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PREFACE

Commercial leasing transactions are all about practicalities: the link
between legal principles and issues on the one hand and the real world of
real estate on the other. This book seeks to give the reader (or the “user”)
a set of practical tools that he or she can use in day-to-day lease negotia-
tions.

Although the tools offered here are grounded in the law of commercial
leasing, they emphasize the give-and-take of negotiations and the need to
meet the practical needs of landlords and tenants.

This book does not cover exhaustively every possible topic in commer-
cial leasing law. It is not a treatise in the sense that it drills deeply into
every possible legal topic within its purview. It is a set of targeted guides
that seek to help lease negotiators do their job. And it focuses on the prac-
tical topics that matter most.

Because of the nature of this book, some of the chapters overlap.
Almost every chapter overlaps, at least partly, with our “silent lease
issues” checklists. Each author approaches his or her topic from a particu-
lar point of view. Even though the discussion may overlap, the varying
viewpoints add value.

Most of the discussion in this book would apply in any state, except
perhaps Louisiana. To a very limited degree, the discussion is specific to
New York and considers issues unique to New York law. In most cases,
those discussions are readily identifiable. Also, of course, the statutory
supplement at the end of this work is entirely specific to New York State
and City, although cannot possibly include every possible municipal code
provision that might apply in some circumstance.

We hope to follow this third edition with subsequent editions. Any
reader who has comments, reactions, responses, or corrections to anything
in this book should communicate with the editor or with the author of the
affected chapter. The editor can be reached at Joshua@joshuastein.com.

Future editions will be expanded to cover additional topics. Nominations,
including self-nominations, for new authors and chapter topics for future
editions will be much appreciated and should be directed to the editor.
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