ per mile over.

39 MONTH LEASE
ON APPROVED ABOVE AVERAGE CREDIT

New 2004 Infiniti Q45 Sedan

3 at this lease
 VIN# 4M500944, 4M500852, 4M500975

$499 
PER MO.
+ TAX 

$2,999 due at lease inception.  No security deposit required.  Lessee responsible at 
lease end for mileage over 12,000 miles per year at 15¢ per mile over.

New 2004 Infiniti FX35

60 MONTH LEASE
ON APPROVED CREDIT

2 at this lease
 VIN# 4X221348, 4X219943

$379 
PER MO.
+ TAX 

PER MO.
+ TAX 

AWD, SUNROOF, LEATHER, CD CHANGER, BOSE

$2,999 due at lease inception.  No security deposit required.  Lessee responsible at 
lease end for mileage over 12,000 miles per year at 15¢ per mile over.

36 MONTH LEASE
ON APPROVED CREDIT

New 2004 Infiniti G35 Sedan
AUTO, CD, ALLOYS

2 at this lease
VIN# 4M616187, 4M611381

$269 

BY FREDERIC J. FROMMER 
Associated Press Writer 

WASHINGTON — Housing on Indian
reservations is plagued by substandard
infrastructure and overcrowded condi-
tions that can lead to a host of health prob-
lems, an advocacy group said Monday. 

The National American Indian
Housing Council’s survey of Indian hous-
ing authorities, unveiled at a news confer-
ence, found that 83 percent reported “sub-
standard” housing on their reservation,
while 59 percent said housing was over-
crowded. 

The group used the U.S. Census
Bureau’s definition of overcrowding _
more than one person per room. 

The survey found that most housing
authorities reported that the housing prob-
lems led to health and societal problems
ranging from alcoholism to sleep depriva-
tion. 

“The federal government has not done
its share,” said the council’s chairman,
Chester Carl. He called on the White
House to set up a working group of gov-
ernment agencies to address the problem. 

The report was timed to come out on
the eve of the opening of the
Smithsonian’s new National Museum of
the American Indian. 

“Tomorrow’s opening of the National
Museum of the American Indian is a

cause for celebration, but our story is not
all celebratory,” said Gary Gordon, the
council’s executive director. 

Wealthy tribal leaders in town for the
opening said Monday they are developing
a plan to forge business relationships with
more Indian-run companies to help boost
the Indian economy around the country. 

Dave Anderson, the head of the gov-
ernment’s Bureau of Indian Affairs, did-
n’t challenge the council’s findings. 

“The observations by this group are
very accurate,” Anderson, a Choctaw and
Ojibwe Indian from Minnesota, said in an
interview with The Associated Press. “As
Indian people, we have been almost like a
Third World developing nation. It’s
unfortunate that America’s first people
probably experience the bottom rung of
every social dysfunction there is.” 

Anderson said he was working with
federal housing officials to “cut red tape”
in order to promote home ownership as a
means to improve housing conditions. 

“I am a firm believer that if we are
going to have economically thriving com-
munities, we have to have home owner-
ship as a base,” he said. 

He said his department was exploring
ways to work with the Housing and Urban
Development Department to create innov-
ative programs to help Indians buy their
own homes. 

Group says Indians suffer
from substandard housing

BY ARTHUR H. ROTSTEIN 
Associated Press Writer 

TUCSON, Ariz. — Unmanned aerial
vehicles have a place as a Border Patrol
surveillance tool in helping agents seek-
ing to control illegal immigration and
drug-smuggling, two Homeland Security
undersecretaries said Tuesday. 

But deciding exactly what capabilities
the drones should have will be part of an
analysis and evaluation of how two
unmanned aircraft performed this summer
in tests along the Arizona-Mexico border. 

“Clearly they added value,” said Asa
Hutchinson, undersecretary for border
and transportation security. “Clearly they
allowed us to apprehend more aliens that
we would not have apprehended other-
wise, allowed us to rescue and save a life,
allowed us to do some additional drug
seizures.” 

Two Israeli-built Hermes 450
unmanned aerial vehicles had flown more
than 475 hours through mid-September
and were credited for more than 780
apprehensions, 11 drug detections includ-
ing one seizure of more than 500 pounds
of marijuana, and assistance in several
rescues. 

The drones also were used in place of
deploying agents to check on what set off
various ground sensors. 

The aircraft, which were included as
part of a crackdown aimed at slowing ille-
gal immigration and drug trafficking into
Arizona from Mexico, cost DHS some $2
million apiece. 

Charles McQueary, DHS undersecre-
tary for science and technology, said the
Hermes aircraft were used in the pilot pro-
gram because they were available and
could be deployed quickly. 

“And the issue was not one of, was that
the UAV to be used, but rather in the con-
text of, is the UAV useful?"’ he said. 

There’s no question that drones will
help along the borders, according to
McQueary. 

He said his agency’s role will be to sort
out what features and abilities the aircraft
to be used will need, from cameras and
radar to infrared and radio, “and then we
can work the issue of getting that capabil-
ity down.” 

The use of less expensive drones also
will be examined, McQueary said. 

President Bush has requested $10 mil-
lion in fiscal 2005 for border security
drones, and the department could shift
more money to drones “based upon what
we view as the success and potential,”
Hutchinson said. 

Officials have said the Hermes aircraft
also will be tested along the Canadian
border. 

Drones have role in border
surveillance, officials say

Has an ‘E-dition!’
Home delivery by E-mail

For more information, please call: 310.458.Press (7737)
or sign up on  our Web site @ www.smdp.com
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4323 S. NORMANDIE AVE., LOS ANGELES 90037
4 Unit Investment property. Charming courtyard style gated fourplex w/great floor plan & low mainte-
nance, ext. grounds. Near USC, shopping, freeways, etc. Drive by prior to contacting Agent. “Price to Sell.”
Debt servicing offered. All units occupied. Don’t disturb tenants. No trespassing.

Offered at $569,000
CONTACT THOMAS KHAMMAR AT PACIFIC OCEAN PROPERTIES

(310) 863-7643

PACIF IC OCEAN PROPERTIES    PROPERTY OF THE WEEK

THOMAS
KHAMMAR

Pacific Ocean PropertiesProudly sponsored by: 

Welcoming the first-time buyer. Valuable consultants for the seasoned investor.

On the day when a home becomes
yours officially, known as closing day, you
will have to pay fees for the services of
several parties. 

In a typical real estate deal, closing
costs total 2 to 5 percent of the purchase
price of the property. You shouldn’t
ignore them in figuring the amount of
money you need to close the deal. Here
are some typical closing costs — listed
from those which are usually largest to
those which are typically the smallest.
Exact fees vary by property cost and loca-
tion:  

Withholding tax: In 2002, the
California State legislature added the
withholding legislation as a measure to
balance the state budget. The law requires
the real property buyer to withhold from
what would be paid to the seller an
amount of 3.33 percent of the gross sale
price. It does not take into account costs
of the sale such as real estate commissions
or other settlement costs. 

If you are an individual selling real
property, the buyer will not have to with-
hold from your proceeds if the sale price
is less than $100,000, if you are selling
your principal residence or if you are sell-
ing at a loss. 

The California Franchise Tax Board
governs the withholding procedures
through a division called the Withholding
Services and Compliance Section. For
more information on this process you can
call (888) 792-4900 and at:
http://www.ftb.ca.gov/geninfo/wscs/inde
x.html. You may check the Franchise Tax
Board Web site to see how the process
currently works and for any updates. 

Loan origination fees, also called
“points,” and other loan charges: The
fees and charges range from nothing to 3
percent of the amount borrowed. Lenders

generally charge all sorts of fees for things
such as appraising the property, pulling
your credit report, preparing loan docu-
ments, and processing your application.
You also may be charged a loan-origina-
tion fee, which may be 1 or 2 percent of
the loan amount. If you’re strapped for
cash, you can get a loan that has few or no
fees. However, such loans have substan-
tially higher interest rates over time.  

Closing fees: Closing fees range from
several hundred to more than $1,000,
based on the purchase price of your home.
The fees cover the cost of handling all the
purchase-related documents and funds.  

Homeowners insurance: This insur-
ance typically costs from several hundred
to more than $1,000, depending on the
value of your home and how much cover-
age you want. You can’t get a mortgage
unless you prove to the lender that you
have adequate homeowners insurance
coverage. Lenders usually insist that you
pay the first year’s premium on your
insurance policy at the time of the closing.
If a current survey indicates flood plain on
the property, flood insurance may be
required by the lender. Flood insurance
can be several hundred dollars, depending
on the location and type of property.  

Title insurance: This insurance typi-
cally costs from several hundred to
$1,000, depending on your home’s pur-
chase price. Lenders require title insur-
ance to make sure that they are lending
funds on property with a clear, marketable
title. You also may purchase title insur-
ance to protect you against the remote
possibility that the person selling you the
home doesn’t legally own it. You will pay
a modest, one time premium for title
insurance if you purchase it at the closing. 

Property taxes: The taxes are based
upon the home’s purchase price and the
date of closing. At closing, you may have
to reimburse the sellers for any property
taxes that they paid in advance.

For example, suppose that before they
sold their home to you, the sellers had
already paid their property taxes through
June 30. If the sale closes on April 30, you
owe the sellers two months’ property
taxes — the tax collector won’t refund the

property taxes they have already paid for
May and June.  

Inspections: Inspection fees can run
from $200 to $600. Because you’re likely
not a home-inspection expert, you’ll sure-
ly benefit from hiring someone who
inspects property as a full-time job.
Typically, you pay these costs directly,
when you receive the inspection report.
Your lender may require additional
inspections if the property is on a well,
septic system or has other unusual con-
cerns.  

Private mortgage insurance (PMI):
If you put less than 20 percent down on a
home, many mortgage lenders require that
you take out private mortgage insurance.
This type of insurance protects the lender
in the event that you default. At closing,
you need to pay anywhere from a couple
months’ premiums to more than a year’s
premium in advance. If you can, avoid
this cost by making a 20 percent down
payment or by obtaining 80-10-10 financ-
ing.  

Prepaid loan interest: Lenders charge
up to 30 days’ interest on your loan to
cover the interest that accrues from the
date your loan is funded — usually one
business day before the closing — up to
30 days prior to your first regularly sched-
uled loan payment. How much interest
you actually have to pay depends on the
timing of your first loan payment.  

Miscellaneous fees: When you review
the final closing statement, you will likely
find several miscellaneous charges, such
as recording fees for the deed and mort-
gage, overnight/courier fees, notary fees
and document preparation fees. These
fees can be less than $50 or over $100.
Your purchase agreement should state
who is responsible for fees charged in
addition to the closing costs for the trans-
action. Charges on the closing statement
that have not been clearly covered in the
purchase agreement can cause unneces-
sary negotiations at the closing table.  

(For all your real estate needs contact
Brent Parsons at Pacific Ocean Real Estate
at (310) 392-9223 or email him at bpar-
sons@pacificoceanrealestate.com).

ADDRESS LIST PRICE BR BA SF LSZ SOLD PRICE

2524 LA MESA DR $4,950,000 6 7.00 N/A 7,559 $4,675,000

633 10TH ST $1,615,000 2 1.00 1,410 7,500 $1,610,000

428 11TH ST $1,750,000 3 2.00 0 7,500 $1,650,000

511 W RUSTIC RD $1,350,000 3 3.00 2,264 6,011 $1,350,000

1414 IDAHO AVE $895,000 2 1.00 N/A 0 $895,000

840 20TH ST #17 $717,000 3 3.00 19 1,493 $717,700

1811 OAK ST #5 $639,000 2 2.50 5 1,395 N/A

1001 19TH ST #B $479,000 1 1.00 8 781 $479,000

1140 CHELSEA AVE #D $769,000 2 2.50 8 2,075 $850,000

2329 KANSAS AVE #6 $379,000 1 1.00 9 0 $350,000

2408 34TH ST #5 $699,000 2 2.50 7 1,749 $713,500

1240 FRANKLIN ST #3 $499,000 2 2.00 7 1,264 $509,000

1114 20TH ST #6 $799,000 2 2.50 6 1,518 $799,000

2336 28TH ST #E $678,000 2 2.50 6 1,434 $657,000

821 BAY ST #C1 $659,000 2 2.00 15 1,404 $615,000

1139 YALE ST #5 $695,000 2 2.50 6 1,249 $665,000

1437 PRINCETON ST #2 $599,000 2 2.50 5 1,587 $599,000

621 CALIFORNIA AVE #4 $649,000 2 1.50 6 1,136 $679,000

833 21ST ST #3 $545,000 2 2.00 7 1,136 $530,000

1030 BAY ST #3 $679,000 2 3.00 5 1,645 $660,000

1327 EUCLID ST $1,099,000 N/A 0.00 1 1,722 $1,099,000

1505 YALE ST $888,000 N/A 0.00 3 2,525 $926,000

1844 17TH ST $800,000 N/A 0.00 2 2,436 $790,000

SANTA MONICA RESIDENTIAL
REAL ESTATE TRANSACTIONS:
SINGLE FAMILY HOMES
CONDOS AND INCOME HOMES

THOMAS KHAMMAR
AT PACIFIC OCEAN PROPERTIES:

310.392.9223 tkhammar@pacificoceanrealestate.com
Information received as per the MLS on 09/21/04. Not all transactions may have

been represented by Pacific Ocean Properties.

BUYING
AND SELLING

BY BRENT PARSONS

Congratulations on your new home



Pacific Ocean
Properties

2212 Lincoln Boulevard., Santa Monica | 310.392.9223

12024 ALBERTA DR. CULVER CITY

$759,000
1301 SEWARD
HOLLYWOOD

3672 GREENFIELD AVE., L.A.
REDUCED TO $775,000

4253 CAMPBELL DR.

11578 CANTON DR., STUDIO CITY

REDUCED! $875,000

4323 NORMANDIE, LOS ANGELES

$569,000

Welcoming the first time buyer.
Valuable consultants for the seasoned investor.

Free Real Estate Advice

No Hassles. No Obligation.
Call CHRIS: (310) 664-8850

"Are you looking to sell or refi-
nance your home?  Tell your
agent or broker to use
Financial Title & Escrow Company!  You can
count on Financial Title Company Associates
to act with integrity at all times and to foster
innovation in our approach to all the chal-
lenges of the real estate transaction. Our
goal is always seamless service from start to
finish. I am available to answer any ques-
tions you may have regarding title insurance
or escrow. Please call me. "

IN ESCROW

SOLD
4921 BERRYMAN AVE, CULVER CITY

$759,000

12029 CULVER DRIVE
CULVER CITY

EMPIRE DRIVE 4 UNITS
PALMS/MAR VISTA

• Over 300 banks approved
• 30 years of experience
• 100% financing
• Residential & Commercial loans
• Apartment Buildings
• Lines of Credit
• Purchase or Refinances
• Expert loan consultations
• Timely performance

Some of our Our Lending Partners:

Pac West Mortgage

2212 Lincoln Blvd., Santa Monica, CA 90405-1321

310-392-9223

Pre-Approval in minutes.

Very aggresive rates
30 year fixed 5.75%.
10 year/1 arm 5.375%
7 year/1 arm 5.125%
5 year/1 arm 4.75%
3 year/1 arm 4.25%
1 year/1 arm 3.25%
6 mos./6 mo. arm 2.875%
1 mo./1 mo. arm 1.250%

* Rates subject to change

LICENSED CALIFORNIA BROKER #01218743

Rob Schultz, Broker1-888-FOR LOAN

NOW HIRING
AGENTS

Very fast growing real estate company
looking for new agents.

Will train, no experience necessary.

Will assist in licensing.

FAX RESUMES TO: (310) 392-9203

OR CALL (310) 392-9223

Meigan M. Everett
Business Development
Mobile (310) 689-8773

SOLD
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AA OLYMPIC
Self Storage

Serving Santa Monica and West L.A.

2 Months FREE Rent 

+ FREE Lock
Call for details

OPEN 7 DAYS

(310)829-2525
3250 OLYMPIC BLVD. • www.selfstorage.net/aaolympic

Call About
FREE Truck
Rental Plan

SELF
STORAGE
MEMBER

Living La Vida LocalJODI SUMMERS
JODI SUMMERS

MIXED USE COMPOUND NEAR SMC
$2,495,000

Jodi Summers  Boardwalk Realty
310.309.4219 jodis@boardwalkrealty.com

RETAIL * CREATIVE * RESIDENTIAL

The Santa Monica City Council dates
back to March 28,1906, when an election
was held to approve the Santa Monica
City Charter. Under the new charter, the
City Council was comprised of one mayor
with veto power, and one council member
from each of its seven wards. The charter
required weekly meetings. Council mem-
bers received $5 per meeting, which were
not to exceed one per week.

In 1944, the Santa Monica Chamber of
Commerce began a study of the problems
confronting the city. It had become clear
that Santa Monica was not flourishing
under its system of divided authority in its
city government, and by other repercus-
sions from a charter adopted when Santa
Monica had less than a 12,000 population.
An elected board spent two years design-
ing the current council-city manager form
of government. Nearly half of the cities in
the U.S. with populations of 2,500 or
more operate under the council-city man-
ager form of government with an elected
governing body and a manager hired by
that body to carry out the policies it estab-
lishes.

This year Santa Monica boasts an
entertaining roster of candidates for this
year’s City Council election — healers,
educators, politicians, service providers
and the Governator’s brother-in-law. We
asked all candidates to answer the same
question:

If you were elected to the Santa
Monica City Council, will you explain
how you will make a difference in 25
words or less.

Following, in alphabetical order are the
responses we received. Election Day is
Tuesday, Nov. 2. Support Santa Monica.
Support Democracy. Vote.

“The front-burner issues of growth,
traffic and open space, require my quali-
fied commitment as a public servant. I
look forward to the challenge.”

Leticia Anderson
Nurse

andersontish@yahoo.com

“Santa Monica will be more ‘user
friendly.’ I’ll direct city resources to our
citizens and implement common sense
solutions to problems, especially
vagrancy and traffic.”

Bill Bauer
Advertising copy writer
bauer4council@aol.com

“I will continue being a voice for resi-
dents who want a livable Santa Monica:
beautiful parks, safe streets, great schools
and terrific neighborhoods.”

Mayor Richard Bloom
richard@bloomlaw.net

“If elected I will represent the renters
and homeowners. I am not part of the

good ‘ol boy network that has run Santa
Monica for decades.”

David Cole
Health care administrator

Cole4Council@aol.com

“As a physician, I listen, evaluate data
and make difficult decisions. I will priori-
tize city spending to give our citizens a
better quality of life.”

Matt Dinolfo
Physician/university teacher

dinolfom@aol.com

“As an independent and thoughtful
problem solver, I listen to all voices in
Santa Monica so that we can achieve the
community we all desire.”

Michael Feinstein
City Council member/author

mfeinstein@feinstein.org

“I will continue to emphasize the pro-
tection and improvement of residential
neighborhoods, funding for education,
resources to maintain public safety, and
clean (and more) parks.”

Ken Genser 
City Council member

2004@genser.org

“I will protect our quality of life: Our
first rates schools, neighborhood serving
businesses, public safety, the arts, parks
and beaches, clean air and water.”

Patricia Hoffman
Community volunteer

phoffmansm@earthlink.net

“I will continue to serve as the voice of
reason on the council to improve the qual-
ity of life for all residents of Santa
Monica.”

Herb Katz
City council member/architect

rtkarch@aol.com

“I will work to improve customer ser-
vice in City Hall by advocating for a more
responsive and accountable city process
for property owners.”   

Maria Loya
Loyamaria@hotmail.com

“All candidates say they will be differ-
ent. Most forget their promises when
elected. I pledge to set up citizen over-
sight for accountability, to solicit and
moderate input from residents, and pro-
vide feedback from polling the electronic
plebiscite.”

Jonathan Mann
Flight attendant

jonmann@adelphia.net 

“All my life, I’ve organized and man-
aged projects that have made people’s
lives better: I will apply the same dedica-
tion and resources to Santa Monica’s
problems: Homelessness, traffic, and lack
of parkland.”

Bobby Shriver
bobbyshriver@yahoo.com

(For your real estate needs, e-mail
Jodi Summers at jodis@boardwalkreal-
ty.com, or call (310) 309-4219).

City Council candidates vow
to improve Santa Monica

DAYS ON THE
MARKET

BY JODI SUMMERS
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Lori Davette Ince

Bulldog Realtors
1501 Main Street Suite 106 Venice, CA 90291

310.503.3482
310.380.0830 vm direct
ince@bulldogrealtors.com

– Sellers • Buyers –
Another satisfied buyer and seller

“They just don’t
get any better! You’re the

best!.”
– STACY TRAPP

“ARE YOU
READY TO BUY

OR SELL?”

MATT CRABBS
(310) 864-9034      352 WESTMINSTER AVE., VENICE

RESIDENTIAL
Brand New Listing in Westchester 2-bedroom, 2-bath home on beautifully landscaped 10,000 sq. ft. lot. Stunning patio entry, family room, fire-
place, living room, City views. 1,800 square feet. 5845 74th St. $649,000
Prime Culver City Location Beautiful, remodeled 4bd, 2ba home, apx. 1,800 sf. Views from top floor. Pvt. master suite deck. Pool, lovely landscap-
ing, 2-car gar. Lrg. Lot. $725,000
Lovely Traditional Home 3-bedrom, 3.5 bath. Approximately 2,500 sf. R3 lot, zoned for up to 5 units. Vintage charm. West Los Angeles. Must See!
Reduced to $789,00
Brand New Listing in Playa Del Rey – Beach Point – 8500 Falmouth #3316. One bed, One bath, plus loft. Overlooking gardens, sunsets on the deck,

limestone and black granite floor. High vaulted ceilings. Walk to the beach and shopping. Open sunday 1-4pm.

COMMERCIAL
Hermosa Beach Shopping Center Anchored by a major restaurant. Center includes medical group, salon, Pilates studio, boutique, office suites. 6%
cap rate $7,050,000
Manhattan Beach Prime N. Sepulveda 5,500 square feet of office space, 42 parking spaces, liquor store & gym. Just reduced! $2,450,000
Manhattan Beach – New Listing 24,000 square feet of land, prime location, signalized corner. Fantastic opportunity!  Just reduced!
$2,125,000
Hawthorne 2,500 sq. ft. Office/Warehouse - Praire Ave. Just reduced! $375,000
Inglewood/Westchester Adjacent 123 Cedar. C2 Lot with plans. Ask City for possible residential. $259,000
2 Lots in El Segundo – Prime location. Build your own business. Great investement opportunity. $699,000

T R G

IN  ESCROW

IN ESCROW

The volatile stock market, low interest
rates and the thought of paying capital
gains taxes are three of the major forces
driving our commercial real estate market
today. 

As we all know, there are record set-
ting prices being paid for commercial real
estate, making it nearly impossible for
some owners to resist selling their proper-
ty. The problem is that when they sell,
reaping tremendous profit, they are oblig-
ated to pay capital gains taxes, which is
usually 20 percent to 25 percent. 

There is a unique alternative to paying
these taxes that does not put you at the
mercy of the very tight commercial real
estate market conditions. 

A Private Annuity Trust could very
well be the answer to the challenging,
sometimes impossible, task of securing a
property to complete a 1031 exchange in
order to defer the payment of capital gains
taxes.

A Private Annuity Trust allows the seller
to defer the payment of capital gains taxes in
the following way: The owner of the subject
property (the annuitant) transfers ownership
to a trustee prior to the sale of the property.
The trustee then sells the property to the

buyer, getting cash for the property and
holding it in a trust. The trust pays the seller
with a special payment contract called a
“private annuity,” which stipulates that pay-
ments from the sale of the property go to the
owner for the rest of his or her life. The
trustee can invest the money held in trust.

The contract requires that the payments
be made in installments. The amount of
the payment is calculated by the life
expectancy of the seller (how many years)
divided into the amount of money in the
trust, including any anticipated income
from investment. The payment will be
comprised of equal payments of the return
of your basis in the property, the profit
you made and any income from the
investment of such proceeds. Out of this
payment you will pay the capital gains
taxes, recapture taxes (on previously
taken depreciation) and income taxes
owed for any return.

The best part of the private annuity trust
is that you do not have to take the payments
until you are 70 years old and there is great
flexibility on how you can invest the
money. The purpose of the investing is to
insure the stream of payments to the annui-
tant for the rest of his/her life. Depending
on your age at the time of setting up the
annuity, the investment could very possibly
make enough to pay the capital gains and
recapture taxes before you even start taking
the payments from the trust. 

It is important to note that no matter how
much the trust earns, the annuitant cannot
receive more than the fixed payments. This

could be looked at as a negative but I think
the important point here is that the annuitant
will be receiving all of the accumulated
interest on the unpaid balance of the princi-
pal, over time and the taxes will be paid in
depreciated dollars (inflation) but the prin-
cipal will be increasing.

The annuitant cannot be the trustee of
the trust. The trustee can be any adult ben-
eficiary or any adult, who is independent
of the annuitant, for example, an attorney
or an accountant. The amount of money in
the trust is removed from the annuitant’s

taxable estate making the tax obligation
when the annuitant dies. Anything left
over in the trust upon the annuitant’s
death goes to the beneficiaries, tax free.

(As always it is extremely important
that you consult with your tax/legal pro-
fessional regarding this subject. Christina
S. Porter is in the business of leasing and
selling office and industrial buildings.
You can reach her at (310) 806-6104 or
cporter@naicapital.com)

Paying capital gains taxes doesn’t have to be painful
IN YOUR
SPACE

BY CHRISTINA S. PORTER

Location Type Date Leased Sq. Ft. Price
1442 2nd St Office 9/17/2004 9,700 $2.75/mg *
1334 3rd St Office 9/14/2004 1,200 $2.60/fs
1519 6th St Office 9/17/2004 2,001 $1.99/mg
1750 14th St Office 9/13/2004 3,500 $1.95/mg
1750 14th St Office 9/13/2004 3,500 $1.95/mg
2658-2664 29th St Retail 9/17/2004 2,920 $2.45/fs
1811-1855 Centinela Ave Office 9/15/2004 16,000 $1.85/nnn *
1520-1528 Cloverfield Blvd Office 9/13/2004 2,000 $2.00/mg
1520-1528 Cloverfield Blvd Office 9/13/2004 2,000 $2.00/mg
1520-1528 Cloverfield Blvd Office 9/13/2004 2,900 $2.00/mg
1520-1528 Cloverfield Blvd Office 9/13/2004 2,000 $2.00/mg
1520-1528 Cloverfield Blvd Office 9/13/2004 2,850 $2.00/mg *
3000 Ocean Park Blvd Office 9/8/2004 2,340 $2.35/fs
3340 Ocean Park Blvd Office 9/8/2004 2,843 $2.35/fs
3420 Ocean Park Blvd Office 9/8/2004 1,806 $2.35/fs
501 Santa Monica Blvd Office 9/20/2004 776 $2.45/fs
233 Wilshire Blvd Office 9/8/2004 1,040 $3.10/fs
1821 Wilshire Blvd Office 9/13/2004 1,450 $2.95/fs
2716-2720 Wilshire Blvd Office 9/9/2004 5353 $2.75/mg
2716-2720 Wilshire Blvd Office 9/17/2004 1,350 $2.89/mg
2811 Wilshire Blvd Office 9/7/2004 2,443 $2.60/fs *

COMMERCIAL REAL ESTATE PROPERTIES LEASED

warren@prusd.com • www.sandiegohomesdowntown.com

2 bed 2 bath + den  1,680  sqrft   ocean views! ......$750,000
2 bed 2 bath 1,221 sqft Ocean Views!!...............$550,000
2 bed 2 bath 1,700 sqft Prime water view location..........$1,265,000
2 bed 2 bath + den Penthouse level. Water Views!!!  ..........$1,425,000

Chris Warren
(619) 818-1666

Discover Opportunity...
Just two hours away, Downtown San Diego is booming. 

Minutes to dozens of world class golf courses, parks and the historic Gaslamp
District...and the best ocean views in Southern California!Bitch!

Whine!
Complain!

Check out next week’s Q-Line Question only on page 3!

RUN YOUR DBAs IN THE DAILY PRESS FOR ONLY $80.
INCLUDES FILING FEE, RECEIPT AND PROOF OF PUBLICATION. CALL US TODAY @ (310) 458-7737
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310-828-6444
1908 Frank St. Santa Monica

PUBLIC DUMP
IN SANTA MONICA

Southern California
Transfer Company
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RECYCLE NOW!
CRV ALUMINUM CANS: $1.40 per lb.

(Up to $1.60 per lb.)  Drop-off donation bins available 24 hours in front

Santa Monica Recycling Center

2411 Delaware Avenue in Santa Monica

(310) 453-9677
X
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BY SCOTT LINDLAW 
Associated Press Writer 

KING OF PRUSSIA, Pa. — President
Bush on Wednesday accused Sen. John
Kerry of sending “mixed signals” on the
Iraq war that threaten U.S. troops’ morale
and undermine Iraqis’ determination to
face down insurgents. 

“You cannot lead the war against terror
if you wilt or waver when times get
tough,” Bush said at a re-election rally. 

“My opponent is sending mixed sig-
nals,” Bush said. “You cannot expect the
Iraqi people to stand up and do the hard
work of democracy if you’re pessimistic
about their ability to govern themselves.
You cannot expect our troops to continue
to do the hard work if they hear mixed
messages from Washington, D.C.” 

Mocking what he called Kerry’s
“many different positions on Iraq,” Bush
said: “I’ll continue to speak clearly. I’ll
continue to lead, and I’m confident we
will achieve our objectives.” 

Bush stepped up his criticism of Kerry
as he juggled the demands of diplomacy
and re-election politics. 

In New York City, the president
thanked Pakistan Gen. Pervez Musharraf
for help in hunting down terrorists along
Afghanistan’s border, but he sidestepped
thorny issues. Then he flew to the battle-
ground state of Pennsylvania for rallies
and a tour of storm-damage areas. 

The trip Wednesday was Bush’s 37th
visit to the state he lost in 2000 and where
four polls show the race a statistical tie.
He surveyed flood damage in Allegheny
County, where the remnants of Hurricane
Ivan left heavy flooding. 

“Our government is ready to help,”
Bush said. The administration has
declared 26 counties in Pennsylvania dis-
aster areas. 

The line between politics and diploma-
cy frequently blurred during Bush’s visit
to the United Nations. The U.S. election
was a topic in virtually every meeting
Bush had with a foreign leader Tuesday

and Wednesday, said a senior administra-
tion official who attended the meetings
and briefed reporters on condition he not
be identified. 

Bush told Indian Prime Minister
Mammohan Singh “how important conti-
nuity in U.S. foreign policy is.” 

Bush also met for just under an hour
Wednesday with Pakistan’s Musharraf, a
crucial ally in the war against terrorism
but one with whom there are strains. The
two men held a long handshake at a photo
session but said nothing to reporters. 

Musharraf, a general who seized power
in a bloodless coup in 1999 and draws his
political strength from the military, has
given mixed signals in the past week as to
whether he would fulfill a pledge to relin-
quish his separate role as army chief by
year’s end. 

Bush tried to nudge Pakistan into
“moving forward with democratic institu-
tions,” but did not press Musharraf to
keep his promise, the U.S. official said. 

As always with the delicate U.S.-
Pakistan relationship, the administration
highlighted areas of agreement.
Islamabad’s efforts to combat al-Qaida
and Taliban elements along Afghanistan’s
border dominated their discussion, the
official said. 

Some 200 Pakistani forces have been
killed in an offensive that started about a
year ago and was reinvigorated over the
summer. At least one Pakistani paramili-
tary member was killed by suspected mil-
itants in an attack on a convoy
Wednesday. 

Osama bin Laden is “very possibly” in
the region, said the official who attended
the Bush-Musharraf meeting. 

The two leaders also talked about how
to stamp out the remnants of the network
of Abdul Qadeer Khan, the disgraced
founder of Pakistan’s nuclear weapons
program who admitted in February to pass-
ing nuclear technology to other countries. 

Bush did not press Musharraf to allow
U.S. agents to interview Khan, a point of
contention. 

Bush accuses Kerry of
‘mixed signals’ that
threaten troop morale

By The Associated Press

HELENA, Mont. — The widow of a
hunter mauled by a grizzly bear while he
was gutting an elk he had shot is suing
state and federal wildlife officials, saying
negligent management practices led to her
husband’s death. 

Mary Ann Hilston contends the U.S.
Fish and Wildlife Service and the
Montana Department of Fish, Wildlife
and Parks knew there was an aggressive
grizzly bear with two cubs prowling the
Clearwater Wildlife Management Area
northeast of Missoula during the fall of
2001. 

“The defendants knew that bears were
becoming accustomed to gunshots and
that bears were using the sound of gun-
shots as a ‘dinner bell,”’ the women’s suit
contends. 

The agencies, which manage the

wildlife area, learned on Oct. 27, 2001,
that an aggressive bear had taken over a
hunter’s elk carcass in the area, but did
nothing to warn hunters, the suit says.
Hilston was attacked three days later. 

The bears apparently surprised Hilston
and bit him repeatedly. The 50-year-old
hunter bled to death, the FWS’s investiga-
tion determined. 

A search party found Hilston’s body
the day after the attack, along with adult
and juvenile grizzly bear tracks. 

A trap was set for the bears, which
returned to the scene three times. The
bears were captured and killed by game
wardens, who said the animals had acted
aggressively toward a human. The sow
weighed nearly 400 pounds. 

The suit, filed in federal court in
Helena, seeks a jury trial and unspecified
damages. 

Widow of man killed by grizzlies
sues state, federal agencies 
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DONATE Your Vehicle

1-866-7REDCROSS 
American Red Cross

Cars • Boats • RVs • Cars • Boats • RVs • Cars • Boats • RVs 

Tax deductible.
No DMV hassle. 

The call is free!
And so is the pick-up!

1 - 8 6 6 - 7 7 3 - 3 2 7 6

BY J.M. KALIL 
Associated Press Writer

LAS VEGAS — Las Vegans seeking new digs or out-of-
towners relocating here have called upon apartment
hunter Pat Stanley since 1989. 

Stanley and her employees at Apartment Finding
Service typically had little trouble placing people in a
community in which constant building kept rent prices
low and supply steady despite a booming population. 

Then, last spring, that trend came to a halt. 
“It’s a different world than it has been for the last 15

years,” Stanley said. “We’re having just a terrible time
trying to accommodate people, and when we can, they’re
looking at serious rent increases.” 

A confluence of factors has gripped the Las Vegas
apartment market and, in an echo of the red-hot housing
market, sent supply plummeting and rents soaring. 

Escalating costs for land, materials and permits have
all but stopped apartment construction in favor of more
lucrative home building. 

Simultaneously, thousands of existing apartments are
being turned into condos to accommodate buyers who
can’t afford rapidly rising housing costs. 

With the apartment market shrinking, locals displaced
by condo conversion are competing for a place to live
with thousands of people moving here each month. 

Not surprisingly, apartment complexes have seen their
occupancy rates swell from about 92 percent six months
ago to 98 percent. It’s suddenly a landlord’s market. 

The monthly rent on the average Las Vegas apartment
increased from $739 in early 2000 to $768 in late 2003,
according to market research firm CB Richard Ellis.
That’s an average rent increase of only $7.25 a year, or
less than 1 percent annually. 

Rents this year have been rising at more than four
times that pace, increasing 2 percent in the first six
months of 2004 alone, to an average $784. 

Landlords and property managers are almost giddy
about demand that will allow some to raise rents at dou-
ble-digit percentages. 

“I have never seen anything like it. I’m just ecstatic,”
said Karen Mordue, regional marketing director for
Camden, which has about 10,000 units in 17 complexes.
“We’re trying to take advantage of it, but obviously we
don’t want to gouge our residents.” 

Complex operators foresee rent increases from 8 per-
cent to 12 percent this year and in 2005, said Bruce
Monzulla, president of Realty Management Inc., which
manages more than 18,000 apartments in Las Vegas,
about 10 percent of the market. 

As for incentives such as a free month’s rent, forget
about it. 

“Six months ago, 90 percent of properties were giving
discounts or incentives, and now it’s about 10 percent
and you’re dealing with waiting lists,” said Apartment
Finding Service’s Stanley. “There are far fewer apart-
ments out there and a lot more people looking for them.” 

Clark County issued permits for more than 4,500
apartments last year, up from an average of 3,100 each of
the four previous years. 

So far this year, only 168 apartment permits have been
issued — a more than 94 percent decline in apartment
construction, despite about 5,000 people relocating here
each month. 

Dozens of complexes have evicted their residents and

converted rentals into condominiums to cash in on enor-
mous demand for entry-level housing. 

More than 3,000 former apartments are for sale as
condos, and 11,000 more are under conversion, accord-
ing to CB Richard Ellis. Some 25,000 other apartments
have been mapped with the county for possible conver-
sion. 

“There are a lot more going through the mapping
process now,” said Spencer Ballif, who analyzes the
apartment market for CB Richard Ellis. 

Market experts expect at least 20,000 conversions
over the next two years as an affordable alternative to
detached single-family homes, which are continuing a
steady march toward $300,000 on average. 

"Is that affordable for the multitude of Las Vegans?
Probably not, so condos are the answer right now,”
Realty Management’s Monzulla said. 

So why isn’t anyone building to meet the massive
demand for apartments? 

According to interviews with two dozen builders and
construction financiers, the numbers just don’t add up.
Land and building materials are too expensive, and rents
are too low. 

“In Summerlin, you’ve seen property values go up 30
to 50 percent, but rents certainly haven’t gone up by 30
to 50 percent,” said GFD Investments’ Leo Davenport,
who has been underwriting apartment construction loans
for 30 years. 

“It’s really simple: Why build apartments when you
can build condos and make a lot more?” said Vestin
Group’s Mike Shustek, chairman of the mortgage bro-
kerage. 

Several lenders said the costs of land and construction
materials have risen to the point that monthly rents
would have to increase to about $1.50 per square foot, or
$1,500 a month for a 1,000-square-foot apartment, for
building projects to work financially. 

“Demand would indicate it’s a great time to build
apartments, but the challenge is land and construction
costs,” said Wells Fargo Senior Vice President Mal

Ercanbrack, who manages the bank’s commercial real
estate portfolio in Nevada. 

Intense international demand for construction materi-
als, driven by China’s surging growth and economy,
have sent prices soaring nationwide. 

Locally, concrete prices have jumped from 65 percent
to 80 percent since the beginning of the year to nearly
$100 a cubic yard, and projects frequently are delayed by
shortages. During the same period, lumber prices have
increased 25 percent to 30 percent, and steel prices rose
nearly 90 percent. 

Even when an apartment project might pencil out, it
can be impossible to procure land for it. 

Most available southern Nevada land zoned for apart-
ments gets snapped up by developers who persuade city
and county planning commissions to rezone it for more
lucrative single-family homes. 

“They’re simply willing to pay more for land than apart-
ment developers, and city planning commissions hate apart-
ment complexes, so they’re completely willing to down-
zone,” said Doug French, vice president of Silver State
Bank. “That’s taking future apartments off the market.” 

Banks that have for years underwritten apartment con-
struction in Las Vegas are expecting a big swing in busi-
ness in coming years, especially as anticipated mortgage
rate increases put home ownership out of reach for thou-
sands more people. 

“We’re going to see the need for apartments become
greater with the interest rate increases that are expected,”
said Ed Jamison, president and CEO of Community
Bank. 

That’s probably going to drive apartment rents up
even higher, lenders say. 

“When we get interest rates rising making single-fam-
ily home payments higher, that’s when you’re going to
see rent prices competing more effectively,” Silver
State’s French said. “As interest rates for single-family
homes go to 8 or 9 percent, then all of a sudden, $1,400
a month for a 1,000-square-foot (apartment), maybe
that’s not so crazy anymore.” 

Las Vegas renters caught in tight housing squeeze

BY MATT VOLZ 
Associated Press Writer 

ANCHORAGE, Alaska — Nearly every Alaska resident
will receive a $919.84 check this year as their share of
the state's oil riches — a $187.72 drop from last year's
payout. 

The dividend checks are distributed every year from
an oil royalty account called the Alaska Permanent Fund,
created in 1976 after oil was discovered on the North
Slope. Some 600,760 Alaskans are expected to receive
dividends this year. 

The payouts are calculated based on a five-year average of
investment income derived from bonds, stock dividends and
sales, and other investments. Anyone who has lived in the state
for over a year is eligible. 

Alaska's residents pay no state income tax and no state
sales tax, and in the state's two largest cities, Anchorage and

Fairbanks, not even a municipal sales tax. Dividends, paid
since 1982, have ranged from $331.29 to a high of
$1,963.86 in 2000. 

The 2004 dividend was announced Monday in
Fairbanks at the annual meeting of the Permanent Fund
Corp., which manages the investment fund. Direct
deposit of dividends is scheduled for Oct. 13; checks by
mail will be sent starting Oct. 20. 

The fund was valued at $27.4 billion at the end of the
2004 fiscal year. 

Alaska faces chronic deficits because it relies on oil
for about 80 percent of its revenue, but the Legislature is
restricted by law from touching the fund's principal and
the dividends are all but untouchable politically. 

The fund has paid $12.5 billion in dividends to Alaskans
from 1982 through 2003, according to the Permanent Fund
Corp. 

Alaskan residents to get $919 each
this year in oil dividend checks

warren@prusd.com • www.sandiegohomesdowntown.com

2 bed 2 bath + den  1,680  sqrft   ocean views! ......$750,000
2 bed 2 bath 1,221 sqft Ocean Views!!...............$550,000
2 bed 2 bath 1,700 sqft Prime water view location..........$1,265,000
2 bed 2 bath + den Penthouse level. Water Views!!!  ..........$1,425,000

Chris Warren
(619) 818-1666

Discover Opportunity...
Just two hours away, Downtown San Diego is booming. 

Minutes to dozens of world class golf courses, parks and the historic Gaslamp
District...and the best ocean views in Southern California!

Can’t find the Daily Press in your neighborhood? 
Call us. We’ll take your suggestions. (310) 458-PRESS (7737)



BY JOHN SOLOMON AND SHARON THEIMER 
Associated Press Writers 

WASHINGTON — A South Korean embassy official
who met with John Kerry fund-raisers to talk about cre-
ating a political group for Korean-Americans was in fact
a spy for his country, raising concerns among U.S. offi-
cials that he or Seoul may have tried to influence the fall
presidential election. 

South Korean and U.S. officials told The Associated
Press that Chung Byung-Man, a consular officer in Los
Angeles, worked for South Korea’s National Intelligence
Service at the time he was meeting with Kerry fund-raisers. 

A spokesman for the South Korean consulate office
said Chung was sent home in May amid “speculation” he
became involved with the Kerry campaign and
Democratic Party through contacts with fund-raiser Rick
Yi and that his identity couldn’t be discussed further. 

“According to international tradition, we cannot iden-

tify, we cannot say who he is, because he is intelligence
people,” spokesman Min Ryu said. 

The State Department said it has discussed Chung’s
reported activities with the South Korean government
and has no reason to doubt Seoul’s representations he
was an intelligence agent. 

The department believes Chung’s contacts with
donors and fund-raisers, if accurately described in
reports, were “inconsistent” with the 1963 Vienna
Convention that prohibits visiting foreign officials from
interfering in the internal politics and affairs of host
countries, a spokesman for its legal affairs office said. 

Kerry campaign spokesman Chad Clanton said the
campaign did not know Chung was an intelligence agent
or that Yi, one of the campaign’s key fund-raisers in the
Asian-American community, was meeting with him until
it was brought to light by the AP. 

The AP first reported this spring that Yi and other
Kerry fund-raisers and donors had met with Chung, but

at the time Chung was only identified as a diplomat. Yi
resigned from the Kerry campaign after the AP story
appeared, and Kerry returned $4,000 in donations he had
solicited because of concerns about their origins. 

Democratic donors and fund-raisers who said they were
uncomfortable with the activities alerted the AP to the
meetings and Chung’s identity as an intelligence agent. 

A South Korean government official in Seoul and two
longtime U.S. officials in Washington, both speaking on
condition of anonymity because Chung’s intelligence
work is classified, told the AP that Chung worked for
South Korea’s NIS, the country’s CIA equivalent. 

The U.S. officials said Chung had registered with the
Justice Department as a friendly foreign intelligence
agent on U.S. soil, and that his activities had raised con-
cern he or his government had tried to influence the fall
presidential election through “extracurricular activities.” 

The FBI has not begun a formal counterintelligence
investigation because Chung left the United States in
May, the officials said. 

The NIS dismissed any suggestion the South Korean
government tried to influence American politics as a
“totally groundless rumor and all fiction.” 

South Korea has been frustrated over the deadlock in
talks on North Korea’s nuclear activities, while at the
same facing the Bush administration’s planned with-
drawal of thousands of U.S. troops from the tense region.
One expert said Chung’s actions were consistent with
Seoul’s concerns with the Bush administration even if he
didn’t get a direct order. 

“It is certainly possible that these actions would not
reflect an order from the top but rather point to the unac-
countability of a rather high-ranking officer to pursue
their own agenda or what they perceive to be the agenda
of their superiors,” said Nicholas Eberstadt, a researcher
at the American Enterprise Institute. 

"But, nonetheless, this sort of intervention certainly
provides a faithful reflection of the general attitude of
Roh Moo-hyun’s administration toward the presidential
race,” Eberstadt said. “There’s an awful lot of people in
this (South Korean) government who can’t stand the
Bush administration and would love to see Bush lose.” 

South Korean officials said Yi and Chung had known
each other for some time. Before moving to Los Angeles,
Chung worked in South Korea’s consular offices in
Atlanta, where Yi was working for a high-tech company.

Spy raises concerns Seoul could influence election
NATIONAL
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Morgan-Wixson Theatre - Sept 10 to Oct 9

(310) 828-7519
2627 Pico Blvd in Santa Monica

www.morgan-wixson.org

Fridays and Saturdays at 8pm
Sundays at 2pm  /  Saturday Matinee Sep 25 at 2pm

Tickets $15 / Seniors $12 / Students $10 / Group Discounts

One Hilarious Night!

Absurd
Person

Singularby Alan Ayckbourne
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Reality Check®

By Dave Whammond
Speed Bump®

By Dave Coverly

Natural Selection®

By Russ Wallace

IS YOUR RETIREMENT PLAN
AGING GRACEFULLY?

WE LIVE WHERE YOU LIVE.®

Keep your money hard at work, with
401(k) rollovers, TSAs, annuities and
more. Call me to get started today.

Troy Wilson Lic.#: 0D75687
2451 Santa Monica Blvd.
Santa Monica, CA
310.315.1955

Providing Insurance and Financial Services  •  statefarm.com®

LIKE A GOOD NEIGHBOR STATE FARM IS THERE.®

State Farm Life Insurance Company; In NY and WI – State Farm Life and Accident Assurance
Company; Bloomington, IL. Annuities and other products offered by State Farm affiliates are not
FDIC insured, not guaranteed by State Farm Bank, and are subject to investment risk, including
possible loss of principal. Consult your tax or legal advisor for specific advice.
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Claude Short Auto Sales
Offering Quality Service to the Westside since 1927

ofDevoted Service

2501 Lincoln Blvd.
in Venice

(310) 395-3712

Four Generations

‘00 Volvo C70 coupe

low miles, one owner, vin#018256 $18,995 

This Week’s Special

RUN YOUR DBAs IN THE
DAILY PRESS FOR ONLY $80.

INCLUDES FILING FEE, RECEIPT AND PROOF OF PUBLICATION. CALL US TODAY @ (310) 458-7737

EMPLOYMENT
CASHIER/STOCK F/T for Santa Monica. 
Pharmacy experience only. Fax re-
sume to (310) 450-6401

DENTAL OFFICE Manager/Assistant. 
Modern Santa Monica office. No 
HMO or Medi-Cal. 20-28 hrs/wk, 
70% Front office, 30% back office. 
2yrs experience required. 
(310) 451-1446

FARMERS INSURANCE Westwood Vil-
lage. Customer service, Insurance Ex-
perienced only. Flexible P/T hours. 
(310)208-7183 Patrick
FIGURE MODEL wanted. Fit female 
model wanted for figure drawing by 
artist. No experience necessary. Call 
(818)501-0266
GAS STATION Boat Dock needs PT/FT 
for MDR Harbor call Randy or Sue 
310-823-2444
I MAKE $1000 per day, so can you. 
Call me (323)467-3399

KNITTERS, HAND skilled in intarsia 
work. Must provide samples 
(310) 791-1522
LOOKING FOR a job? Free job listings 
www.helpwork.org

LOOKING FOR marble & granite fabri-
cator. Also lead fabricator. Experi-
enced preferred.  Relocate to Colora-
do.  If interested call (970) 690-3110
MEDUSA HAIR Salon Venice is looking 
for 2 experienced full-time hair styl-
ists with some clientele and a part 
time assistant ASAP. Please call Mi-
chelle at 323-974-0966 or fax resume 
to 714-432-1696

MINUTE MAN Parking seeks valet 
parkers. Experience preferred, no 
placement agency. (310) 214-1888

OFFICE ASSISTANT: International 
business in SM seeks person w/com-
munication skills, computer, literate. 
(Internet,) (Word,) (Excel.) 
Database/Quickbooks helpful. Fax re-
sume to (310) 587-3326
PART-TIME HOST/HOSTESS. Experi-
ence preferred. Local Santa Monica 
restaurant. 4 nights Th-Sun 
(310) 828-1315. M-F/10-2 Fax 
(310) 828-1319
RESTAURANT BAR/ Server/ Host. Ma-
trix- Tex- Mex. Playa 118 Entrada 
Road Santa Monica (310) 459-8596 
Fax: (310) 459-4797

RN’S AND LVN’s needed for a skil-
led nursing facility in the heart of 
Santa Monica. Excellent Pay/Bene-
fits P/T and F/T available. Call Don-
na or Daniel (310) 829-5411 
EEOC V/D/M/F

SALES REPS & BUSINESS Partners 
Wanted... Lets work together to Ex-
pand my International Telecom & Utili-
ty Co. Fortune 500 Company. Dave 
(310) 393-6925 or (909) 838-2110

SALON UNDER New management on 
Wilshire in Santa Monica looking for 

EMPLOYMENT
Stylists/Colorists to work on commis-
sion basis. Clientele preferred call 
(310) 451-4477

THE COUNTER
now hiring servers, counter 

servers, cashier. Apply in per-
son 3-5  pm, Monday-Friday. 
2901 Ocean Park Blvd. #102. 

Santa Monica.

THE DAILY PRESS is seeking 
production artists/graphic de-
signers. Must be able to get 
down on Adobe Photoshop and 
QuarkXpress. Experience / 
Knowledge in typography, 
copy-editing, post-production, 
newspaper layout, ad design a 
big plus. You’ll be using a 
macs, sorry. Send your sam-
ples (PDF Format only) and Re-
sume (PDF Format only) to 
alex@smdp.com.

Comic Sans Sucks

TRAVEL AGENTS needed. Exp pref. PT 
or Outside Sales ok. Knowledge of UK, 
Austrailia, Jamaica. Travel Benefits 
and more. Call Dave (310) 255-0800

FOR SALE
2005 YAMAHA Vino motor scooter. 
Used, only 600 miles, almost new! 
Must see! (310) 430-1059
EVERYTHING FOR the newborn to 
6mo. Clothes, swing, bassinet, stroller 
as new! Call Lisa (818) 909-3455
HOT TUB 2004 Model. Neck jets. 
Therapy Seat. Warranty, never used. 
Can deliver worth $5700, sell for 
$1750 818-785-9043
PUPPIES FOR sale. Labradooodles 
CKC registered. Nine female, four 
males. Health clearances on parents 
(661) 533-1800
RARE JAZZ, Broadway 78’s/33’s   + 
CD’s, Bamboo game set, area rugs, 
Jiffy steamer, electric lift chair, paint-
ings (310) 477-7188

VEHICLES FOR SALE
2002 CHEVROLET Cavalier A/C CD 
player, 49kml, 2yr/36K warranty 
$5950 (310)208-7183 Milton. “It wont 
last!”

‘88 LINCOLN Mark VII, Light metallic 
blue. Excellent condition. Has passed 
SMOG check. $1295/OBO. (310) 395-
7255.

VEHICLES FOR SALE

‘89 FORD E-150
Van conversion tv-vcr/only 75k

VIN c35999  $4,995

‘91 CADILLAC SEVILE STS
Local car, Affordable

VIN 801616  $3,995

‘02 FORD THINK
ELECTRIC CAR

No gas needed!  Only 52 miles

VIN 1050861  $5,995

‘92 TOYOTA CAMRY
VIN 020893  $4,995

‘96 FORD CLUBWAGON XLT
Low miles, clean local car, many Xtras

VIN B400C1  $8,995

Claude Short
Auto Sales Dealer

2501 Lincoln Blvd. in Venice

(310) 395-3712

VEHICLES FOR SALE
TOYOTA SANTA MONICA

LEXUS SANTA MONICA
PRE-OWNED CENTER

1100 Santa Monica Blvd

888-865-1759
LAcarGUY.com

PUBLIC INTERNET SALE
ALL PRICES CLEARLY MARKED

WITH INTERNET PRICES
ES300’S   GS300’S   RX300’S
LS300’S  IS300’S  SC430’S

And Other Makes

All Dealer Certified

Advertise! Call us at (310) 458-7737

Advertise! Call us at (310) 458-7737

YOUR AD
COULD RUN HERE!
CALL US TODAY AT
(310) 458-7737
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VEHICLES FOR SALE

1230 Santa Monica Blvd.
310-451-1588

OF SANTA MONICA

SEPTEMBER
CLEARANCE

GOING ON NOW!

GET A

DELL COMPUTER
SYSTEM

AT NO COST TO YOU!

with Lease or Purchase

‘04/05 FOCUS

★ PLUS ★

HUGE SAVINGS &

HUGE FACTORY REBATES

See Santa Monica Ford

for details

VEHICLES FOR SALE

Infiniti of
SANTA MONICA

900 Santa Monica Boulevard  
Santa Monica, CA 90401

(800)-
infiniti

www.infinitiofsantamonica.com

Infiniti of
SANTA MONICA

All vehicles subject to prior sale. 
All advertised prices excludes 

government fees and taxes, any 
finance charges, any dealer 

document preparation charge, 
and any emission testing charge. 
Offer expires Sunday, 9/26/04. 

Sales Event
Going on Now!

New 2004 Infiniti 
G35 Sedan

$269 
36 MONTH LEASE

ON APPROVED CREDIT

2 at this lease
VIN# 4M616187, 4M611381

PER MO.
+ TAX 

AUTO, CD, ALLOYS

$2,999 due at lease 
inception.  No security 

deposit required.  Lessee 
responsible at lease end for 
mileage over 12,000 miles 

per year at 15¢ per mile over.

$379 
60 MONTH LEASE

ON APPROVED CREDIT

2 at this lease
VIN# 4X221348, 4X219943

PER MO.
+ TAX 

$2,999 due at lease 
inception.  No security 

deposit required.  Lessee 
responsible at lease end for 
mileage over 12,000 miles 

per year at 15¢ per mile over.

New 2004 Infiniti 
FX35

AWD, SUNROOF, LEATHER, 
                                              CD CHANGER, 

                                             BOSE

4 6 3 - 4 6 4 8

VEHICLES FOR SALE
TOYOTA

2002 TOYOTA

ECHO Coupe 2D

TOYOTA CERTIFIED

Auto, AC, Power Steering,

CD player. $11,995

(20221753)

2004 Toyota Prius

TOYOTA CERTIFIED

18K Miles, Nav & PW PL

(009228)

2003 Toyota Corolla

TOYOTA CERTIFIED

AM/FM ST CD, Tilt Wheel

A/C $13,995 (027732)

2001 Toyota Camry

Low Mileage! 21K

AM/FM Cass, CD, AC

and More! (870279)

$13,999

832 Santa Monica Blvd.

800-944-4157
LAcarGUY.com

INSTRUCTION
CLASSICAL PIANO lessons for children 
& adults by experienced European 
Teacher (310)801-0747.
DRUM LESSONS in your home! Great 
w/children & beginners, first lesson 
FREE! Call Tom (310)422-2699.
French-Spanish Tutoring All Levels 
Native French-Speaker $15 
(310) 876-8022
PIANO LESSONS: Patience, enthusias-
tic, experienced teacher. Adult begin-
ners welcome. Free introductory les-
son. (310) 394-7973
PIANO LESSONS: UK. & US. trained. 
Experienced teacher. All levels, all 
ages. (310) 393-5291
PRIVATE ACTING Coach in your home. 
Professional and highly trained w/all 
ages. $30 per/hour, first time 50% 
off. David (310)597-0833
STRAINING AND cracking? Voice les-
sons, 1ST Lesson free 1221 Broad-
way, Santa Monica (310) 229-5235
VOICE LESSONS: Professional 
singer/teacher with patient, empa-
thetic approach. Voice developement 
specialist. Adults and children. Com-

INSTRUCTION
plimentary Lesson! (310) 394-7973

WANTED
PIANO TEACHER Wanted, looking for a 
patient piano teacher for lessons in 
my home in Santa Monica. Call Steve
310-666-2191

INSTRUCTION
NATIONAL BARTENDERS

BARTEND

• 1 or 2 week training
• Nationwide job placement

Financing Available
National Bartenders School

310-996-1377
11 Locations   “Don’t be fooled by mail order scams”

www.nationalbartenders.com

EARN
$100-300

DAILY

FOR RENT

$495-UNFURNISHED BACHELOR:

Steps to Venice Beach! 
Dorm style living, common area 
restrooms and showers, on site 

laundry, no pets, owner sponsored 
barbecue twice a month. Close to 
everything, bus service to many 
campuses. Lease & Security De-

posit required. 
Contact Edward Romero, 310-

399-1166 or sunnibill@juno.com.

Casa Loma Apartments
101 Dudley Ave.

Venice Beach, CA 90291

BRENTWOOD $4999 3+2.5. All appli-
ances! Fresh new paint! Gorgeous 
glossy hardwood floors! 6mon lease 
(310) 702-1698
CULVER CITY adj., $1600/mon 2bdrm 
1ba. Two story townhouse like unit in 
a triplex. Hardwood floors. No pets 
(310) 936-3077

The BEST
RENTALS
inVENICE
ELLY NESIS CO. INC
(310) 396-4443

ellynesis.com

FREE RENTAL Lists & No Fee 
Rentals. Sullivan-Dituri Company. 
2111 Wilshire Blvd. Santa Monica, CA 
90403.

HOWARD MANAGEMENT GROUP
310-869-0468

1214 Idaho #1 2bd 1ba lower
Completely redone, Private Patio

Will consider pets
$1850/mo

CHECK OUT OTHER 
AVAILABLE RENTALS AT:

www.howardmanagement.com

L.A./FARMERS MARKET Move-In Spe-
cial. $200, 431.5 Genesee Ave. 
2bed/1bath, stove, hardwood floors, 
dinning room, living room, laundry, 
garage parking, no pets $1750/mo 
(310) 578-7512
L.A./USC MOVE-IN SPECIAL. $200. 
1bed/2bath, 1121 W. 28th Street, unit 
A. Large 1bedroom, stove, frig, din-

FOR RENT
ningrm, livingrm, carpet, no parking 
or pets. $900/mo (310) 578-7512 

MAR VISTA $1425 2bed/2bath Appli-
ances, dishwasher. No pets, parking, 
washer/dryer. 12048 Culver Blvd., 
#204. Manager in #100
PALM 1+1 $775/mo. $825 w/ park-
ing. 3540 Overland #2. Stove, refrig-
erator, carpet, blinds. No pets JKW 
(310) 578-75412
SANTA MONICA $1,100/mo garden 
style bungalow. 1bdrm 1bath, cat OK. 
Stove, patio, carpets. (310) 395-RENT 
www.westsiderentals.com
SANTA MONICA $1,140/mo Spacious 
apartment 1bdrm 1bath. Stove, new 
paint carpets & blinds (310) 395-
RENT www.westsiderentals.com
SANTA MONICA $1,375/mo newly re-
don 2bdrm 1bath. Spacious, hard-
wood floors, parking, bright & clean. 
(310) 395-RENT. www.westsideren-
tals.com
SANTA MONICA $1100/mo cottage 
style 1bdrm 1bath. Stove, no pets, 
front/rear entrance. (310) 395-RENT 
www.westsiderentals.com
SANTA MONICA $1150/mo 1bdrm, 
1bath, +office, appliances, gas paid, 
no pets, parking, 2535 Kansas Ave. 
Manager in #101
SANTA MONICA $1475/mon Condo. 
2bdrms 1bath, refrigerator, stove, pa-
tio, carpets,laundry. Cat OK, 
(310)395-RENT. 
www.westsiderentals.com
SANTA MONICA $1695/mo. Excellent 
location Large 2bdrm 1bath, upper. 
Just redecorated, short or long terms. 
Pet negotiable. Open daily 1318 Eu-
clid #1 (310) 393-3824. Manager #6 
open daily.
SANTA MONICA $2300/mo Upper 
2bdrm 2bath. Great ocean park loca-
tion. 2508 3rd Street. Appliances & 
water included. Balcony view, remod-
eled kitchen & baths. 1 covered park-
ing space, street parking available. 
Laundry on site. Contact manager 
(310) 849-6467
Santa Monica 2bdrm 1bath 
$1495/mon. Refrigerator, balcony, 
carpet, blinds, bright. No pets. Laun-
dry (310) 395-RENT. www.westsider-
entals.com
SANTA MONICA bachelor, 1bath, 
$800/mo. Carpets, no pets, street 
parking, utilities included. (310) 395-
RENT www.westsiderentals.com
SANTA MONICA lower 2bd 2ba with 
patio and carport near park 1527 
Princeton $1685. (310) 569-4200
SANTA MONICA office space, 400 sq. 
ft. street parking, laundry on site, wa-
ter included, $800. Call Mike at 310-
395-6618
SANTA MONICA studio $750/mo 1bath 
+Loft. Refrigerator, stove, patio, new 
carpets, no pets. (310) 395-RENT 
www.westsiderentals.com
SANTA MONICA studio $750/mo 1bath 
+ Loft, refrigerator, stove patio, new 
carpets, no pets. (310) 395-RENT 
www.westsiderentals.com
SANTA MONICA studio $825/mo. 
1bath, refrigerator, stove, hardwood 
floors, no pets, large kitchen. 
(310) 395-RENT. www.westsideren-
tals.com
SANTA MONICA, $1050 1bdrm 1bath, 
upper, refrigerator, stove carpets, 
parking included. (310) 395-RENT 
www.westsiderentals.com
WESTCHESTER MOVE-IN Special 
$300. 7825 Yorktown PL. 4bed/2bath 
House $2500/mo (310) 578-7512

FOR RENT
SANTA MONICA, 2 bedroom apart-
ment, 800 sq. ft, parking available, 
laundry on site, water included. Call 
Mike at 310-395-6618

SANTA MONICA, single apartment, 
400 square feet, street parking, laun-
dry on site, water included. $799. Call 
Mike at 310-395-6618
VENICE BEACH, 36 Rose Ave. Com-
pletely renovated upper, 1BR w/ 
French doors. 1/2 block to beach, 
hardwood floors, new kitchen, light & 
bright. 1yr lease, no pets. $1495 (310) 
466-9256
VENICE BEACH, 36 Rose Ave. Com-
pletely renovated upper, 1BR w/ 
French doors. 1/2 block to beach, 
hardwood floors, new kitchen, light & 
bright. 1yr lease, no pets. $1495 (310) 
466-9256
WESTWOOD VILLAGE adj. 10662 Lind-
brook Dr. 4bd, 3.5 ba House north of 
Wilshire in prime location. Hardwood 
floors, lots of charm, very private 
yard. 2 car garage. Must see to ap-
preciate. 1 year lease, $4200. (310) 
804-7460.

HOUSES FOR RENT
VENICE! GRAND Blvd 1920’s 
Funky/Arty 1bdrm house w/service 
porch, Attic: 15X40ft Avail/10/1 
Pet’s/OK $1725 (310) 399-7955

ROOMMATES
ROOM FOR Rent in the heart of Santa 
Monica on 17th Street $600  310-
428-1608
WESTWOOD 1BD w/ private bath to 
share in 2bd condo. Walking distance 
to UCLA. $900 (310) 612-0321
WLA FREE Room and bathroom in ex-
change for housework. Near UCLA 
(310) 440-0579

COMMERCIAL LEASE
NAI CAPITAL Commercial
(310)440-8500

Christina S. Porter
Vice President

310-440-8500 x.104

Flex Space for Lease
1610 Colorado Ave. SM

Approximately 8,800 SF divisible to
4,400. $1.00 - $1.35 psf, nnn

(310) 806-6104

NEAR SMC 3RM Commercial 
Office,870 sq/ft upper in free standing
building. Central air, heat, quiet, clean
w/garden setting. 310-450-9840
PACIFIC PALISADES Village 1,000 
Sq/ft 3 offices, sub-lease, 2 years. 
Furnished or unfurnished.
Call Rick at 310-459-6256;
310-466-906601563570
SANTA MONICA 1334Lincoln Blvd. 
750 sq/ft $1500/mo Includes utilities, 
private patio & parking   D.Keasbey  
(310)477-3192
SANTA MONICA 1510 11th Street, 
750 sqft office space. Great light, 
good parking. $1500 per month. Par 
Commercial (310) 395-2663 ext 101

SANTA MONICA 3rd Street Prom-
enade. 550sqft office space. 3 
offices & reception area. Nice 

decor. $1250/mo. (310) 576-3433

SANTA MONICA 4th & Wilshire, 3rd 

YOUR AD
COULD RUN HERE!
CALL US TODAY AT
(310) 458-7737

Advertise! Call us at (310) 458-7737
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SONKI FITNESS HAWAII FITNESS VACATION
(Nov 20 - 27, 2004)

You will not only get in better shape but also
have more fun than you could ever imagine!

www.SonkiFitness.com
310-260-2518

COMMERCIAL LEASE
floor office space. 613 sqft, 1,485 
sqft, and 2,104 sqft. Great rates. Par 
Commercial (310) 395-2663 ext 101

SANTA MONICA space for rent. 
440sqft. Suitable for workshop, studio 
or office. (310) 393-4544

SMALL OFFICE at the Central Tower 
building. 1424 4th Street $550/mo in-
cludes utilities/cleaning 310-276-
3313

WLA UPPER Front Office
11906 Wilshire includes utilities,
janitorial & security. $650-$795 
310-569-4200

REAL ESTATE
ANTHONY’S RESTAURANT EL SE-
GUNDO – City landmark comes with 
land, improvements and business. 22 
year lease left on parking lot and pa-
tio. $2,000 per month with no in-
creases. Gross business. $575,000 
annually offered at $1,099,000 (310) 
864-9034

BRAND NEW RETAIL LOFT - El Se-
gundo -  Live/work in the heart of 
town. Approx. 2900 sq. ft. unit. Roof-
top deck, stonework throughout. 
$899,000 El Segundo – 135 Standard 
-  Two contiguous corner lots approx. 
7,000 sq.ft. build up to 4,100 sq. ft. 
Perfect for office building or small 
business. $699,000 (310) 396-1947

BRAND NEW RETAIL LOFT - El Se-
gundo -  Live/work in the heart of 
town. Approx. 2900 sq. ft. unit. Roof-
top deck, stonework throughout. 
$899,000 El Segundo – 135 Standard 
-  Two contiguous corner lots approx. 
7,000 sq.ft. build up to 4,100 sq. ft. 
Perfect for office building or small 
business. $699,000 (310) 396-1947

BULLDOG REALTORS
1501 Main Street, suite 106 Venice, CA 90291

ince@bulldogrealtors.com

TIRED OF RENTING?
CALL LORI DAVETTE INCE

Specializing in
first time buyers

LORI DAVETTE INCE
(310) 380-0830
CELL: (310) 503-3482

MANHATTAN BEACH – New Listing 
24,000 square feet of land, prime lo-
cation, signalized corner. Fantastic 
opportunity! Just reduced! 
$2,125,000 Anthony’s Restaurant - El 
Segundo City Landmark comes with 
land, improvements, and business. 22 
year lease left on parking lot and pa-
tio. $2,000 per month with no in-
creases Gross business. $575,000 
annually. $1,099,000 (310) 396-1947

REAL ESTATE
BUYING OR Selling? Contact Brent 
Parsons & Thomas Khammar. Wel-
coming the first time buyer. Valuable 
Consultants to the seasoned investor.
(310) 392-9223

Buying or Selling?

CALL:
BRENT PARSONS

&
THOMAS KHAMMAR

Welcoming The
First Time Buyer

Valuable Consultants
To The Seasoned Investor

PACIFIC OCEAN PROPERTIES
2212 LINCOLN BLVD. SM

(310) 392-9223

EL SEGUNDO – 135 Standard contig-
uous corner lots. Approx. 7,000 sq. ft. 
Build up to 4,100 sq. ft. Perfect for of-
fice building or small business. 
$699,000 (310) 864-9034
EL SEGUNDO - 6 Unit building, two-
bed, 1ba each. 8 garages, income 
$102,000. Completely remodeled with 
custom finishes. All tenant occupied. 
$1,399,000 (310) 396-1947
EL SEGUNDO - 6 Unit building, two-
bed, 1ba each. 8 garages, income 
$102,000. Completely remodeled with 
custom finishes. All tenant occupied. 
$1,399,000 (310) 396-1947
HERMOSA BEACH Shopping Center 
Anchored by a major restaurant. Cen-
ter includes medical group, salon, Pi-
lates studio, boutique, office suites. 
6% cap rate $7,050,000 (310) 396-
1947
HERMOSA BEACH Shopping Center 
Anchored by a major restaurant. Cen-
ter includes medical group, salon, Pi-
lates studio, boutique, office suites. 
6% cap rate $7,050,000 (310) 396-
1947

HOBBS

11 Units in Santa Monica on
11th near Broadway

$2,300,000

7 Units in Mid-Wilshire
4-(2+1) & 3-(1+1)  $815,000

6 Units, La Cienega & I-10
Renovated 5-(3+2) $1,100,000

Hobbs or Tony Agts.

(310) 826-2221 x220

INCOME PROPERTIES

MANHATTAN BEACH – New Listing 
24,000 square feet of land, prime lo-
cation, signalized corner. Fantastic 

REAL ESTATE
opportunity! Just reduced! 
$2,125,000 Anthony’s Restaurant - El 
Segundo City Landmark comes with 
land, improvements, and business. 22 
year lease left on parking lot and pa-
tio. $2,000 per month with no in-
creases Gross business. $575,000 
annually. $1,099,000 (310) 396-1947

MANHATTAN BEACH Prime N. Sepul-
veda 5,500 square feet of office 
space, 42 parking spaces, liquor store 
& gym. Approx 5 Acre Lot Just re-
duced! $2,450,000 (310)396-1947

MANHATTAN BEACH Prime N. Sepul-
veda 5,500 square feet of office 
space, 42 parking spaces, liquor store 
& gym. Approx 5 Acre Lot Just re-
duced! $2,450,000 (310)396-1947

Very aggresive rates

30 year fixed 5.75%

10 year/1 arm 5.375%

7 year/1 arm 5.125%

5 year/1 arm 4.75%

3 year/1 arm 4.25%

1 year/1 arm 3.25%

6 mos./6 mo. arm 2.875%

1 mo./1 mo. arm 1.250%

* Rates subject to change

Licensed California Broker #01218743

Pac West
Mortgage

2206 LINCOLN BLVD SANTA MONICA

(310) 392-9223
1(888) FOR-LOAN

PLAYA DEL REY – Beach Port – 8500 
Falmouth #3316. One bed, One bath, 
plus loft. Overlooking gardens, sun-
sets on the deck,limestone and black 
granite floor. High vaulted ceilings. 
Walk to the beach and shopping. 
Open sunday 1-4pm. (310) 864-9034

PLAYA DEL REY – Beach Port – 8500 
Falmouth #3316. One bed, One bath, 
plus loft. Overlooking gardens, sun-
sets on the deck,limestone and black 
granite floor. High vaulted ceilings. 
Walk to the beach and shopping. 
Open sunday 1-4pm. (310) 864-9034

WESTSIDE ZERO-DOWN Payment 
Lovely 3bd 2ba homes. Quiet 
streets,$750K-1.2M Free recorded 
message 800-577-7489ext3001 Kel-
ler Williams Realty Sunset

SANTA MONICA 1524 10th Street 
1bdrm condo. $399K. Move-in condi-
tion. Call Cavanaugh Realtors 
(310) 839-7161

SHOPPING CENTER IN HAWTHORNE
– $11,600 Gross, Low Rents, Long 
Term tenants $1,299,000 (310) 864-
9034

REAL ESTATE

PROPERTY 
MANAGEMENT

RENTALS  AVAILABLE

NO PETS ALLOWED

SANTA MONICA
1234 10th St. $1095

Upper 1 bed, fridge & stove,
1⁄2 block to Wilshire Blvd.

638 Grant  $1095
Upper 1 bed, near beach &

Main St., views

230 Pacific  $1195
Front lower 1 bed, new car-
pet, balcony, walk to beach

947 18th St. $1595
Large custom 1 bed condo
lots of upgrades, large patio

1030 20th St. $1790
Upper 2 bed 11⁄2 bath, patio,
remodeled, open Sat & Sun

11 - 4

843 18th St. $2450
Spacious, front unit,

2 bed, 2 bath, dishwasher

WEST LA
18856 Rochester, WLA, $1150
Upper 1 bed, fridge & stove,

dishwasher, balcony

1240 Saltair, WLA, $1550
Upper 2 bed, 2 bath, new
carpet, linoleum & blinds

SALES • RENTALS 
PROPERTY MANAGEMENT

FOR MORE LISTINGS GO TO
WWW.ROQUE-MARK.COM

ROQUE &
MARK Co.

2802 Santa Monica Blvd.

310-828-7525

STORAGE SPACE
WLA 3-CAR Garage-Storage 
Only $500/mo 310-391-8880 

MASSAGE
75MIN FOR $100 Deep tissue and 
Swedish Reflexology- Home or Office. 
9yrs experience. Jon (310) 709-4623
AMBIANCE MESSAGE offering a relax-
ing, therapeutic, Swedish massage by 
Kevin. C.M.T out call (310) 694-4340
ARE YOU a Therapist who would like 
to trade Non-Sexual bodywork? Paul 
310-741-1901
BLISSFUL RELAXATION! Heal your 
body, mind, spirit.  Therapeutic, 
Swedish, Deep-tissue. Energy balanc-
ing. Strictly non-sexual. Introductory 
specials from $50.00/1hr. Lynda, 
L.M.T. (310)749-0621

MASSAGE
DEEP TISSUE Bodywork $40/hr Swed-
ish & Thai Included. Non-Sexual. Paul.  
310.741.1901.

EXQUISITE, INTUITIVE, strong and ten-
der relaxing bodywork by mature Eu-
ropean. Professional Lady Sonja 
(310)397-0433.
FULL BODY Swedish to light fingertip 
massage by classy European thera-
pist. Serious callers only. (310)826-
7271.
OCEAN THERAPY: Nice relaxing mas-
sage Spanish & Asian Staff (310)899-
3709.

PRIVATE PAMPERING & Full Body 
Massage by Layla-outcalls 310-757-
0232

RELAXING LIGHT touch therapy by Mi-
chael. Outcall (310) 570-8752

RELAXING SHIATSU/SWEDISH mas-
sage by Lilli (310) 746-7293

REVITALIZE & Rejuvenate. Body, Mind 
& Spirit with a therapeutic 
Swedish/Deep-tissue massage. Laura 
(310)394-2923  (310)569-0883.
THAI YOGA & Swedish Massage
by Thai Ladies. Non-Sexual Only
$45/hr www.phthaiyogamassage.
com Call (310) 645-2702
THERAPEUTIC RELAXING massage. 
Swedish and Deep Tissue. Call Cyn-
thia (310)397-0199

TOP QUALITY Massage by Certified 
Professional 20 Years Experience 
Swedish Deep Tissue Brentwood 
area Frances  310-826-2275

UTOPIA IS only a phone call away. 
CMT Have table will travel. Joy 
(310) 464-7187

ANNOUNCEMENTS
ON MON 9/13 at 6:20am at the begin-
ning of the IH-10W transition from the 
405N a 93’ red Toyota truck was hit 
by a 97’ green Jeep Cherokee. Did 
you observe the wreck? (310) 641-
6857

HOMESTAY SERVICESHOST
INT’L STUDENTS!!!

short term / long term

COMPENSATION FULL PAY

OK, CALL TODAY!!!

310-393-5337
ALZHEIMER’S SUPPORT GROUP
meeting. Last Wednesday of the 
month; at Sunrise Assisted Living, 
Pacific Palisades call (310)573-
9545/Linda.

BUSINESS OPPS
ABSOLUTE GOLDMINE! 60 Vending 
machines with excellent locations all 
for $10,995. (800)234-6982.

YARD SALES
GIANT BOOK sale. Thousands of new 
titles $1. 8am-Noon 627 9th Street in 
the alley Saturday.

PACIFIC PALISADES Bldg patio sale! 
Saturday 9/25 9-1pm. Methodist 
Church 801 Via De La Paz. Bargains 
Galore!

HEALTH/BEAUTY
DR. LUCAS
Chiropractic &
Accupuncture

Victoria D. Lucas
D.C., LAc. QME

Vita Wellness
MAXIMUM FAMILY CARE IN ONE LOCATION

310-449-1222
2222 Santa Monica Blvd.• Ste. 203 • Santa Monica, CA 90404

MEDICAL MARIJUANA
REFERRALS

Doctor Referrals. 
Dispensary locations. 
Call us. We can help. 
Green Medicine Group 

(323) 243-8158
www.greenmedicalgroup.org

SALON AT the beach. Rooms for rent! 
Stylist, skin care, electrolysis & other 
related services. (310) 577-3079

FITNESS
DECAF FOR the soul

Decaf for the Body & Soul
Cool out after work with Yoga
Relax and work out those kinks after your work day

(and miss the rush hour traffic)
Tuesday Evenings  6:00-7:15pm
First class is free Please call to reserve your space.

Tricia Schaumann SM Center Healing Arts
7TH & Arizona (310) 612-3239

STATE OF the Heart

Exercise Classes
Personal Training

310.842.5657
www.stateoftheheartfitness.com

YOGA FOR Seniors, Retired  people & 
beginners. Private lessons, Tatiana 
310-266-0482

LOST & FOUND

$1000.00 REWARD! for black DELL 
notebook computer. No questions 
asked. Lost 9/14 26th/Wilshire 
(310) 617-9641.

PERSONALS

TALK TO a model, 24 hrs. (310)786-
8400, (818)264-1906,(213)259-
1902, (949)722-2222. $15/15 min. 
cc/check ok. www.USLove.com❤❤
Talk to a Model 24hrs.

310-786-8400
818-264-1906
213-259-1902
949-722-2222
$10/17 min.

ATM/CC/Checks by phone
www.USLove.com
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Knock, Knock . . .

. . .Your Door to Door Doctor Has Arrived.

1-866-DOC-TO-ME
(1-866-362-8663)

Door2doordrs.com

Bringing Housecal ls  Back 

to Southern California

Serving Medicare home-bound recipients across Southern California

SERVICES
A.C. CONSTRUCTION com-
mercial & residential remodel. 
Honest and Reliable. Free esti-
mates. Call (310)278-5380. 
Fax: (310)271-4790. Lic# 
801884 Fully insured.

A/C CONSTRUCTION
Beverly Hills/Beverlywood

General Contractor
Residential Remodel &

Home Improvement
Honest • Reliable

FREE ESTIMATES
— Sabbath Observed—

310.278.5380
Fax 310.271.4790

Lic# 804884 Fully Insured

BEST MOVERSBEST MOVERS
No job too small

2 MEN, $59 PER HOUR
Fully insured. We make it EZ.

Free prep. & boxes. Discount for
handicap & seniors!

Since 1975 Lic. T-163844
(323) 997-1193  (310) 300-9194

CONTEXT DESIGN
Ph: (626)806-6017

RESIDENTIAL/RETAIL
COMMERCIAL 

New construction, 
major additions,

remodels, space planning, 
tenant improvements. 

We are a full service design firm. 

DIAMOND RED PAINTING “A Profes-
sional Painting Contractor” 
License#809274 dennisstankie@ya-
hoo.com 818-420-9565(Pager) 818-
415-5189 After 8pm

DONT HAVE TIME TO CLEAN YOUR 
HOUSE? I DO! Meticulous, thorough, &
honest housecleaner to take the 
burden off of you. Available on 
weekends and some mornings.
Call 310-365-1753

HOME REPAIR. Honesty, integrity 
craftsmanship. Great work! Great 
prices! Call Bob (310) 415-3137.

SERVICES
ESKANDARI STONE

GRANITE COUNTERTOPS
TRAVERTINE FROM $2.49/SQFT

UP TO 50% LESS
THAN HOME DEPOT!!!!

ESKANDARISTONE.COM (310) 945-5799

GET ORGANIZED! For filing 
system set-ups, unpacking from 
major move, uncluttering clos-
ets and other home/office paper 
management problems, etc. 
Hire a professional organizer. 
Call Christine Cohen. (310)274-
4988
Member: National Association 
of Professional Organizers

GET ORGANIZED!
for filing system set-ups,

unpacking from a major move,
uncluttering closets and 
other home/office paper 

management problems, etc.

HIRE A PROFESSIONAL 
ORGANIZER!

Call Christine Cohen:
310-274-4988

Member: National Association of Professional Organizers

HOME THEATER AND MUSIC:
system design, installation and trou-
bleshooting. 16 years experience with 
audio/video systems, satellite, cable, 
telephone and computer networks. 
(310)450-6540.

“JENNY CAN CLEAN-IT”
fast, reliable. We take care of your 
cleaning, own transportation. $40 
(818)705-0297.

LOVING CARE of children. 25yrs expe-
rience. References. Local area only. 
Mary (310) 392-9504

LOWER YOUR Residential and Busi-
ness Telephone and Utility Bills. Call 
Dave @ (310) 393-6925

WHEN YOU Get Ready To Fix 
Up, Call Us!Ned Parker Con-
struction Painting, Carpentry, 
Roofing, Concrete, Electrical
Bonded And Insured Lic # 
658986 323)871-8869

When You Get Ready to Fix Up, Call Us!

NED PARKER 
CONSTRUCTION

Bonded & Insured • Lic#658-486
PAINTING • CARPENTRY • ROOFING

CONCRETE • ELECTRICAL

323.871.8869

WEDDING OFFICIANT. Specializes in 
inter faith and non denominational 
ceremonies. Rev. Donna Horowitz 
PHD. (310) 640-9638

SERVICES

BONDED AND INSURED

CLEANING AMERICAN
HOMES SINCE 1979

(310) 673-2443
MOVING & Hauling, No job too small
818-832-3957

NOTICE TO
READERS:

California  law requires that 
contractors taking jobs that
total $500 or more (labor or 

materials) be licensed by the 
Contractors State License 

Board. State law also requires 
that contractors include their

license number on all 
advertising. You can check the 

status of your licensed 
contractor at www.cslb.ca.gov 
or 800-321-CSLB. Unlicensed 

contractors taking jobs that
total less than $500 must state

in their advertisements that 
they are not licensed by the 
Contractors State License 

Board.

ONE HOUR Alterations, 
hemming, jeans, pants, skirts, etc. 
Made by professional Call
Michael (310) 980-2674 
PAINTING TOP QUALITY  A&A 
custom,Interior And Exterior . Free 
Quote. Jeff Arrieta (310)560-9864.

PAINTING/WALLPAPER
PAINTING, Wallpaper Removal & In-
stallation, Wall Texturing, Free Esti-
mates! Glenn’s Wall Service  310-
686-8505

SERVICES
QUEENS OF Clean! Quality service. Ex-
perienced and reliable. Owner operat-
ed. (323) 359-8384. Mona
SAME DAY

1840 14TH ST. SANTA MONICA (310) 393-9393
Open M-F: 8AM-5PM

SAME DAY
DELIVERY

CALL BY 11 AM   $5 FEE  (WLA/SM)

LOWEST PRICEANYWHERE!

WINDOW CLEANING,
Professional, Residential & 
Commercial, Free Estimate! 
Specializing in Luxury Homes
310-709-1257

professionals
Residential and Commercial

FREE Estimates 

Specializing in Luxury Homes!

(310) 709-1257

WINDOW CLEANING

COMPUTER SERVICES
COMPUTER HELP: Your office or 
home. Typing, tutorial, Microsoft 
Word, Excel, Access, internet naviga-
tion, software installation. Also, notary 
public services. (310) 207-3366

DBURNSDESIGN
COMPUTER SERVICES

MEET ALL YOUR NEEDS

FAST SERVICE

$10 OFF WITH THIS AD

(310) 458-8015

COMPUTER NETWORK REPAIR

SUNRISE COMPUTERS

Sunrise
COMPUTERS

• Installs 
• Repairs 
• Backups 
• Training 
• Networking

On-Site/Phone Support

(310) 979-5529 

PPrroommoottee  yyoouurr    bbuussiinneessss  iinn  tthhee  SSaannttaa  MMoonniiccaa

GOT ADVERTISING?
There is no more convincing medium

than a DAILY local newspaper.

Call us about the Service Directory, it’s only

$48* a month!!
Santa Monica Daily Press                    (310) 458-7737

Advertise! Call us at (310) 458-7737

Your ad could run here!
✆ Call us today at (310) 458-7737



A D V E R T I S E M E N T

Get Ready. Get Set. Get Fit.
Break free from the crowd and feel better with a fitness and exercise program designed just for you. 

 At State of the Heart Fitness, we offer a variety of programs designed to help you achieve a healthy lifestyle.

• Back to Basics: Back to Balance - one month program
• Basic Training on the Beach

• Personal Training
 • Nutritional Counseling

• Fitness by Phone® Coaching

No scales. No diets. No fads. 
Call today to get your life into balance – 310.842.5657

Located at the Loews Santa Monica Beach Hotel

www.stateoftheheartfitness.com

"The founders of State of the Heart Fitness are a team of exercise physiologists from the world-renowned Pritikin Longevity® Center. 
Their years of experience embrace all ages,  fitness levels & health concerns."

Next Back to Basics: 

Back to Balance* 

session begins

October 11th. Classes 

are limited - sign up 

TODAY!

*$100 OFF 

WHEN YOU MENTION THIS AD!


